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Disclaimer

"

This presentation contains forward-looking statements. The words "anticipate”, "assume”, "believe”, “estimate”, “expect”, "intend”, "may”, “plan”, “project”,
“should” and similar expressicns are used ta identify forward-locking statements. Forward-looking statements are statermnents that are not historical facts;
they include statements about Schaeffler Group's beliefs and expectations and the assumptions underlying them. These statements are based on plans,
estimates and projections as they are currently available to the management of Schaeffler AG. Forward-looking statements therefore speak only

as of the date they are made, and Schaeffler Group undertakes no obligation to update any of them in light of new infermaticn or future events.

By their very nature, forward-locking statements involwe risks and uncertainties. These statements are based on Schaeffler AG management's current
expectations and are subject to a number of factors and uncertainties that could cause actual results to differ materially from those desecribed in the
forward-looking statements. Actual results may differ from those set forth in the forward-looking statements as a result of varlous factors (including,
but not limited to, future global ecanamic conditions, changed market conditions affecting the automative industry, Intense competition In the markets
in which we operate and costs of compliance with applicable laws, regulations and standards, diverse political, legal, economic and ather canditions
affecting our markets, and other factors beyond our contral).

This presentation is intended to provide a general owverview of Schaeffler Group's business and does not purport to deal with all aspects and details
regarding Schaeffler Group. Accerdingly, neither Schaeffler Group nor any of its directors, officers, employees or advisers nor any other person makes

any representation or warranty, express ar implied, as to, and accordingly no reliance should be placed an, the accuracy or completeness of the information
contained in the presentation or of the views given or implied. Neither Schaeffler Group ner any of its directars, officers, employees or advisors nor

any other person shall have any liability whatsoever for any errors or omissiens or any loss howsoever arising, directly or indirectly, from any use

of this infermation or its contents or otherwise arising in connection therewith.

The material contained In this presentation reflects current legislation and the business and financial affairs of Schaeffler Group which are subject
to change.
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Renata Casaro
Dear investors, dear analysts, good morning. Thank you for joining our Q2 earnings
call. The presentation and the Q&A will be hosted by Mr Klaus Rosenfeld, CEO of
Schaeffler Group here, in Herzogenaurach, together with us, the IR team. Klaus, the
floor is yours.

Klaus Rosenfeld

Thank you, Renata. Ladies and gentlemen, good morning and welcome to our Q2
earnings call. You all received the presentation and | will quickly go through this and
then allow for questions at the end. Please go to page number four, where you have
the key messages for today.

PUBLIC



SCHAEFFLER

Agenda
1 Overview
2 Business Highlights Q2 and H1 2021
3 Financial Results Q2 and H1 2021
4 Outlook
Aguetd, 028 O3 and Wi 204 Schasier AG aamings 3

PUBLIC



1 Ouerview SCHAEFFLER
Good Q2 2021 - Strong sales growth on low comps, solid EBIT margin?

Key messages Sales growth! Q2 EBIT margin‘ Q2
02 zales +50.6%7, all regions and divisions growing double-digit on + o,
low comps 505% 92:‘5
EUR 3,454 mn EUR 319 mn

Q2 EBIT margin® strong in Automotive Aftermarket and Industrial,
Automotive Technologies impacted by lower VP due to global
semiconductor shortage

Q2 FCF? positive with EUR 113 mn, supported by higher EBITDA and
loww Capex; counter-balanced by increase in Warking Capital

H1 ROCE* reached a strong 18.7% (H1 20: 7.8%), supported by both Free Cash Flow® Q2 Order intake H1
strong earnings and strict capital discipline T ) a - Tech hl .
uto Technologies
EUR 113 mn - OF
Order intake H1 in Automotive Technologles EUR 5.4 bn — Strong
E-Mobility Order intake of EUR 2.1 bn Q2 2020: EUR -285 mn EUR 5.4 bn

e Guidance for 2021 cautiously upgraded — Higher sales growth! and
EBIT margin®, FCF* more than EUR 400 mn

1P -adjusted | © Bafore special tems | 1 Befare cash in- and autflowes for MEA actinties | ¢ Befare
special items, LTH

Acgust 4, 2020 02 and Hi 3001 Scheedfler AG aamings 4

Klaus Rosenfeld
| think we can say a good Q2 2021, with strong sales growth clearly against a low base

effect and a margin that is with 9.2%, clearly solid on the sales side. | can say that all
regions and all divisions contributed to the double-digit growth, so it’s definitely a
broader growth dynamic than in the previous years.

Q2 margin strong in Automotive Aftermarket and Industrial. You will see this later on.
In Automotive Technologies, the margin is impacted by the lower volume, in
particular driven by the supply chain challenges that impact us directly.

Free cash flow positive, EUR 113 million. We'll come to this later. You saw that capex
is low and that there is a counterbalancing effect by the increase in working capital.
We are, as you all know, very much focused on capital management and capital
allocation. Return on capital employed reached a strong 18.7% without one-offs and
that’s clearly supported by both the strong earnings and the strict capital discipline.

| also, | think, can positively report that our order intake in Automotive Technologies
was EUR 5.4 billion and we’re proud to say that a significant portion came from the E-
Mobility order intake. EUR 2.1 billion is at the upper end of our annual target. For the
year 2021, that was EUR 1.5-2.0 billion. That positive trend seems to continue also in
the second half of the year.
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Against all of this, we have cautiously upgraded the guidance for ‘21 and we are on
the one hand confident that we can make these levels, on the other hand we clearly
know that there are headwinds in the second half that we need to carefully balance.

Higher sales growth after the strong first half, a better EBIT margin on the group level
for Industrial and for Automotive Aftermarket. We left the above 6% as a sign of
caution for Auto Technologies and also upgraded our Free cash flow before special
items to more than EUR 400 million, after EUR 300 million in the last guidance.
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1 Querdew SCHAEFFLER
Schaeffler Group Q2 2021 - Highlights and lowlights

1670bps in G2 (H1: 570 bps); E-Mobility Order intake variants and supply chain situation — are persisting with

Automaotive Technologies with strong outperformance of 0 Market headwinds — Semiconductor shortage, Covid-19
target for the year already reached in H1 with EUR 2.1 bn low visibility

Automative Aftermarket profiting from increasing Costs for raw materials and transportation increasing;
demand for individual mobility solutions started to weigh on Q2 earnings, as expected

Industrial growth driven by economic recovery, Industrial Very focused capital allocation but unusually low Capex in
Distribution picking up the first half

Being an Automaotive and Industrial supplier pays off, and
leads to margin resilience for the whole Group

Augusts, 31 OF and H1 2021 Sehastfier A aamings

Page five gives you the plus and minuses. | want to do this quickly. I think you saw the
outperformance number for the second quarter in Automotive Technologies, a big
number. It is more prudent here to look at the full half. 570 basis points is, | think,
above what we guided for and | already mentioned the solid E-Mobility Order intake.

Automotive Aftermarket is benefitting from increasing demand for individual mobility
solutions. That had a significant backlog issue in the second quarter. That will then
also clear, hopefully, in the next weeks and months to come.

On the Industrial side, | think we can say that the growth is much more driven by the
sectors overall than by one sector as it was in the previous quarter, so it’s broader
and also Industrial Distribution is picking up. That always supports a positive margin
development.

All in all, I think | can say that the strategy of being an Automotive and Industrial
supplier, and | acknowledge that all of you are more Automotive focused, pays off.
It’s obvious, in particular, in this first half that the two smaller divisions that we have
contributed nicely to our margin development and also give us some resilience when
we think about the headwinds going forward.
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You have that on the right side, market headwinds. Clearly, the semiconductor
shortage problem has not gone away. It will continue and you know this from our
competitors but also from the large carmakers that we probably have to live with that
uncertainty for a while.

COVID is also, here and there, coming back. The supply chain situation has not fully
rebalanced, so we have to deal with a second half that has headwinds and is persisting
with low visibility. I'm not shy to say that we are used to operating in these
environments and that all our plants and, in particular, Automotive Tech, are asked
to develop the respective countermeasures where necessary, not structurally but
more operationally.

Cost for raw materials and transportation are increasing and | will give some more
information when we come to the Auto section, how that impacts the margin in the
second half. | can already say upfront steel is our main raw material. You have seen
record price increases in the first quarter for steel that are now coming back and it’s
a question how this will roll into our margin in Auto Tech going forward. We'll give
more information about this in a minute.

Then, clearly an issue that we need to deal with is the Capex is unusually low. In the
first half, a 3.8% Capex-to-sales ratio is not what we normally see. Is there a significant
ramp up to be expected in the second half? The answer is to some extent yes, to some
extent no. We want to manage our capital very carefully and are not going to allow
for a big hockey stick towards the end of the year.

In particular, in Auto, we are invested for much more cars than are currently
produced, so | don’t see any big need for a spike or a big increase towards the year
but it will normalise, clearly, to a ratio that is higher than the Capex to sales ratio.

PUBLIC



SCHAEFFLER
Agenda

Business Highlights Q2 and H1 2021

Aogust 4, 2030 02 and Hi 2021 Schaedfier AG aamings &

PUBLIC



2 Business Highlights 02 and H1 2021 SCHAEFFLER
Automotive Technologies — Strong outperformance, margin impacted by sequential sales decline in Q2

i’;ﬁi o S Strong growth yoy driven by low comps; All regions autperforming in H1, leading
{(+es.38 ) L to an outperformance of 570 bps, above guidance range
—y
o 2,084 3,254 ad E-Mobility with exceptional growth rate yoy in H1 [+41.2%1), Transmission Systems
e . . with highest absolute growth contribution
Q22020 022021 120200 w1202 Despite challenges from supply chain headwinds, strong operational performance
:_":;“ 2.4% 20.8% 12,3% 22.7% in our factories and immaculate execution towards our customers
EBIT2 Semiconductor shortages clearly affected end customers in Q2, leading to a
T —— (1a6ep ) sequential sales decline of almost 9%; ongoing implications for LWP expected
-{_:zs.sp_p_')- ——
-:. Megative sequential sales development, plus higher input and freight costs, led to
— H lower margins in Q2 compared to the exceptional high level in Q1
-240 —
02 2020 02 2021 H1 2020 H1 2021
BT jeam | eam sa% (BT

margin 1 F¥-adjusted | * Bafore special mems

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings

Let me go to page seven and there you have the Auto side with the key numbers. |
think you all saw them. 8.7% EBIT margin in the first half speaks for itself. The second
quarter was 6.4%. You also saw that we guided for above 6.0% for the full year. This
is clearly our bottom line that we want to secure going forward.

Positive again, strong growth driven by the low base effect. | already mentioned the
outperformance and the E-Mobility side but don’t forget our mature business that
continues to perform well, with Transmission Systems delivering the highest absolute
growth contribution at the moment.

And, | said it before, despite the supply chain headwinds we think that our strong
operational performance in our factories and the execution towards our customers
will support us also going forward. Semiconductor shortage already mentioned, and
the negative sequential sales development plus higher input and freight costs will
clearly put some pressure on the margin in the second half to come.

10
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2 Business Highlights Q2 and H1 2021 SCHAEFFLER
Automotive Technologies — How we win: Strong order intake especially in E-Mobility

Order Intake! (©)  Business Highlights E-Mobility |erow
i EAIR hry 15.0 oig:rf'lbh e Completing our 2in1 system '
i Ntake % portfolio with inhouse
1256 2 E"n”"::i'ity Power Electronics

10.2

73
H2 46
55 a
Marketentry for E-Motors
H1 in Industrial sector
(e.g. Tractors)

e W—
2018 2019 2020 2021
, e Start of volume production
Book-to-bill-ratio for 2in1 E-Axles in China
H2 1.2x =

11x 1.7%

H1 1.7x 1.8x 14x 1.3x

EUR 2.1 bn order intake in BD E-Mobility achieved in H1 2021,
FY 1.4x 1.7x 13x

already above our target corridor of EUR 1.5 - 2bn for FY 2021

L Recevod orders in guen tiene period | 2 Lifstima Sales | Ourrenit period revenua

Acgust4, 2021 Q2 and H1 2021 SchasdTier AG earmnings a

Let me shed, on the next page, a little bit more light into the Order intake. As |
mentioned, EUR 5.4 billion for the whole group, EUR 2.1 billion Order intake in E-
Mobility. That’s a good number and an encouraging number. We see that the Order
intake is broader. Yes, there are always, here and there, also some bigger Order
intakes, but this is not one transaction or not two transactions. It’s a broader stream
than we had before.

Thereis one bigger transaction that also covers the truck sector, a sector that we want
to build going forward. We also mentioned that and that is encouraging. Also, the mix
between HEV and BEV is well-balanced and that also gives me a lot of confidence that
it is possible in this year to even reach the upper end of the targets we have
articulated for '22, where we said we will more EUR 1.5 to 2.0 billion for this year up
to EUR 2.0 to 3.0 billion. So, | think a successful next half year to come, demonstrating
that our E-Mobility strategy is on the right track and we’re making good inroads into
that area.

11
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2 Business Highlights 02 and H1 2021 SCHAEFFLER
Automotive Aftermarket — S5trong sales development, EBIT margin impacted by a positive
one-off effect

Sales

in EUR mn T Gﬂ-zxr“) Continued strong customer demand across all regions, Independent Aftermarket
. ¥ growing more than 30%! in H1
{+sa.0%1 ) 511
T—y TaE
467 R . N
3ot - Sequential growth in the new E-Commerce Platform ETC in China
422020 O 2001 Hi2020 Wi 2024 . . .
eoss Positive one-off effect related to a retrospective reimbursement of expenses from
margin  JLZN 314N Mok IL9N an external service provider, leading to exceptionally strong EBIT margin? in Q2
EBIT* e o Supply chain constrains impacted sales growth
inEURmn \'_“ﬁli)
f\._.jzpef\ ¥
E— ¥
135
108
7
02 2020 02 2021 H1 2020 H1 2021
BBIT -
a.3% 16.5% 14.0% 14.8%
mlrpnz C_} TF-adjusted | * Before special tems
Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings £l

Aftermarket, next page. | said it before, a 14.8% margin | think speaks for itself. We
have to acknowledge here that there was a positive one-off effect that stemmed from
a retrospective reimbursement of expenses from an external service provider. That
will go away. Still, we think that this margin, in particular with the demand that we're
seeing at the moment will continue positively. That’s also one of the reasons why we
increase the guidance in that area.

12
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2 Business Highlights 02 and H1 2021 SCHAEFFLER
Automotive Aftermarket — How we win: Rapidly growing business in repairs of automated powertrains

Highlights of Schaeffler repair solutions for Increasing demand for automated powertrain repairs

automated powertrains )
P * Rapid shift towards automated powertrains in new vehicle

== - - production; CO2 emission reductions favor double clutch
P ! transmissions
i )
SeMAEEFLER L ! * Bulk of vehicles in operation are now entering the aftermarket
: H by sweet spot

Innovative solutions available from Schaeffler for automated
powertrain repairs

* Product and training launch initiated already in 2010 in order
to prepare the workshops for future repairs

* Supplementary solutions for surrounding components are also
available for a particularly durable repair

Schaeffler innovative solutions enable complex repairs of automated powertrains

Acgust 4 200 02 and M1 3001 Schaedfler AG aamings 1

In the Aftermarket, | don’t want to extend too much here, the whole issue of repair
solutions for Automotive powertrains becomes more and more a growth driver. That
business is performing very well. In particular, our innovation here plays and
important role.

| can also say that sustainability in the Aftermarket becomes more and more relevant
and we will also benefit from that area.

13
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2 Business Highlights 02 and H1 2021

SCHAEFFLER
Automotive Aftermarket — How we win in Region Asia/Pacific: Further expansion of our
portfolio with Schaeffler TruPower lubricants
T Mew portfolio of Schaeffler — Branded lubricants launched in
95% of the Asia/Pacific region
SCHAEFFLER applicatinns * Including engine oil, gear oil, grease, coolant and hydraulic oil

with future-ready specifications for upgraded requirements
+ Comprehensive range across different vehicle segments

Schaeffler aftermarket expertise leveraged to expand business
into new product categories

+ Portfolio additions launched on online and offline sales
channels

+ Globally trusted brands LUK, INA, FAG

market launch

Schaeffler aftermarket business continues to expand with new portfolio additions

Acgust 4 200 02 and M1 3001 Schaedfler AG aamings

We have then on the next page, one page that we will also use for the roadshow,
where we wanted to highlight a little bit about our Asian-Pacific business.

You know, in China we have this whole new platform business and here, in
Asia/Pacific, in particular in India, we have broadened our portfolio, started with a
new Schaeffler branded lubricant and also extended our expertise to expand the
business into new product categories. That’s another sign that we are active not only
in Europe, in the US but also building our market share in Asia/Pacific.

14
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2 Business Highlights 02 and H1 2021 SCHAEFFLER
Industrial = Strong sales development, EBIT margin? improved to 12%

Sales

in EUR mn ; (.';,,,5},?“} Further continuation of market recovery, broader-based growth across various
{;};ﬁ'ﬁ . r sectors and in Industrial Distribution
T 1.560 1738 ) ) o o .
- Double-digit growth rates in all regions in Q2, highest growth rate in Asia/Pacific
734 - (+46.3%!) driven by strong recovery in India
Q22020 022021 Hi2020 H 2021 EBIT margin? improved to 12%, driven by positive volurne effects and increased
ozt o o 29.2% 29.1% 29.5% operational performance
rmargin
EBITZ o Growth momentum in Wind decelerating as expected, Railway still lagging behind
in EUR mn g -f,:;.dn-;
T -"'_') w
{ va.8pp )
el 08
141
109
02 2020 02 2021 H1 2020 H1 2021
BT g, 12.0% ook (TZOAD

margin 1 F¥-adjusted | * Bafore special mems

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings i

Industrial, next page. | think a very nice development here at 12% margin in the first
half, the second quarter now with a margin at that level. Clearly, benefitting from the
high growth in Asia/Pacific, also in India, benefitting from the broader growth trend
that | mentioned, Industrial Distribution coming back. So, | think a positive
development here and don’t forget there is more to come here because of the
structural measures that will start to roll in, in the next quarters.

It would be wrong not to say that there is also headwinds in Industrial, also a little bit
from the materials side. Clearly, the first quarter still benefitted from some of the
Kurzarbeit areas but we are showing, | think with the upgrade in the guidance, also
here confidence that this business will continue to perform well and catch up with
best in class competitors when it comes to margin.

15
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2 Business Highlights Q2 and H1 2021 SCHAEFFLER
Industrial — How we win: Growing the OEM and MRO service business across sectors

Orderbook 3-month Innovative solutions
yoy growth % o 3 Trendsetting direct drive
(+) . :::: boskaM mechatronic solution for leading
40 textile machinery OEM
30

20

Digitally traceable
wheelset bearings for major
European railway operator

MRO service partnership with key
mining customer for large size
bearing reconditioning and spare
part supply

-20
01 Q2 Q3 @4 Q1 02 Q3 @4 Q1 Q2 03 04 Q1 Q@2 Q3 Q4 Q1 Q2

Raw Materials
° 2017 2018 2019 2020 2021

L Fi-adjusted product 2ales

“The order book IMONh Medswres the walue of Customer orders which are due in the nest three months. X is presented 253
relatve, P-a0usted vear-Ower-aar grawth indicator which refiects the short-temm business eepactations i i §
Oeveiop 0 the distrbution busine typically pshorter reach andaretherefore only parially refiectedby this Supponlng customers along the entire prOdU(f |If€(yc‘e
nocator

Acgust4, 2021 Q2 and H1 2021 Schas!fer AG eamings 1

Page 13 is the order book figure that you always get from us and you see here, when
you look at the trend, when you see how the two curves relate to each other, that
this trend seems to continue along the product lifecycle.

16
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2 Business Highlights 02 and H1 2021 SCHAEFFLER
Industrial - How we win in Region Asia/Pacific: Customer centricity and execution in key growth areas

Successful serial order
from semi-conductor
OEM for innovative
products

10 year
serial delivery contract
signed for Robotics

Be close to customers and grow profitably through operational excellence

August4, 2021 Q2 and H1 2021 SchastTier AG earnings %

Next page is one page on Asia/Pacific. | will cut this short, but you see here from a
variety of areas. Wind through local production in India. The whole semiconductor
sector becoming interesting in certain areas. Customized engineering and EV projects
in Two-Wheelers. One of the strongest growing areas, certainly small, but also
Robotics is an area where we feel quite good about what we’re doing.

In Robotics we have, | can say that, won another serial contract that will drive this
business forward and it is one of the great examples for synergies between Auto and
Industrial that will drive this. There is a robotic gearbox newly introduced from our
side that will be an important step for our business expansion in Robotics.

17
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2 Business Highlights 02 and H1 2021 SCHAEFFLER
Capital allocation — Capex ratio with 3.9% in Q2 still on low level, investments in new business continue

Investment? allocation | in EUR mn Key aspects Q2
» Reinvestment rate: clearly 1 in Industrial division and BD E-Mobility;
FY 19 FY 20 Q2 20 el H121 cansistently <1 in BD Transmission Systems and Engine Systems
Automotive . X = Automotive Technologles: continued prioritization drives Investments;
Technologies 672 378 7 &5 146 installing manufacturing lines for E-Motor production in Hungary
Automotive 67 26 P 4 7 = |ndustrial: continued adaptation of foctprint, with high investments for
Aftermarket capacity expansion of large size bearings in Manjing, China; and buildup

. of new hall fer Railway bearings in Brasov, Romania
Industrial 193 235 43 L¥) 88

Schaeffler

Group Investrnents® by region H1 2021

in EUR mn (yoy change] w 16(-11) AsiafPacific
146 (-13} Europe

Capex 1,045 632 136 136 268 Greater China 52 (-12)
11%
Capex ratio? 7.2% 5.0% 5.9% 3.9% 3.8%
" — Americas 26(-12)
Reinvestrment 10 0.7 06 0.6 C@
Rate

 Additians ta intangihle assets and property, plant and eguipment | * Capex in % af sales

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings i5

Now, let me, from here, go to the very important page of Capital allocation. | already
mentioned this. A Capex ratio below 4%, that’s not the new normal. It clearly has to
do also with the fact that there are certain hiccups in the supply chain. Some of the
machines that we need came in late, so the payment is, in certain areas, a little bit
delayed.

However, also being very clear here, we said over the years always around 6%. | don’t
see that for this year being the right benchmark. It will be below that. If you would
assume 4% in the first half and maybe 6% in the second half, you get to 5% and that,
to me, seems with EUR 14 billion of revenues, not a bad indication. In any case, we
will not allow for hockey sticks just for spending money. We will continue to stay
disciplined and that also means reinvestment rate for the year will clearly remain
below 1% for the whole group.

In Industrial, we’ll be above 1 and also E-Mobility should be above 1 but in the more
mature businesses we will make sure that we are not investing in the wrong areas.
Once again, Capex and Capital allocation is very key from my point of view. As long as
reinvestment rate is below 1, we are basically releasing capital and that helps clearly
to also bring the return on capital employed and the profitability up.

18
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2 Business Highlights Q2 and H1 2021 SCHAEFFLER
Sustainability Highlights of Q2 2021

Materiality Analysis 2021 Continuation of Energy Efficiency Program Sustainability Rating Update

* Global online stakeholder survey conducted * Further ramp-up of energy efficiency measures Schaeffler could further improve in customer
to define key sustainability topics after successful target achievement 2020 related sustainability ratings:

* Feedback of 10 different stakeholder groups * Already >60 measures globally approved and — Platinum status in EcoVadis with 75/100
received in implementation points: Schaeffler among top 1% in peer

group

* Improvement of sustainability performance * Well on track to reach 2021 target of
from 3.0 to 3.7 (scale 1-low to 5-excellent) as cumulated energy efficiency gains of 45 GWh — New top score on NQC platform with 91%
compared to materiality analysis 2019 (2020+2021)

Acgust4, 2020 02 and Hi 2021 SchastMer AG aaenings 16

Before | come to the numbers section that | want to do short, one last word on page
16 on Sustainability. Some highlights here. As you all know, we take Sustainability very
serious and want to use this not only as a challenge for our processes and what we
need to do to cope with all the requirements but also as a major business opportunity.
Three things to mention here. We have done a materiality analysis for ‘21 or we are
underway to do this. Feedback from various stakeholder groups received. On the
positive, we have improved or are improving our Sustainability performance from 3.0-
3.7 that shows you that we are on the right track.

The Energy Efficiency Program continues and after the 25 million GWh efficient gains
in the year 2020, we will continue on our way to achieve 45 million cumulative for this
year. That’s very positive. We also worked with the rating agencies for our
Sustainability rating upgrade and it is good to see that we are scoring quite well in this
area.

But, let me also say it's a long-term challenge and will not be won by marketing
measures. There’s a lot to be invested here and we need to also communicate to you
in due course our long-term goals for Scope 3 going forward. That’s in the making and
an issue towards the end of the year, beginning of next year.

19
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3 Financial Results (2 and H1 2021

SCHAEFFLER

Sales — Strong growth driven by low comps in Europe, Americas and AsiafPacific

Sales | in EUR mn

~+50.8%T

e +50.6%2 J
2281 2291 3391 3.626 3560  3.454
Ql20 Q220 Q320 Q420 Qi1 q221

Sales growth

Reported
94%  -364% 6.1% +1.1% +B5%  +50.8%
F¥-adjusted
3% -345% -2.8% +45% +112%

TReparted | 2 FX-adjusted

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings

Now, let me, from here go into the numbers section and | think | can cut this short to
allow us a bit more time for questions. Page 18 gives you the quarterly sales levels,
50.6% I think, as already mentioned. You also see on this page the solid development
ing at the lowest growth rate. The reason
in Q1 2020 and therefore the growth rate
is not as strong in the other regions. The sales mix is balanced and that’s important

in the various regions, clearly with China be
for that is simply that they had their trough

for us.

21

Key aspects
+ Positive sales development yoy clearly driven by law camps in all
regions, except Greater China

+ Automotive Technologies with strong growth in Europe and Americas,
Greater China only with slight growth due te tough camps

* AAM with 55%7 growth in Europe, Americas even up 63%7

+ |ndustrial with double-digit growth in all reglons, most sectors as well as
Industrial Distribution

Sales by region Q2 2021

yoy growth?
Greater China +10.7%

19%

#58.7%  AsiafPacific

Americas +00, 3% +HET.5% Europs
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3 Financial Results (2 and H1 2021 SCHAEFFLER
Gross Profit — Strong gross margin driven by higher volumes and scale effects in production

Gross Profit Q2 2020 vs. Q2 2021 | in EUR mn Key aspects

+ Negative price effect in Automotive Technologies, but lower than prior
year

+ Strong volume increase driven by all divisions and mainly related to low
. ’ I:l o

+ Production costs clearly lower yoy due to scale effects and effective cost

. 0 +249 savings in plants; cost inflation impact increasing
-1 302 Gross margin
3 B43 Q221 H121
0 % of sabes Q220 Q221 w.Q220 H120 H1Z1  weHIZ0

P Pri i Mix P jon FX h
Ggszur;;ﬂl rice Volume % rof::tzon effect Others Gg;szz;ﬁt ﬁ::::l;:' . - 18400 - - “A0.40p
::l““l": 1% 314% “0.2pp 39.0% 9% 2199
Gros industrial 7.0 293% «23pp 29.4% 29.8% +0.70p
margin Greup 14.1% 94%  +103pp 19.9% 25.7% +5,B9p
Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings L]

Gross profit, 24.4% in the second quarter. From my point of view, it is a good
achievement. We benefitted from the strong volume increases. There are some
negative price impacts in Auto Technologies and, as | said before, the material price
impact is not already included in these figures. It will roll in, in the second half of the
year more intensively.
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3 Financial Results (2 and H1 2021

Functional costs — Increase yoy due to low comps, cost discipline keeps functional cost ratio stable

Functional costs | In EUR mn

Casm

v

Key aspects

SCHAEFFLER

+ Functional costs increased by 19% in Q2 yoy on extremely low comps

due to shert-term wark in place; in % of sales stable vs. Q1 2021

+ RE&D costs increased yoy on low comps, sequentially decreasing

=R 525 575 554 + Selling costs increased yay due to higher velumes; sequentially
465 435 decreased due to positive one-off effect in Automotive Aftermarket
R&D | 102 165 152 183 :
162 164 + Admin costs Increased by EUR 19 mn on very low comps; sequentially
flat
Selling HE
Admin Functional cost ratio
Qz21 Hi21
Qlz0 Q220 Q320 Q420 alzlr 21 0% of sales Q220 Q221 weQ220 H120 HIZ1  veH120
Automative ) I
21.0% 15.3% 5700 18.1% 14.5% 3300
ELIR 1,035 mn ELR 1,130 mn Tachologtas
A = 20.5% 15.6% -5.3p0 18.9% 17.5% -LApp
In % of sales Industrial 18.6% 18.0% 0P 18.4% 18.6% .8ap
174%  20.3%  146%  145% 16.1% Sreup 03%  160%  -42p 18.6% 161% 2500

Acgust 4 200 02 and M1 3001 Schaedfler AG aamings

If I then go to the functional costs, our overheads side, you see that Q2 was below Q1.
We are continuing our discipline here and try to keep the functional cost ratio more
or less stable. 16.1% is a solid number and we clearly want to make sure that there is
continued focus on further efficiency gains.
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3 Financial Results (2 and H1 2021

SCHAEFFLER
Solid EBIT margin! — Strong margins in Aftermarket and Industrial, Automotive Technologies impacted
by the semiconductor shortage

EBIT? | in EUR mn Key aspects

+ Saolid Q2 EBIT margin® of 5.2%

+ Automotive Technologies with sequentlally lower margin, malnly driven
by negative wolume Impact

+ Automotive Aftermarket with strong margin, impacted by a pasitive
one-off effect related to a reimbursement of an ext. service provider
212 322

-159

403 319

+ |ndustrial margin strong, mainly resulting from scale effects and
effective cost savings

Qlzo

6.5%

Q2 20

-5.0%

6.3%

Q3 20

9.5%

Q420

EBIT margin®
11.6%
F¥ EBIT margin®

a1zl

11.3%

[srira)

Gz

10.3%

EBIT margin®

[zl

aizo Q221 w0230

H1z0

Hiz1

H1z1 vi. H1 30

Autemative
Technalogies
Autemative
Afermarket

Industrial

Greup

19.1% a.4% +25.50p

B7H +14.60p
14.8% +0.B0p
131 0% +3.0pp

10.3% <9300

*pefore special items

Acgust 4, 2020 02 and Hi 3001 Scheedfler AG aamings

Then, you see the margin, 9.2% after 11.3%. 10.3% for the first half is clearly much
more than in the previous year and, as | said before, you can also see this from the
guidance, that it is not a number that will continue in the second half. We guided for
8.0-9.5% and that tells you that if we end up somewhere above 7.0% in the second
half then that is a number that would be enough to make that guidance range.

Let me maybe here give you, before | come to Automotive, the view on the steel price
impact because that is so critical. Let me start with the market development here.
You know that steel comes in a variety of different forms. For raw material price
development the real important categories are hot rolled and cold rolled and what
you see when you look at IHS prices for hot rolled is that starting in March and then
extending into the second quarter, we had an exceptional increase in prices for hot
rolled steel being somewhere around EUR 400-500 per ton above previous year.
That has not impacted us in the second quarter, simply because we are typically
hedging raw material prices by contracts, by forward prices six to nine months. So,
that price increase will somehow roll in now in the second half.

How do you have to see that? The first very important notion is the market price since
the peak in April and May has decreased to a much more normal level now. We are
expecting something for the end of the year that maybe hundreds of euros per ton
above the previous year level. So, that’s one important thing. It’s obviously a
temporary problem.
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How do you deal with something like this or how did we dealt with this in the second
quarter this year? The first priority was that we need the material because there is
business and the worst that you can do is stopping your business. So, making sure
that the necessary raw material comes in was our first priority.

The second priority was to make sure no one now buys steel on a six to nine-month
forward basis, so we shortened dramatically the periods for which we fixed prices.
That will help us to benefit from the fact that this is extraordinary temporary impact.
Then, clearly, we also thought what can we do to compensate for this price increase?
There’s typically the scrap that works against it. From the raw material that we buy
there is always a 30% thing that comes back through scrap. We are also looking at
increasing prices. That is, in the Automotive area, to some extent more difficult than
Industrial because you have less contracts with flex clauses in a distribution business.
It’'s more one-to-one negotiation with customers.

That has started. That will not compensate in the second half the effect, but would
rather then roll in, in the first half of 2022. All in all, just to give you a little bit of a
sense how much that is, in the first half the price impact from steel was a low two-
digit number and it will increase to a low three-digit number.

Just to give you a sense. If you think about how much hot rolled and cold rolled steel
we buy, if you just take that with a delta of EUR 450 per ton, you can easily calculate
with a number of additional 150,000 tons cold rolled or a similar number of cold
rolled, that this can easily be a three-digit number. Scrap against it. There are other
steel-carrying commodities, as well.

So, you can broadly say we’re expecting here something that can impact the margin
with something around 2% and that is also the reason why we said we want to keep
the threshold or the guidance level for Automotive for the time being at 6%. That’s
the floor. That’s what we’re all going to defend whatever it takes. I’'m not saying that
it will be 6% but with this uncertainty and also with the market headwinds, we
thought that that is a prudent way to go forward.
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3 Financial Results (2 and H1 2021 SCHAEFFLER
Automotive Technologies — Strong outperformance, margin level in line with Full Year guidance

Sales by business division | yoy growth EBIT? Q2 2020 ws. Q2 2021 | in EUR mn
Q2 2020 Q2 2021 A
E-Mability 191 305 259.7%
Engine Systems 330 524 +61.9%
Transmission Systems S48 924 =69, 3% 18 |
Chassis Systems 186 331 +76.7% -22 <13 5 133
Outperformance: Sales! vs. market development in Q2
> G Coawe D O > Clen D
7% 436
1165 EBIT Gross RED Selling Administratiee Others EBIT
. aku] - Q2 2020 Profit  expenses expenses  expenses Q2 2021
Ly %
EBIT margin development?
World Ewrape Americas Greater China AsiaParific Ny
ey 20 \45ap +09pa +8.0mp A03pm +5.5pm 19.1% +18.4pp +33pp +1L1pp +15pp #1.2pp b.A4%
Praduction of fght vehicks 02 2021 vs. 02 2020 (1H5 Markit, hly 2021)
Sales growth Schaedfier Autamotive Technalogies (2 2022 vs. 2 2020 L Fi-adjusted | 2 Befare special items | ? Includes pasitive FX efects af EUR 4 mn

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings

Now, let me go to 22, Auto Technologies. | already mentioned the outperformance.
The margin level is in line with the full year guidance and if you just think about 8.0%-
something in the first half and defending the 6.0% in the second half, then you see
what could be a decent number for the full year.
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3 Financial Results (2 and H1 2021 SCHAEFFLER
Automotive Aftermarket — Strong sales development, EBIT margin® impacted by positive one-off effect

Sales by region | yoy growth EBIT® 02 2020 vs. 02 2021 | in EUR mn ~ EUR 10 mn
a2 2020 a2 2021 a pasitive one-off
effect in Selling
Europe 212 332 <54.9% Expanses
Americas 56 B +63.1%
Greater China 21 26 =24 7% a1 .
Asia/Pacific 13 24 +84.5% e .5 .5
Tatal 301 267 +54.1%
+536

Autormnotive Aftermarket sales growth by channel®
e | ﬁ | | | | | | |
o | | | |
Total* | m | | | | | | |
%

-4 -0 D0 10 W 10% 0% 0% 40k S0m B0 )

N o
EBIT Gross RED Selling Administratiee Others EBIT
2 2020 Profit EPENSEE  BRPENSES  GXpEnSes 2 2021

EBIT margin development®

0.3% s02pp  +06pp  +42pp  s0Spp  +17pp

M oz 2020 a2 2021

1 F¥-adjusted | ¥ Independent Aftermarket | ? Original Eguipment Service | # Contains E-Cammesce sales
and sales to Autamotive supplers in addition ta M and OES * Before special items | ® Includes pasiteee FX effects of ELR 1 mn

Aogust 4, 2030 02 and Hi 2021 Schaedfier AG aamings il

Automotive Aftermarket, | think | mentioned the key points already and you see from
this table that the improvement here is clearly driven by the gross profit number with
this one-off impact that was a low two-digit number.
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3 Financial Results (2 and H1 2021 SCHAEFFLER
Industrial — Nearly all sector clusters with double-digit growth, strong EBIT? margin

Sales by region | yoy growth EBIT? Q2 2020 ws. Q2 2021 | in EUR mn

a2 2020 a2 2021 a
Eutape 307 357 +16.4%
Americas 120 146 S28.4% -4
Greater China 218 172 +26.5% -12 -
AsiaPacific a9 127 +46,3% -3 +15
Total 734 902 +24.0%

Industrial sales growth by sector cluster (02 2021!

= 100%
Twa-Wheslers i ﬂ 109

Offroad
Industrial Autoemation EBIT Gross RED Selling Administrathee Others EBIT
Wind Q2 2020 Profit  expenses expenses  expenses Q2 2021
Power Transmissian
Aerospace
Fearwe Matesials EBIT margin development?
Railway 7.2% +2.2pp +04pp  +0.7pp -0.2pp +1.7pp

st riad Distribution

-10% L 105% 2% 30% A0 50%

1 F¥-adjusted * Before special items | * Includes negative FX effects of EUR -5 ma

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings

Industrial, | think | can also cut this short. You see on page 24 the growth by sector
clusters, always a good indicator. Only Railway lagging behind. Wind coming down
was clearly one of the champions in terms of growth in the previous quarters but the
fact that it is broader, the fact that there is more Industrial Distribution business is

always good for us.
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3 Financial Results (2 and H1 2021 SCHAEFFLER
EBIT before special items — Reconciliation

Reconciliation HL 2021 | In EUR mn Key aspects

+ Special items amounted to positive EUR 22 mn in H1, mainly related to
a partial reversal of provisions for the Roadmap 2025

+ Financial Result of EUR -49 mn better than prior year, which was

impacted by the redemption option of the farmer high yleld band
22 + |ncome taxes increased yoy on positive EBT; in addition, Q1 2020
-49 included a Goodwill impairment in Automotive Technologies, which was
-205 not deductible for tax purposes
-26

Special items by division| in EUR mn

743 463 0221 HWizi
Q2 39 Q221 w0220 Hi20 HiZi  ws.H120
EBIT Special EBIT Financial  Income Dthers Met EBIT Reported 144 358 +195 -254 745 -> 77
bsi* items  reported  result taxes Incame? Automotive . . 5 1 5
P Tochnlogies o 16 +265 13 278
Autamotae
EBT o -11 -11 o -10 -10
10.3% 10.6% LI
frargn Indusstrial -10 4 6 +22 2 -20
Graug -15 37 -22 +188 -2 =310
EBIT bsi* -158 318 78 54 73 +5ER
1 Befare special iems | 2 Attributable to the sharehalders of the parent company
Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings -

Then EBIT reconciliation, you see that we don’t have any bigger special items in the
first half. That was different in the previous year because of the large restructuring
cost. This time it went to the positive because we had to release some of the
provisions regarding Roadmap 2025 and that then leads to the effect that the EBIT
before special items is slightly lower than the reported EBIT.
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3 Financial Results (2 and H1 2021 SCHAEFFLER
Net Income! EUR 227 mn, EPS? EUR 0.35 — ROCE® reached a strong 18.7%

Net income? | in EUR mn Key aspects
T + (02 2021 Met Income’ reached EUR 227 mn, Met income before special
Q__ 02 mn items! amaunted to EUR 190 mn

+ EPSIclearly positive with EUR 0.35 (02 20: EUR -0.25)
* ROCE® reached 18.7%, exceeding 2018 levels

103 235 227 + Schaeffler Value Added? increased to EUR 687 mn [Q2 20: EUR -183 mn)
L1186 175 171 due to higher EBIT LTM and lower average Capital Employed
Q120 0220 Q320 Q420 alzl Q221 ROCE* and Schaeffler Value Added* | in EUR mn
12.3% " 18. 7%
L N R .
EPS? | in EUR — 1?2%..----"’";81
.28 -0.25 -0.26 015 0.35 0.35 439 787 557 284 2
-0.53 0.0
2016 2017 2018 2019 2020  H12021

— ROCE before special items

3 Attritutable ta the shareholders of the parent company | # Earnings per comman nan-vating share * Before special items | * LTK EBIT before special ibems minws Cost of Capital [10% = @ Capital Emplayed)

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings o

Net income, EUR 463 million, | think is a good number. It’s 70 cents per share in the
first half. That also indicates that the EPS number will be positive this year and while
it is not going to be as strong in the second half as in this first half, | do believe that
this will be a very good basis for a proper and attractive dividend.

Net income, 26, is what | just said before. 70 cents in the first half. Return on capital
employed is coming back. Capital employed has reached EUR 7.8 billion and my focus
has always been on this number. | think there is more room to further optimize Capital
allocation.
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3 Financial Results (2 and H1 2021 SCHAEFFLER
Free Cash Flow = Strong EBITDA compensated outflows for Restructuring and Net Working Capital

Free Cash Flow before M&A® | in EUR mn Key aspects
\ +398 mn ; + Strong EBITDA with EUR 598 mn in 32 (32 20: EUR 98 mn)

— + Capex decreased to EUR 136 mn in G2, higher Capex in the upcoming
quarters expected (Mew FY target of around EUR 700 mn)

+ Cash Outs for Restructuring EUR 201 mn in H1, mainly related to the
137 333 355 130 113 veluntary severance scheme in Germany launched in 2018, partially to
the new restructuring program announced in September 2020

== + Met Working Capital outflow EUR 205 mn, driven by higher inventories

Qlz0  Qz0 Q320 Q420 alzr Q221 FCF Details | in EUR mn
o . az Qz aaz H1 HL  AHi
FCF Conversion ratic! __ 2020 2021 21/20 2020 2021 2120
13 0.3 CE:) FCF as reported 285 115 +400 -148 242  +390
: W& A [} -2 z 1] 1 +]
B . Reinvestmentrate FCF before M&A 285 113 +395  .148 243 439
0 0.6 0 0.8 05 06 e S = < N 3 3
Capex ratio? Rastructuring 55 47 ] 103 201 +55
5.0% 5.3% 5.3% 4.2% 17% 39% Othars 3 6 +3 4 3 +2
Fi nancina 50 (4] 50 50 o 50
“Befare cash in- and owtflows for ME&A activities |  Ratio FCF before MEA to BBIT reported — Dnly FCF bef. M&A and sp. items 178 160  +338 15 aa7 437

applicable i FCF and EBIT positive | @ Capes in % of sales

Acgust 4, 2020 02 and Hi 3001 Scheedfler AG aamings

Then, Free cash flow. You see here we reintroduced the table on 27 with the Free
cash flow details. | think that’s important to make sure that you understand and also
can compare that properly with the past. The reported Free cash flow was EUR 242
million. If | disregard M&A activities, it is even EUR 243 million. Nothing bigger to
report here.

That EUR 243 million includes in the first half EUR 201 million of restructuring payout.
Most of this comes from the first quarter and comes from a previous restructuring
program. Space is building up, so we are continuing to expect further restructuring
payout for the rest of the year.

If I look at the underlying number, Free cash flow before M&A and special items, and
there’s a little bit of legal cases and others in there, nothing on the supply chain
financing side, we are at EUR 447 million. | think that’s a solid number and | do believe
and you saw it from the guidance, we guided Free cash flow before M&A, that we're
expecting continued positive Free cash flow in the second half. So, the above 400,
from my point of view, is a very solid number.

You can easily calculate this yourself. If you just take the midpoint of our guidance for
the EBIT margin, add back the D&A, you end somewhere at a EUR 2.2 billion EBITDA
number. If you then deduct Capex, that is probably in the 5% Capex-to-sales ratio or
at a quarter or 0.75 reinvestment rate. Then, Taxes, interest, let’s say 400 licensing.
Then, you will see that there is a net working capital impact. The net working capital
in the first half was negative and we expect that in the second half that will, to some
extent, come down. On the one hand, we have pretty high inventory levels already
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and on the other hand we had a little bit of prepayment of payables because we were
expecting also prepayments from customers that didn’t happen. So, that will
rebalance in the second half and that will support also Free cash flow generation going
forward. So, | do believe the 400 is a number that we will achieve, even with a little
bit more Capex in the second half.
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3 Financial Results (2 and H1 2021 SCHAEFFLER
Net debt decreased to EUR 2.2 bn — Leverage ratio® at 0.9x

Net financial debt and Leverage ratio? | in EUR mn Key aspects
O Lewerags ratio® + Net financial debt decreased to EUR 2.2 bn, Leverage ratio® 0.9x

+ Mo major maturities until March 2024

1.8
1,6
12 —O——n |13 1,1
o | T = 0.9
- :
2414 3.002 2.688 2.312 2.176 2228
Qi Q220 Q320 Q420 Q21 Q22 Strong liquidity situation
Graoss debt + Cash balance Schaeffler Group as per end of June 2021
3,044 3911 3914 4,071 4,030 4,039 EUR 1,810 mn (December 2020 EUR 1,758 mn)
Cash & cash eguivalents + Committed unused credit lines on Group level of almost EUR 2.0 bn as
629 014 116 1,758 1,854 1,810 per end of June 2021, available liquidity® 26% of LTM Met Sales
EBITDA before special items? _
2,064 1,633 1637 1788 1972 Q)

7 et financial debt to EBTDA ratia befare special iems | 2LTM | ? Excluding restricted cash

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings p!

Net debt, next page, is under control, decreased to EUR 2.2 billion, leverage ratio
below 1 at 0.9. We're sitting on significant cash, that brings this number down, and
with clearly a positive sequential impact on the last 12 months EBITDA. EUR 2.4 billion
is not a number that will continue with lower profitability in the second half. | feel
very good that towards the rest of the year the number will stay below 1.
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4 Outlock SCHAEFFLER
Our Outlook going forward — What changed in our market assumptions since May

Automotive Technologies — Global LVP* 2021 Automotive Aftermarket - GDP? Industrial - industrial production®

~ 81

12 i
Araund -1.0 dior 0
mn discaunt R
44,1 394 "ALE va. IHE "
30,5 I estimates I
1

H1 H2 2000 H1 Hi 2021

a% . .
BFY 2021 EFY2

= fAchaeffler market assumptionat the FY release was = World GDP expected to reach 5.3% growth in 2021 = Global industrial production recovers faster than

~ 80 mn wehicles (5 mn discount to IHS, Feb. 2021) [2020: -3,4%) fueled by recovery in demand after the previously expected [11.9%, prior9.1%). Continuous
« After a strong(ld, the LVE? in 2 was Increasingly Coronavirus crisis upward revision of outlook since Dec. 2020

impactad by the semiconductor shortage = Global growth forecast for FY 2021 more optimistic = Key drivers for the strong development are the
+ Compared tolHS, Schaeffler|s applyinga discount of than in 01 with upward revision across all reglons, mechanical engineering sector and a vary dyr]amu:

excapt Asla/Pacific growth in the regions Americas and Greater China.

=~ 1 mn vehicles for the global LYP* 2021 due to

ongoing semlconductor shortages in H2 *industrial praductian in the sectors Mechanical engineering

[MACE 28), Transpart squipment [NACE 30), Electrical squipment
lLight Vehicle Production {IHS Mart, luly 2021) * E0P |Onford Ecomemiacs, bune 2021) [MACE 27 1], | Cfiard Ecamarmics, June 202 1)

Acgust 4, 200 02 and Hi 3001 Scheetfler AG aamings E

Outlook going forward, clearly based on assumptions you see page 30 Automotive
Technologies. We have been cautious, as you all know, with our numbers. We never
supported IHS with bigger numbers and always took this discount. 5 million discount
in February ‘21 was the right thing to do. We then reduced the discount and we’re
now at 81 million, without a bigger change compared to the previous guidance. A
million down | think is a solid number and we think with that we are on the safe side
also going forward.

| can say the orders on hand clearly show a little bit of volatility but they also, at least
for the third quarter, indicate that this is definitely achievable, so we feel that this
rather cautious than too optimistic. GDP and industrial production, | think | don’t have
to comment. That’s what you saw already.
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4 Outlook

SCHAEFFLER
FY 2021 Guidance — Confident outlook, cautious approach
Group Guidance Divisional Guidance
Automotive Automotive .
i i Industrial
Previgus Guidance?* New Guidance Technologies Aftermarket
FY 2021 FY 2021 , .
Previous* New Previous? New Previous? New
1 . Dutperf. Cutperf,
Sl > 10% > 1% P 6-8%  >10%  7-9%  9-11%
200 - 500 bps 200 - 500 bps
EBIT margin? 7. 9% 8-9.5% > 6% > 6% >11.5% »12.5% >9,5% > 10.5%
Free Cash Flow® = EUR 300 mn > EUR 400 mn Mew market assumptions for Fiscal Year 2021
+ Automotive Technologies: Increase of IVP of around 9% as cautious
estimate considering further possibilities of disruptions and volatility
+ putomative Aftermarket: Increase of global GDP by around 6%
1P -adjusted | * Before special tems | ? Befare cashin- snd outflaws far MEA activities | © bs af ey * Industrial: Increase (.\f relevant industrial production Df around 12%

12
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Then, 31 is the upgraded guidance with clearly the headline. We are confident on this
outlook but also remain cautious. Above 11%.

8.0-9.5% on the margin and then above EUR 400 million Free cash flow, as | said. And,
you saw that we left the margin for Automotive Technologies as a sign of cautiousness

at the previous level, above six. Increased Automotive Aftermarket and also
Industrial.
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4 Qutlook SCHAEFFLER
Conclusion & Outlook

All Regions and Divisions with double-digit growth — Automative Technologies with strong

o Outperformance in Q2; Looking ahead, E-Mobility Order intake buoyant, as FY 2021 target
already reached in H1 with EUR 2.1 bn
o Automotive Technologies impacted by lower LVP due to global semiconductor shortage -
Strong earnings quality in Automotive Aftermarket and Industrial Relentless focus on
execution —
9 Robust FCF generation — Demonstrating Schaeffler’s clear value-creation and execution focus DEIWH'"E_ solid
operating
performance and
o Structural adaptation of our footprint, capacity and headcount progressing according to plan cash generation
o Guidance 2021 after Q2 results increased — External factors and cost inflation remain

material headwinds, managed with mitigating actions and ongoing cost and capital discipline

Acgust 4, 200 02 and Hi 3001 Scheetfler AG aamings =

Let me summarise 32. This is the second quarter of a year that seems to be, again, a
very challenging year for all of us. However, | think we can say the performance in the
second quarter was strong. We are benefitting from our set up with Auto and
Industrial and we’re making good progress with our transformation. E-Mobility Order
intake is a positive sign but also the fact that our program, the transformation
program, the Space program has been concluded in terms of final negotiation with
workers’ council.

Automotive Technologies, | mentioned the headwinds but also the strong earnings
qguality in Aftermarket and Industrial that is supporting this. Free cash flow
generation, one of my core topics, is robust and we are demonstrating here that we’re
clearly focused on value and on execution. The structural adaptation of our footprint
will continue, and capacity and headcount reduction are progressing according to
plan.

We're not only defensive but we’re looking positively into the opportunities and there
is a lot to come here in terms of adding mid-term and long-term further attractive
businesses, guidance increased. Certainly, accidental factors, cost inflation but also
the whole supply chain challenges will remain a challenge but | think with the strong
team we have, with the prudent focus on execution and with a long-term view on
things, | think we are on the right track.
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4 Outlook

2021/2022 Capital market activities

Roadshows & Conferences — August and September 2021 Virtual Events

Aug 5

Aug b

Sep b

Sep 21

Sep 28

Sep 30

Roadshow = HSBC

Readshow = Warburg

Fair — IAA Press Canference, Streaming

Conference — German Corporates, Baader Bank

Financial calendar

H1 2021 Earnings Release

A

9M 2021 Earnings Release

FY 2021 Earnings Release

Conference = European Autos and Future Car, BAML

Roadshow — industrial, BAML

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings

SCHAEFFLER

This is it. We have a little roadshow tomorrow and on Friday. | think it’s fully booked,
so if you want to join please talk to Renata. We will then follow up with meeting with
Matthias on the IAA and some conferences end of September. Earnings for the nine
months will be clearly very interesting, 9th November. With this, | thank you for
attention and hand back to Renata.

Renata Casaro

Thank you very much, Klaus. We are now ready for the Q&A.
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Q&A SESSION

Akshat Kacker, JP Morgan

Thank you. Good morning. Akshat from JPMorgan. Three from my side, please. The
first one on the current visibility that you have on auto production and chip shortage.
You definitely did a good job taking a discount to IHS expectations but as of today,
when you look at Q3 auto production do you expect a sequential improvement versus
the second quarter or are OEMs making use of the summer shutdowns to ease out
the supply chain? That’s the first one. | will follow up with the other two later. Thank
you.

Klaus Rosenfeld

What | can say is we are monitoring our orders on hand, our call-offs on a very
frequent basis and at the moment | don’t see any major hiccups for any major
changes. It is more or less in line with forecasts at the moment and it will not be
materially different from Q2. That’s the view at the moment.

There is, here and there, summer vacation that needs to be taken into account, but
we have not heard about anyone who now extends this into an unusual manner and,
again it is very heterogeneous. One of our big customers in the US came back
stronger, others are little bit more cautious.

It is difficult to say. You need to manage this more or less on site and | think we are,
as | said, confident that the second half in terms of growth will not be very difficult
but rather on the positive side.

Akshat Kacker, JP Morgan

Thank you. That’s helpful. The second on is on the E-Mobility Order intake. Is it
possible to share how much of this Order intake was for pure BEVs or, if not, in the
first half do you have a total order backlog number for BEVs up till now? Also
interested in understanding if you can share what is the share of the business that
you’re winning currently as part of the RFQ on BEVs or overall E-Mobility? Thank you.

Klaus Rosenfeld

So, far we have decided not to disclose more details of the Order book. As | said before
it’s a healthy mix of BEV and HEV. As | can say, it’s also a healthy mix in terms of
regions and customers. As | said, there’s one very prominent order in terms of BEV
that makes a significant part of this Order intake and significant means here more
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than a third. There is an interesting one, that is more a HEV one that comes from the
Truck side.

So, it is well-balanced, a good mix and | can extend there. If you look at the projects
that we are competing with at the moment, the new projects that are coming, it
becomes even more interesting in terms of the BEV area, be it now E-Motors or also
things like E-Axle systems. So, don’t judge it by a quarter. Judge it more in a long-term
manner. | feel that we are in a much better position here than we have ever been
before.

Akshat Kacker, JP Morgan

Thank you. The last one on Capex. You do have a lower Capex guidance of the full year
of close 5% of sales. Is it just a timing impact or a result of delay in OEM investments
or is there something structural we should expect that has changed going forward in
terms of Capex as a percentage of sales? Thank you.

Klaus Rosenfeld

Again, the first half was clearly impacted also by time delays, as | said. The 5% is more
to give you something that is more realistic. If you think about EUR 250 million in the
first half and if | would stay with the EUR 800 million, you would say where should all
this money come from. That’s not possible.

So, the around EUR 700 million means, just to give you a ballpark figure, something
like EUR 70 million per month and that is in a second half, a good number that leaves
us enough breathing room. I’'m not saying that this is every year the same but there
may be a little of impact for 2022.

We need to see but the key message is not that we are restrained in one area or that
we are not able to invest. That’s not the point. We are investing enough. We have
invested enough, and we are very capital conscious and | want to make sure that the
company optimizes its capital base going forward and doesn’t invest in the wrong
areas.

Akshat Kacker, JP Morgan
Thank you.

Gabriel Adler, Citi

Morning, Klaus and Renata. Thanks for the presentation. I've got three questions as
well, please. My first is on the Free cash flow guidance. | wanted to understand the
moving parts behind the Free cash flow guidance a little better because you raised
guidance by about EUR 100 million, which looked to reflect that lower Capex that
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you’ve spoken about but then, in addition to this, you’re also now expecting better
profitability. So, I'm just trying to understand why the free cash guidance isn’t also
reflecting the additional earnings as well as the lower Capex. Are there other
offsetting factors or would you agree that the Free cash flow guide just looks quite
conservative now at this point?

My second question is again on the E-Mobility division. We’re having lively debates
with investors around vertical integration as a topic, as you well know. But it looks like
your E-Mobility division is successfully accelerating Order intake. So, it would be really
interesting just to get your views on whether you anticipate a tougher market in the
future than when you initially established the E-Mobility business, given the increased
risks from vertical integration by your customers.

Then, my final question is just on the management changes that have been recently
announced. Could you elaborate on the reasons behind Dr Patzak’s departure
announced last week and your plans for announcing a successor? Thank you.

Klaus Rosenfeld

Let me start with the last one. We have agreed internally that we’re not disclosing
any reasons, and | think that’s good practice. You saw the press release; you saw the
history and | can’t say more here. The successor is in the making. | couldn’t present it
today. It’s a supervisory board topic. Our supervisory board has been very busy in the
last weeks and months, as you saw, so the decision has not been made but I'm
expecting a quick decision in the next weeks so that we can continue to work. That’s
it on your third question.

Let me then tackle the E-Mobility one. For sure, there is competition from the
carmakers. We know this and we’re used to this in the field of E-Mobility but we also
see that everyone talks about more and move BEV, everyone talks about accelerated
growth in that sector and that opens, from my point of view, also new opportunities
for us.

For me, the key point and I've said this several times before is competence and not
size. It’s the quality of the Order book that counts and not the sheer number. To some
extent we may have even been lucky that we didn’t make the mistakes at the
beginning that others may have made but my key focus is and that’s what we’re doing
in our project reviews with Matthias, that we’re building a well-balanced, lucrative,
long-term Order book that is in line with what we can do and what we can deliver for
our customers.

Yes, we may, here and there, lose projects to inhouse but my answer here is also not
new. Some of our components are components that even an inhouse competitor
would like to have because they can’t do them themselves. So, sometimes we don’t
get the full system, but we then get the component package.

41

PUBLIC



We can do the systems and that is good, but we don’t have to be only a system
provider and that position, from my point of view, is something that gives a very good
foothold. I've participated, myself, in the last weeks in several rounds with CEOs of
big companies to understand their electrification strategy a little bit better and | think
they all acknowledge that Schaeffler is a key partner when it comes to technology,
quality and innovation.

Free cash flow guidance. Very fair question. If you again try to connect the dots let
me try to put this a little bit into perspective. | said before if you take EUR 14 billion
and you take the midpoint of the EBIT margin range, then that is 8.75. If you just take
that and calculate an EBIT number and do the same for the second half with the
implicit EBIT margin for the second half, that would somewhere be around or slightly
above EUR 500 million.

If | add back the depreciation that comes on a pro rata basis, we normally have EUR
970-980 million depreciation. You can add back another 500. Let’s take that number
and say EBITDA is then EUR 1.0 billion. If you go from the EUR 270 million Capex up
to EUR 700 million, you need to deduct EUR 430 taxes and also interest is typically
also more on a pro rata basis.

EUR 300 million or EUR 200 million for the full year would mean let’s deduct another
EUR 200 million, leasing us EUR 30 million, also half of the EUR 60 million for the full
year. Then, the question is what is happening with net working capital?

| don’t see that there is another big increase in net working capital. As | said before,
there is a reversal, in fact, that will come in the second half, that may even turn the
net working capital to the positive. If you just think about this then EUR 350 million is
definitely doable.

If I then think about how much is then needed for restructuring payout, we indicated
to you that is probably something in the area EUR 300-350. Let’s take half of this.
Then, you can also assume that there is a little bit of restructuring payout already
included in these numbers. That gives you then EUR 350 million minus whatever, 150-
140, and then you see the EUR 243 million of the first half and the number that | just
derived for you gives you a solid base for the above EUR 400 million.

But it is basically lower EBITDA, for sure, it is higher Capex and it is then a net working
capital impact that would somehow counterbalance this that would make us
confident that the above EUR 400 is doable.

Gabriel Adler, Citi
Brilliant. Thank you very much for your answers.
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Klaus Rosenfeld

And, if you then turn this around and say how much is that on an underlying Free cash
flow, again that number was missing for quite some time, you see that this is EUR 800
million or something. Just to think back what happened in Q2 2020. There, this Free
cash flow before M&A and before one-offs was also in that range.

So, it is all about understanding the drivers of Free cash flow for this company and,
again, we are determined to make the above EUR 400 million and make sure cash
flow is not driven by extraordinary movements.

Sascha Gommel, Jefferies

Good morning, everyone. Thanks for taking my questions. The first one would actually
be on the Automotive gross margin. | think you touched a bit on it in your remarks,
but | just wanted to understand a bit better why there was such a significant drop
from Q1 to Q2 of the Automotive gross margin. | think you said a bit of pricing, but it
looks a bit harsh going to from 24.5% to below 21%. Maybe you can give some details,
what happened there, given that we probably only see the raw mats coming in the
next quarters.

Klaus Rosenfeld

Yes, you are right. This is a variety on things. This is, on the one hand, the first signs
of raw material. What | explained is more the general direction. That’s one end. There
were two or three things on the quality side, where we added a little bit, that have
not been adjusted because they were too small. We’ve written off a machine that was
not necessary and then there is also a little bit more on the overhead side.

So, yes, it sounds like a big drop, but it is explained by a variety of smaller things. Going
forward, some of this would not come again, so | would stick with my message. Above
six is what we want to achieve for the full year and | would also indicate that this is
not the point that we want to deliver for the full year but it needs to be rather above
six for the coming quarters.

Sascha Gommel, Jefferies

Very clear. My second question would be on the longer-term strategy because we
hear a lot of proposals coming out of the European Commission but also in the US the
government is clearly pushing clean mobility. Does that have any impact on your
transition strategy in Automotive?
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Klaus Rosenfeld

| would say, very directly, these announcements don’t have any immediate impact on
the strategy because this is not something that is erratic. It is a mid-term execution
plan that we have, and we’ve always said if there is some changes in the environment
we will adapt to this but | don’t see any reason now to accelerate massively and do
something radically different.

We are in the lucky situation that we have this strong, mature business and that will
help us to finance the way to E-Mobility. | said it on and on, E-Mobility is not just
something that governments like to discuss. At the end of the day, the auto business
is a consumer business and how people and when people buy cars remains to be seen.
Therefore, even if everyone is marketing at the moment their E-Mobility strategies,
we need to stay the course and we need to get things right. This is a mid-term
transition and with any radical move, | think that’s not the answer. The answer lies
with competence, it lies with execution, it lies with clearly adding where we can add
but | don’t see any need here to deviate from our course.

We’re monitoring the environment very carefully and the key at the end of the day is
trust and competence also from our customers and here, as | said before, being part
of several meetings with large customers, | feel very positive about the outlook for
Schaeffler.

Let me also add, in terms of our transformation path, you all have seen that we
participated in a bigger auction for the Industrial side and if | think about margin, if |
think about return on capital employed and steps to strengthen the Industrial
business further, to further diversify, to make sure that this company is resilient and
able to conquer the future from the various sectors we are serving, with also
generating synergies in Powertrain solutions across Auto and Industrial, that’s more
on my mind.

We didn’t want the auction, | think you all know this, for good reason because at some
point in time we said the price, and you saw the USD 2.9 billion for Dodge, was simply
too high and for us something where we said that’s above the limit. We’re not going
to lose our discipline here. That’s why we didn’t win the auction. Let’s see what
happens there.

The positive thing is that has created a lot of spirit about this strategy on the Industrial
side and the learnings from this auction process are clearly learnings that we can build
on for the next steps to come. Sorry, a little bit of a long answer but Dodge fitted so
well into your question that | thought I'd bring it in here.
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Sascha Gommel, Jefferies

No, that’s fine, because | actually wanted to ask about that too, so that’s done. My
last question would then be on the Industrial side where the functional cost came up
a little bit. | was just wondering if this was a trend or just one quarter situation.

Klaus Rosenfeld

It is more a one quarter situation. Don’t forget we also has some run-off effects from
Kurzarbeit there. | think Stefan is pulling all levers at the moment to handle this cost
situation. We will also see a little bit higher material prices. We are expecting also
going forward a little bit of extra production costs. Don’t forget here is a lot of
movement at the moment because of the transfers of businesses. That’s natural that
in such a situation then production costs come out a little bit higher. To give you an
example, we have moved production from Kysuce to Vietnam. That makes easily two
or three millions. We are moving production from Wuppertal into Schweinfurt and
these effects will be there in the second half but in general we want to make sure that
our overhead stays in this 16% range and that would also then help the margin
progression going forward.

Sascha Gommel, Jefferies
Perfect. Thanks for all the details.

Klaus Rosenfeld
You’'re welcome.

Christoph Laskawi, Deutsche Bank

Good morning and thank you for taking my questions, as well. It’s really more follow-
up questions to what was asked. The first on the production volumes and visibility.
Did I understand it correctly that you would see the volatility of the call-offs to smooth
out a bit, so it is bit more stable, which is then easier to manage or does it remain
fairly volatile, it’s must the overall volumes for the quarter you wouldn’t see
deteriorating massively.

Then, on E-Mobility, with a strong Order intake, could you comment if those just
reflect higher win rates than you initially thought or is there some pull forward of the
OEMs as well? Discussing the quicker ramp up of E-Mobility overall, would you see
that allowing you scale up quicker than initially expected, as well, which would be
helpful on the margin side? Thank you.
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Klaus Rosenfeld

Let’s first talk about the orders on hand. You saw a quarter now on the Auto side that
was quite good with revenues, not as strong as we expected because there were
clearly a little bit of hiccups on the auto side in the second quarter.

July, to talk a little bit out current trading, was a weaker month. August started okay.
If we make EUR 700 million a month, then that is a good threshold. July was below
this. August seems to be higher. The orders on hand show at the moment that they
are, week-by-week, pretty stable. There is less movement at the moment and that
indicates that some of the volatility has gone but we need to see. It is something that
is still a situation with much uncertainty but, again my order in hand at the moment
indicate a quarter that is, for Q3, more or less in line with Q2.

Now, on E-Mobility, a quicker ramp up. Again, the answer is similar to what | said
before. This is not about quick ramp ups. This is about building an Order book for the
next years. We are well-invested in the area. You know that we are building an E-
Motor plant in Szombathely. We’re doing all the right things that are necessary to
train people, to get the right people on board.

There’s always a shortage when it comes to specialists here and there. That's
something we deal with, but | don’t see it, that there is a big difference, and
everything is now ramping up tomorrow. You have to see this over the next years and
there again my statement is the same as before. | feel that we are in a much better
position than we have been two years or a year ago.

Christoph Laskawi, Deutsche Bank

Thank you. | think | have to rephrase my question a bit. It was more related to you’ve
already made your target for the full year, essentially, in H1 and with that | think you
can prove some success already. My question would be is the win rate you see
currently, with being essentially above the full year Order intake target by now, can
you expect it initially or is it just more business in the market and you make use of
that.

Klaus Rosenfeld

Sorry, | misunderstood the question. It’s a good question. | think we’re seeing, in
general, more acquisition projects coming than we expected. | can tell you there are
at least more than two hands full of projects we are working on at the moment. That
doesn’t mean that we have won the projects. They are all in right areas. They are all
E-Axle systems. Most of them have some sort of a BEV angle. They are coming from
the different areas. Even Asia/Pacific is now catching up.

The pipeline, in terms of projects, is strong and also, as far as | read it, getting stronger
and it’s just simply a function of everyone looking at this as a major opportunity. If
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you saw yesterday, one of our big customers, Stellantis, talking about this. | don’t
know any customer who doesn’t talk about his electrification strategy and they can’t
handle all of this themselves so they all come and see who is willing to do it, and then
it becomes a competition issue.

You saw what others said about this. We have, so far, not talked about the order
backlog that we have, but the numbers that you saw from Vitesco and also from Valeo
are not very different from what | have in front of me. Let’s see what the second half
is going to bring. We will, in any case, continue with our strategy to be selective and
do the things that make sense for us and also make sense for the customer.

Christoph Laskawi, Deutsche Bank
Thank you.

Klaus Rosenfeld
You’re welcome.

Michael Punzet, DZ Bank

Michael Punzet, with DZ Bank. Good morning. | have two questions. First one, can you
give us an update for the expected special items in the second half? The second one
is once again on Electro-Mobility. After all the announcements by big OEMs, do you
feel comfortable with your scenario 2030, with the engine mix of 30-40-30 or do you
think it could be reached earlier or do you think you have to change your scenario?

Klaus Rosenfeld

We just had our strategic dialogue and | think for 2030 that is probably still globally,
and you have to differentiate between the different markets, still not a bad guidepost.
What | have to say is in the past we thought that this would be an aggressive scenario
to push also the organization to that direction.

At the time, when this was decided, everyone said that’s probably a little bit too far
off. Now, it’s a normal scenario and | think when you talk about E-Mobility, we now
have to think about again globally not so much 2030 but 2035. We have not finally
articulated this but there the share of BEV will increase, and we will definitely adapt
to this as we speak.

So far, no new scenario communicated but clearly a further increase of the share of
BEV to be expected, maybe also to the detriment of the HEV area because we all know
it and have discussed it that HEV is a bridge technology. It's an important bridge
technology and the customer will decide how long he is going to drive these kinds of
cars, but the BEV share will, from my point of view, towards 2035 further increase.
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Michael Punzet, DZ Bank
Thanks. With regards to the special items you expect for the second half?

Klaus Rosenfeld

Special items, sorry. | don’t expect any major special items in the second half. We
have, as you know, done our restructuring provisions last year. The program is being
concluded and finalized. We will revisit certain provisions. Certainly, you saw that we
released a little bit. It could also happen that this is the case in the second half but,
again, that’s premature. Any other extraordinary cases, legal cases or whatsoever are
not expected so far, so that should not be a big impact on the net income figure.
Again, you need to differentiate here between the adjustments for EBIT and the
adjustments for Free cash flow. As | indicated before, the underlying Free cash flow
will be certainly reduced by a continued restructuring payout in the area that I've
mentioned, whatever it is, 130-140 in the second half of the year.

Michael Punzet, DZ Bank
Thank you.

Klaus Rosenfeld
You’re welcome.

Sanjay Bhagwani, BofA Merrill Lynch

Hi. This is Sanjay Bhagwani, from Bank of America. Thank you very much for taking
my questions as well. I've got three questions. My first one is on raw material price
inflation. | think | missed your point. What sort of margin headwinds are you
budgeting for in H2? Is that a gross impact or net impact? How should we think of the
raw material price headwinds for H1 next year given that most of the peak prices
which were in April and May, they are going to be likely to flow into H1 next year. Is
that fair to say? That’s my first question.

Klaus Rosenfeld

Sorry, that | didn’t bring this across in a way that you could understand it. My first
point is here if you look at the market price, the market price dramatically increased
towards the end of Q1 and beginning of Q2. We're talking about if you take hot rolled
steel in Europe. We're talking about something in the area of EUR 400-500 per ton,
what is a number that we have never seen before. That price is already coming down
and we’re expecting that it normalizes towards the end of the third, beginning of the
fourth quarter, somewhere, maybe EUR 100 more in total.
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If you now look at it and ask yourself what’s the impact of such a price increase of
such a spike on us, you first always have to acknowledge that we try to buy steel on a
forward basis, so we lock in prices normally with a six to nine-month tenor. That
means that the prices that were part of our production cost were prices from the past
and didn’t have this big impact that | just mentioned from the market in Q1/Q2.
That will roll in in the second half and | always said the net impact, so after scrap and
after price mitigation aspect in the second half, will be somewhere in the three-digit
million number starting with a one. If | translate this into a margin, that can easily
make two percentage points in gross profit for the half and that’s a fact that we
cannot really deal with.

What is very important in such a situation is that you don’t lock in these prices again
for six to nine months. That was my second comment. We have stopped then doing
forward price strategies for these kinds of periods and have said we lock in that a very
shorter period and that will also then help to mitigate the impact in the first half 2022.
On top of this, again, some of our contracts, nearly a third to 40% have price flex
clauses and the colleagues have been told that they need to negotiate now with the
OEMs price increases for material. That is also an impact that you cannot fully
synchronize with market price increases and that will also somehow help to mitigate
price increases in higher material cost in the first half of 2022.

So, it’s a temporary impact. It will hit the second half. It is part of our forecast and our
guidance at a certain level and we have our countermeasures in place to mitigate the
impact as far as possible.

Sanjay Bhagwani, BofA Merrill Lynch

Thank you very much. This is very helpful. My second question is as a follow-up on
the Aftermarket. If you could provide some color on the one-offs that you recognized
in Q2 in Aftermarket.

Klaus Rosenfeld

The Aftermarket, as | said, had a positive one-off. We simply got from this AKO project
a reimbursement payment with a smaller two-digit million number. That clearly
helped to improve the EBIT margin. That will not happen again. But, even apart from
that, the business is running well. It’s also running well into the third quarter. There’s
a backlog of orders that we need to work through. That’s also why the availability of
steel was so important for us and we raised guidance here because we think that this
impact will also help us in the third quarter.

Sanjay Bhagwani, BofA Merrill Lynch
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Thank you very much. My final question is again a follow-up on the M&A. If you could
please update us on your M&A plans going forward?

Klaus Rosenfeld

Again, as we’ve always said, the M&A strategy, as such, is unchanged. We’ve always
said selective bolt-on acquisitions that make sense from a technological point of view
in the smaller areas. We have not changed it, but we have also demonstrated with
the Dodge auction and our participation there.

If there is something interesting, if there is something that makes strategic sense, if it
is affordable and fits into our parameters then we definitely will look at this again.
There’s a lot going on. The fact that we participated there has obviously stirred
interest from a variety of parties, so we get more inquiries than we ever got before.
But, again, we will remain selective and I’'m only going to support things that are
robust and solid enough to support our strategy. Again, | think for Schaeffler it is
important to have this resilient mix of Auto and Industrial sectors. That’s the strategy
going forward and if there would be a second Dodge, we would certainly look at this,
but it was a rare asset, very profitable. We will continue to look at opportunities but
certainly not at any price.

Sanjay Bhagwani, BofA Merrill Lynch
Thank you very much, gentlemen. That’s very helpful.

Klaus Rosenfeld
You’'re welcome.

Operator
There are no more questions at this time. | would like to hand back to the speakers
for closing comments.

Klaus Rosenfeld

Then, thank you very much. We made it in time. Again, interesting times. The summer
break is, hopefully, for all of you not over but starting and the second half will be
interesting, challenging but also something where we can show our strength.

| think with this first half we are very well-equipped to deliver a solid result for 2021.
We look forward to the years to come. I’'m optimistic that with our set-up we will have
a very fair chance to continue our path to turn Schaeffler into a high-class company.
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Many thanks for your support for listening and we all see you soon for either meetings
at the roadshows or at our next earnings release. Thanks a lot. Enjoy your summer
breaks and stay tuned. Thanks. Bye-bye.
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Backup SCHAEFFLER
Key figures Q2 and H1 2021
a2 2021 H1 2021

inEUR mn qz 2020 a2 w021 ws, 02 2020 H1 2020 H1 2021 ws. H1 2020
Sales 2,201 3,454 +5°'39‘+50_E%, 5,572 7011 5 a7
Gress Profit 32 843 +521 min 1,111 1,800 +E89 mn
Gross margin 14.1% 24.4% +10.30p 16.9% 25.7% +5.8p0
EBIT* -159 19 +AT8 min 54 71 +668 mn
EBIT margin® -6.9% @.2% +16.1pp 1.0% 1003% +4. 3p0
Met income? -175 2127 +402 rnn -361 463 +824 min
EPS* (in EUR) 0.25 0.35 +.60 -0.53 0.70 =123
Schaeffler Value Added” -183 681 +BE4 min -183 81 +864 min
ROCE® T.R% 18.7% +10.%pp 7.8% 18.7% +10.%pp
Free Cash Flaw™ -285 113 +398 rin -148 243 +391 min
Capex 136 136 +0mn 300 268 -32 mn
Met financial debt 3,002 2,238 -7 min 3,002 2,118 -F14 mn
Leverage ratio® 1.8x 0.9 -0.9x 1.8x 0.9x -0.9x
Headesunt Ba, 223 83,945 -0.3% 84,223 83,045 -0.3%

1 F¥-sdjusted | * Before special items | ? dttriutshle ta shareholders of the parent company | © Earnings per common nan-voting share | *Defined s EBIT before special iems LTh minus Cast of Capetasl [10% = @
Capital Emaloyed) | ® Bafore specisl items, LTM | 7 Before cash in- and cutflaws far MEA& activities | 5 Net financial debt to EBTDA ratio before special tems

Aogust 4, 2030 02 and Hi 2021 Schaedfier AG aamings E

Backup SCHAEFFLER

Ancillary comments to support the Equity Story

Additional KPIs FY 2021 Comments
Incl. TMM, Fuel Cells and  Startingfrom 2021, the business division E-Mability includes Thermal management modules, fuel
=L g Chassis Mechatronies cell components aswell as mechatronicchassis systermns
Order Intake E-Mability EUR 1.5 - 2.0 bn Starting from 2022 the new target of EUR 2 - 3 bn applies
e Around EUR 700 mn FOEI:I'S-BTEES include Digitalization, Sustainability, Innowation & Technology and investments in New
Business
Re inE cash-out Up to EUR 350 mn Slsnlfll:_ant partion of extraordinary restructuring expenses in 2021 expected leading to prudent
FCF guidance
Dividend paymant on April 28 25 cents Dividand payout ratio® 50% within our range of 30 - 50%
Leverage ratio® 0.75x - 1.25x Lewerage ratic 2021 balow mid-tarm range
Average Tax rate 28 -32% Owerall effactive tax rate in line with pre-Covid years
FX rate EUR/USD 1.25 Mext to EUR/USD, alse the Chinese Renminbiand Mexican Peso are of specific importance

1 Met financial debt to EBTDW ratia hefare special items | 2in % af Net income sttributshle ta shareholders befare special ems
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Backup SCHAEFFLER
Equity Story — Positioning Schaeffler for long-term value creation

Roadmap 2025 in execution — Focus on capital allocation, portfolio management and FCF generation

Automative Technologies — Conguer leadership positions in New Business for electrified
Powertrains and Chassis applications

Automative Aftermarket — Maintain a high margin level, expand our share of wallet and reach

Creating long-term

> value and generating

Industrial = Enter attractive growth flelds, further enhance profitability Free Cash Flow

Financial Framework = Strict performance orientation based on Mid-term Targets

© 0 06 0 0 O

Sustainability — Fully committed to activate all impact levers to achieve sustainability goals

Acgust 4 200 02 and M1 3001 Schaedfler AG aamings =

Backup SCHAEFFLER
Automotive Technologies — Strong outperformance across all regions, strong EBIT margin?

Sales by business division | yoy growth EBIT? H1 2020 ws. H1 2021 | in EUR mn
H1 2020 H12021 ar
E-Mebility 435 610 +41.2%
Engine Systems 260 1,117 +32.7% o fr—
Transmission Systems 1,450 1,958 +38.0% -27 -a +38
Chassis Systems 520 680 +32.4% 179

Outperformance: Sales! vs. market development in HL

T > Coome > o o T O Cotes O

- . AEW g 41% .
20 5% 25% % 6% 31% 9% 33% EBIT Grass RED Selling Administrative Others EBIT
H1 2020 Profit ENPENSES  SXPENSEs  eRPEnses H1 2021
i 2
World Europe Americas Greater China AsiayPacific EBIT margin development
BY 20 +4.5ap +149pn +8.0p0p +103pn +6.5pn -5.9% +0.4pp “1ipp +0.5pp +10pp “Lopp 8.7%
Production of Rght vehickss H1 2021 vs. H1 2020 (1HS Markit, buly 2021)
Sales growth Schaeffler Sutomotive Technalogies H1 2021 ws. H1 2020 L F-adjusted | 2 Befare special items | * Includes negative F efects of EUR -4 mn
AUguEt4, J0L 02 and HL 2021 SchastMien A aamings E
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Backup

Automotive Aftermarket — Positive sales development, EBIT margin® above prior year

Sales by region | yoy growth

H1 2020 H12021 a
Europe 541 [ E) = 20.0%
Americas 137 1649 38 8%
Greater China a5 51 =44 6%
AsiafPacific a4 48 +46,3%

Autormnotive Aftermarket sales growth by channel®

14n42
QEs?
Tatal*
-2 -10% % 10% 2% 0% a0k
W Hizozo ) HL2021

3 F¥-adjusted | * Independent Aftermarket | ? Original Eguipment Service | * Contains E-=Cammerce sales
and sales to Automotive suppliers in addition ta WM and OES

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings

Backup

Industrial — Double-digit growth driven by Greater China, strong EBIT margin?

Sales by region | yoy grawth

H1 2020 H1 2021 A
Europe 678 [ +3.5%
Americas 269 185 =14.1%
Greater China 407 507 +26. 8%
AslafPacific 207 247 =24, 2%

Industrial sales growth by sector cluster H1 2021

Twa-Wheslers
Ofiroed

Wind

Posser Transmassion
Industrial Autcematian
Arrcapace

Featar Matesials
Railway

Inidustriad Destribution

-10% 0% A% 5%

Agust s, 2021 02 and H1 2021 Schastfier AG aamings
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EBIT? H1 2020 vs. H1 2021 | in EUR mn
+2 .
-14 -6 +11
+36%
EBIT Gross RED Selling Administratiee Others EBIT
H1 2020 Profit EPENSEE  BRPENSES  GXpEnSes H12021
EBIT margin development®
14.0% -2 1pp 0. App +0.9pp O.0pp +1.bpp 14.8%
* Before special items | ® Includes negatiee FX effects of EUR -8 mn
4
SCHAEFFLER
EBIT? H1 2020 ws. H1 2021 | in EUR mn
2 .
11 K 26
63
EBIT Gross RED Selling Administrative Others EBIT
H1 2020 Profit ENPENSES  SXPENSEs  eRPEnses H1 2021
EBIT margin development?
0.0% +0.7pp +0.3pp +HLGpp 0.0pp +1.4pp 12.0%

L Fi-adjusted | ? Befare special items | % Incledes negative FX effects af EUR-15 mn

L
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Backup

SCHAEFFLER

Free Cash Flow details H1 2021 - FCF supported by strong operational performance

FCF* H1 2020 vs. H1 2021 | in EUR mn

[a Met Working Capital EUR -205 mn

Key aspects

Positive EBITDA development yaoy due to good aperating performance
across all three divisions

1
r 1 « Net Working Capltal negative with EUR =205 mn mainly due to cash
outflows from payables and Inventories in Q2
+ "Others” mainly related to cash-outs far the voluntary severance
scheme in Germany, launched in 2019 and for the Restructuring
-219 Program announced in Sep 2020
-157
243
Met Warking Capital details| in EUR mn
429 4R honae in Q2 Q2 4@z HL ML aM
2020 021 21/20 2020 2021  21/20
Invantories 2 -173 -175 -148 -367 -219
FCF ERITDA Inventories ReceivablesPayables Capex  Others FCF Recaivables 255 41 -4 331 98 429
H1 20204 H1 20211 thereaf 8. Sole Program 1] 1] a [i] [1] a
Payables -3 46 +348 -332 110 +442
A Net Working Capital 137 178 41 149 355 [ 205 ]
Warking Capital ratia! 200 194 = 20.0 1534 =

3 Befare cash in- and autflows for MEA activities

Acgust £ 200 02 and Hi 3001 Scheedfler AG aamings

Backup

Working capital® | in EUR mn

Lirs % of sales {LThA)

20.0%

Agust s, 2021 02 and H1 2021 Schastfier AG aamings

4
SCHAEFFLER
Working Capital ratio 19.4% — Capex ratio 3.9% in Q2
Capex? | in EUR mn
2,427 2,555 2.559 2,338 2.543 I 164 136 181 151 132
Qlzo Qz2 20 Q320 Q420 Q121 Q221 Q120 Q220 Q320 Q420 Q121 Q221
in % of sales [LTM] in % of sales
17.2% 20.0% 20.4% 18.6% 19.8% 19.4% 5.0% 5.9% 5.3% A.3% 37% 3.9%
19.4% S.a% EXLY
1 Accarding ta balance sheet; figures as per the end af period * Cashview
43
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Backup SCHAEFFLER
Automotive Technologies (AT) outperformance by guarters

Duitparfarmancs: +5,7pp

Dutper- Outper-
IHE! ATE formance IH5! AT farmance:
Werld +15.5% +15.8% +0.3pp +AE 6% +65.2% +16.7%
Eurepe +1.0% +3.4% +Ldpp +53.9% +116.2% #32.3%
Adrsericas -2.9% +5.0% +B.Bpp +147.3% +135.4% -B.9%
Greater China +79.00% +74.3% -1.7pp -13% +3.3% +B. 6%
AsiafPacific +1.5% +13.6% +i.7pp +TEA% +62.5% =1B.1%
ai2o az20 Q320 Qa20
Dutparfarmance: 4,505
Dutper- Dutper- Outper- Dutper-
IHE! ATE formance IH5! AT farmance: IH5! AT? formance IHE! ATE formance
Werld -22.2% -12.1% *10.1pp -42.9% -41,9% +1.0pp -2A4% -1.2% *1.2pp +3.2% +8.0% . Bpp
Eurepe -15.7% -13.5% +1.2pp -56.2% -59.5% -L3pp -B.0% -5.3% -3.3pp +L.1% +5.4% +5.3pp
Adrsericas -11.6% -5.2% +E.dpp -G5.6% -62.5% T App -3.1% +1.9%: 6. 0pp 6% +3.1% +B.5pp
Greater China -45.7% -12.E% +22.5pp +10.2% +17.3% +.1pp +109% +14.2% ~3.5pp +6.1% +3.5% +.iapp
AsiafPacific -13.5% -7.3% +e.2pp -54.9% -41.5% +1%.0pp -129% -10.1% =2.8pp +3.6% +3.1% +5.5pp

! Light Wehicke praductian growth accarding ta IHS Markit, buly 2021 | ? F¥-adjusted sales growth of Automative Technalogies divisian

Aogust 4, 2030 02 and Hi 2021 Schaedfier AG aamings e

Backup SCHAEFFLER

Key figures by Group and division
Adjusted comparative

Q120 0220 4f0 Q420 2 GQl21

Group | in EUR mn Automotive Aftermarket | in EUR mn

Ql20 022 Q30 Q42

Sales 3281 2281 3381 3806 Salas 416 301 456 438 444

Sofes Growth?  93%  345%  1E%  445% Sales Growth  +16% 055 0% +l3% +40%

EBIT Reported a0 44 -1 274 EBIT Reported 7 1) 62 61 57 [
EBIT b w2 s 3z am EBITkai 7 18 a5 &7 s7 R

EBIT b Frdrgin 5.5%  -6.9% 5.5%  1LEH

EBITbai margin 17.2%  93% aasw  1san 120w [JEEERY

Automotive Technologies | in EUR mn Industrial | in EUR mn
Gl 6220 0320 Q42 Qi qi20 0220 G320 Q420 GiX G2l
Sales 2008 125 2161 2391 2281 Sales 827 734 T4 757 E36
Safes Growth!  -12.1% -419% 108 4E0%  +15.E% Sales Growth! -ZT%  -102% -82% 10K +39%
EBIT Reported 23 -235 -75 189 238 EBIT Reported 56 6 175 24 a3
EBIT bsi 47 20 176 280 246 EBIT bal 8 53 61 74

EBIThei margin  23% -100%  B2%  117H 108K EBTbaimargin 10.7%  v2w  vaw oan  uow [JEERY

1 F¥-adjusted

Agust s, 2021 02 and H1 2021 Schastfier AG aamings 45
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Backup

Overview Corporate and Financing Structure

Carporate structure (simplified) | as of June 30, 2021

Agust 4, 203E

Pii-Holding Schasifles
b & Co K5

IHD e rwaalturgs Gmbs

Sihacter dh

02 and Hi 2001 Schaeedfier AG aamings

Backup 2

August 8, 2021

02 and H1 2021 Sehasdfier AG aamings

Free:
Moat

SCHAEFFLER

Financing structure | as of lune 30, 2021

) MO Verwaltungs GmbH
ekt invtrumam Kaminad  Nomind  Interet Maturity Fating
luso | jeuR’ mi Ptz b macedy'n SR
Lioans RoCF (EUR B0 ) - 00 ErlTER Do W reoed
Bridge Faciity [EUR 400m) - o E+3.00% Feb-22 ot rated
Bandu = E2%% 55Ha 2025 (08| . [T 1839% P25 BE/Ba 1, E-
5750 BiHs 2006 (BLH] - 75 BTSN Geplf BB LA
475N SSHe 2028 (LD S0 Sp-26 BB, -
5 B75H 55H5 2027 (EA| ey BEVBa 2B
.00 535 2007 (L0 450 [T AR

E.572% 55H 2020(U50) BB B

walturgs DmisH

es;hufﬂur AG
ekt invtrumam Kaminad  Nomind  Interet Maturity Fating
|uso m| jeur’ mi |Fite b waced v n SRR
Losann RCF (PUR 1, BO0m) . - EsOEO% Sep-24 Wik rated
Sched | chschvei Lo res (A - 557 B LG5 MBy-25 25 284 30 Wi reosd
o Commarci | Paper Progrsm [EUR) - - - - ot rated
Bands 1 105 BHs 200 (ELE] - 55 Liish War-23 BBl
1 E7%% SHe 2024 (A . L LATYN Mar-2& BB+, Bal B
7500 5Hs 2005 (ELA) - T 2750W o256 [NCh
LETS% SN 2027 (BA) - oo 287N Mar-27 BB Bal E

5 E7EM BHs 2E (BLE]

BBl B

it al Schs

VEURFUSE: =1 0E32 | FANER oS ourrEncy WS | ICLCOmme iteent B iantion s

SCHAEFFLER
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Additional information
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Backup SCHAEFFLER
Semiconductor shortage — Evaluation and impact on our business

We have a balanced customer portfolio in Light Vehicles and Heawvy Duty, but the
semiconductor shortage is hitting the market across the board

According to industry sources, and to our own evaluation, the supply of semiconductors
will not recover before 04,2021 and might even continue in 2022 An industry-wide,

> not company-

Schaeffler exposure to semiconductor shortage is low on the inbound material side; IHS specific issue
estimates the negative impact on light vehicle production with 5 mn vehicles for 2021

We support sector initiatives to increase in the mid-term the reliability of sourcing of
strategic components

o 00 o0 o

Acgust 4 200 02 and M1 3001 Schaedfler AG aamings &

Backup SCHAEFFLER
FY 2021 Guidance — Confident outlook, cautious approach

Group Guidance Divisional Guidance
Automotive Automotive Industrial
Technologi Aft ket
Actuals MNew Guidance eehnologles ermar
H1 2021 FY 2021 Actuals MNew Actuals Mew Actuals Hew

H1 2021 Guidance H1 2021 Guidance H1 2021 Guidance

i Cutperf. Outperf.
Sales growth 27.4% > 11% pe 24.2% - 10% 13.3% a-11%
570 bps 200 -500 bps

EBIT margin? 10.3% 8_9.5% B.7% > 6% 14.8% > 12.5% 12.0% > 10.5%

N rket i for Fiscal Year 2021
Free Cash Flow® > EUR 300 mn > EUR 400 mn ew market assumptions for Fiscal Year
* Automative Technologies: Increase of IVP of around 9% as cautious

estimate considering further passibilities of disruptions and volatility

+ Automotive Aftermarket: Increase of global GDP by around 6%
= |ndustrial: Increase of relevant industrial production of around 12%

1 Fx-sdjusted | T Bafore special tems | 1 Befare cash in- sand cutflows far MEA sctivities

Agusts, 221 02 and H1 2021 Schastfier AG aamings 43
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Backup
Liguidity position of EUR 3.6 bn at the end of June 2021

Liquidity
* Cash balance Schaeffler Group as per end of June 2021
EUR 1,810 mn [December 2020 EUR 1,758 mn)

« Committed unused credit lines on Group level of almost EUR 2.0 bn as
per end of June 2021, available lguidity! 26% of LTM Met Sales

As of June 30, 2021 | in EUR mn

3,604

alnble cash!

Bilat cradbt lines

Availabk RCF

a1 2o 0220 0320 04 20 o121 az 21
Awallable Hguidity in % of LTM Met Sales
16% 19% 1% 28% 28% 26%

! Encluding restricted cash | ? Utilizatian includes draw downs of cash and in form of ketters of oredit

Aogust 4, 2030 02 and Hi 2021 Schaedfier AG aamings
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SCHAEFFLER

Maturity Profile
+ Balanced debt maturity profile; remainder of EUR 2022 bond maturity
pre-funded; no major maturities until March 2024

= Average maturity of financing portfolio as per 30 June 2021:
4 years 3 months

Az of June 30, 2021 | in EUR mn

a7
800

50
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