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Disclaimer

"

This presentation contains forward-looking statements. The words "anticipate”, "assume”, "believe”, “estimate”, “expect”, "intend”, "may”, “plan”, “project”,
“should” and similar expressicns are used ta identify forward-locking statements. Forward-looking statements are statermnents that are not historical facts;
they include statements about Schaeffler Group's beliefs and expectations and the assumptions underlying them. These statements are based on plans,
estimates and projections as they are currently available to the management of Schaeffler AG. Forward-looking statements therefore speak only

as of the date they are made, and Schaeffler Group undertakes no obligation to update any of them in light of new infermaticn or future events.

By their very nature, forward-locking statements involwe risks and uncertainties. These statements are based on Schaeffler AG management's current
expectations and are subject to a number of factors and uncertainties that could cause actual results to differ materially from those desecribed in the
forward-looking statements. Actual results may differ from those set forth in the forward-looking statements as a result of varlous factors (including,
but not limited to, future global ecanamic conditions, changed market conditions affecting the automative industry, Intense competition In the markets
in which we operate and costs of compliance with applicable laws, regulations and standards, diverse political, legal, economic and ather canditions
affecting our markets, and other factors beyond our contral).

This presentation is intended to provide a general owverview of Schaeffler Group's business and does not purport to deal with all aspects and details
regarding Schaeffler Group. Accerdingly, neither Schaeffler Group nor any of its directors, officers, employees or advisers nor any other person makes

any representation or warranty, express ar implied, as to, and accordingly no reliance should be placed an, the accuracy or completeness of the information
contained in the presentation or of the views given or implied. Neither Schaeffler Group ner any of its directars, officers, employees or advisors nor

any other person shall have any liability whatsoever for any errors or omissiens or any loss howsoever arising, directly or indirectly, from any use

of this infermation or its contents or otherwise arising in connection therewith.

The material contained In this presentation reflects current legislation and the business and financial affairs of Schaeffler Group which are subject
to change.
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Operator

Dear ladies and gentlemen, welcome to the Schaeffler Group conference call. As a
reminder, all participants will be in a listen-only mode. After the presentation, there
will be an opportunity to ask questions. If any participant has difficulties hearing the
conference, please press the star key followed by zero on your telephone for operator
assistance. At our customers request, this conference will be recorded, and the replay
will be available shortly after the call on the website. May | now hand you over to
Renata Casaro, who will lead you through this conference. Please go ahead, madam.

Renata Casaro

Thank you, operator. Dear investors, dear analysts, good afternoon. Welcome to the
Schaeffler Group for fiscal year 2020 earnings release. Without further ado, | leave
the floor to Mr. Rosenfeld, CEO, Schaeffler Group. Klaus, the floor is yours.

Klaus Rosenfeld
Thank you, Renata. Ladies and gentlemen, welcome to our annual analyst and
investor conference, that we do as in the previous calls in a digital format.
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1 Ouerview SCHAEFFLER
Solid FY 2020 execution — Thanks to the resilience of our organization

Key messages 2020 Sales growth? EBIT margin?
F¥ 2020 sales -10.4%?; supported by +4.6%! 04 recovery — All FY -10.4 FY 4
reglons growing, Greater China +10.3%in Q4 0.4% 6.4%
FY Gross margin at 23.1% and EBIT margin?® at 6.4%; sequential Q4 +4.6% Q4 11.5%

development in Q4 with 26,5% gross margin and 11.5% EBIT margin
= Automotive Technologies the key driver

Order Intake® EUR 10.2 bn in Automotive Technologies — Strong E-
Mobility Order intake of EUR 2.7 bn, exceeding EUR 1.5 - 2 bn target

Cost discipline continued = Functional costs -12% yoy, Headcount

Free Cash Flow* Dividend®
5.1% reduction to 83,300 vs. 87,750 at year end 2019 e

. o , FY EUR 539 mn EUR 25 cents
Disciplined Capex allocation with overall <1 reinvestment rate —
FCF* FY 2020 at EUR 535 mn, Dividend proposal EUR 25 cents® Qﬂ EUR 355 mn Payout Ratio 50%°

Sustainability = “A-" CDP rating geal reached one year in advance

Company Strategy = Roadmap 2025 initiated, now in execution
1 Fx-sdjusted | * Bafore special tems | ? Nominations to oustoamer prajects | © Bafore cashin- snd
outflaws far MEA activities | * Prapased dividend per cammon non-voting share | in % of Net incame
attributable to sharehalders before special items
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Klaus Rosenfeld

You all have the presentation in front of you that we shared with you this morning
and | will immmediately go to Page number 4, where you'll have the overview with my
six key messages and the key numbers that you have certainly already digested.

The year 2020 was a challenging year. It was a test for the organization to show its
intrinsic strengths, that we can also operate under adverse conditions and do the right
things. And | think, we have passed that test quite well. Sales were down minus 10.4%
with a strong fourth quarter recovery 4.6%, driven by all regions. China, again, an
outlier with 10.3% in Q4, is certainly something that helped us not only on the
Automotive side, but also on the Industrial side.

Gross margin, and Klaus will give you all the detail, 23% and an EBIT margin on an
adjusted basis 6.4, | think tells you that this is not a normal Automotive supplier, but
that the fact that we are more diversified helped us here to print these numbers. The
sequential development in Q4 points to even higher margin, but we all know that the
swings during these crisis times are to some extent exceptional and should not be
extrapolated. Automotive Technologies was the key driver for the strong margin print
in Q4 and we can say also here that this first quarter looks like that we started into
the year well.



On a more strategic point, the Order intake in Automotive Technologies was clearly
below the year before with EUR 10.2 billion, but we saw strong E-Mobility Order
intake of EUR 2.7 billion, exceeding our target of EUR 1.5 billion to EUR 2 billion. |
think that's a positive message that shows that we are on track to gaining our fair
share in this business. | can already say here, the quality of the Order intake is as
strong as the momentum going forward and we clearly see that the move into E-
Motors brings us a lot of positive recognition.

It's not only growth that clearly played a role in what we did 2020, and future growth,
but the continued cost and capital discipline. Functional cost saw what we are now
using as a term for overhead minus 12% year-on-year, Headcount reduced by 5% now
83,300 compared to end of the year '19, if you see the numbers later on, that's nearly
9,200 jobs in two years and that does not include the restructuring program we
announced in September 2020, with another 4,400 jobs.

Capital allocation and Capex discipline was strong. You saw that we reduced the
reinvestment rate significantly below 1 as we promised, all the measures that we
started to implement in '18 and '19 started to pay off and we will share with you later
on how we see the year 2021. In that respect free cash flow was EUR 539 million in
the middle of the range that we shared with you when we updated the guidance in
November. So that's a good outcome and clearly a point to be explained later by
Klaus, how that compares to the EUR 100 million guidance.

| also want to emphasis here, already at the beginning, we will propose to our Annual
General Meeting a dividend for the common non-voting shares of EUR 0.25. That is a
number that is in line with our overall pay-out strategy. You remember 30% to 50 %
of net income, adjusted for one-offs. And if you calculate that through, you end up
exactly at this EUR 0.25 for the non-voting, common.

Last but not least, | don't have to mention how important sustainability gets, not only
from a business opportunity point of view, but also from fulfilling the commitments
and following the rules. We are quite proud to say that in two years we improved our
CDP rating from a D to an A-. That clearly shows progression. And we also know at the
same time how important it is to deliver when it comes to EU Taxonomy or when it
comes to Scope 3, there is still a lot of work to be done. But the organization is 100%



determined to make sustainability a top, a key topic going forward. It is part of what
we call the Roadmap 25. That's our plan for the next five years that has been agreed
and initiated end of the last year, was the basis for our Capital Markets Day, and that
is now in execution.

So, aremarkable, challenging year, but also a year where we showed that we can cope
with such an environment. Next page please.



1 Owendlew

FY 2020 Guidance as of November 2020 - Overachieved both by Group and Divisions

Group Results FY 2020

Guidance Actuals
Sales growth? A3 to -11.5% -10.4%
EBIT margin® 4.5-55% 6.4%

Free Cash Flow?® EUR 500 - 600 mn EUR 539 mn

1P -adjusted | * Before special ttems | ? Befare cash in- snd cutflaws far MEA sctivities
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You see the guidance here. | basically already mentioned the important points. And
Klaus will talk later on about the details of outperformance, Automotive Technologies
down, LVP by 16% while we made only 11.3% means there is good and solid
outperformance in the Automotive Technologies area. All the other points | leave for

you.

Divisional Results FY 2020

Automotive Automotive
Technologies Aftermarket

Guidance  Actuals Guidance  Actuals

SCHAEFFLER

Industrial

Guidance  Actuals

-14.5t0-13% -11.6%  -Bto-6.5%  -7.0%

1-2% 3.6%  145-155% 15.8%

10 to -9% -9.2%

7.5-8.5% B.5%

Actual market development vs. assumptions®:

« Automative Technologies: LVP decreased by -16.1% according to IHS® vs,

assumption of around -18% to -20%*

+ |ndustrial: Industrial production declined by -6.5%# vz, assumption of

around -5%%

“ As of Navemnber 80 2020 | #IHS Markit {February 2021] | ® Oidford Economics [December 2020)



1 Ouerview SCHAEFFLER
Roadmap 2025 - Building on our strong foundations and innovating as diversified Automotive and Industrial Group

Automotive Technologies Automotive Aftermarket Industrial

Driving innovation with systems and services

Mature New \;\.‘ Platform * One-stop-shop

RPN - Concolidated distribution Robotics  Wirelesscondition  Hydrogen

We We solutions maonitoring solutions
HARVEST BUILD = + D
with our Campetencies in -@ '{ 1
enabler- Power Electronics & =Mona
Technologies Hydrogen
Pushing growth in our core business
Wheel Large-sizawingd  Rail bearings Agricultural
L e bearings technologies
’{:}\ CEENNTIR T = |ndependent of drive train s
Wl LT = High-performance parts % @ #
Cars =

We capture growth opportunities in new markets We further build on our profitability track record,

and maintain a high margin level while entering in promising new technologies

March 4, 2001 ResultsFy 2000 Schaaflar &G

Then the next page, number 6, is just a reflection of what we shared with you during
the Capital Markets Day on the 18th of November. The strategy stands and the equity
story has been updated. We are clearly committed to accelerate the portfolio shift in
E-Mobility. In Aftermarket we want to maintain a high margin and open up the
business for more third-party repair solutions. And as Stefan explained, further
enhanced profitability in our Industrial business with profitable growth in the core
business and entering attractive new growth fields in the Industrial business.

Well, you see three examples here. The three examples don't mean that there aren't
others as well. They are just here to illustrate what I've just said. | said it several times
now, also in the press: We believe that Schaeffler is more than its three divisions. We
have no plans to split up the company. We rather believe in the synergistic benefits
across the divisions. And we want to continue with operational discipline and
relentlessly focus on free cash flow and execution.



1 Ouerview SCHAEFFLER
Schaeffler Group FY 2020 — Highlights and lowlights

Positive growth in Greater China with guick recovery in
Automotive and massive demand in sector cluster Wind,
which led to growth even in H1

All regions apart from Greater China impacted by
Covid-19 pandemic, Europe affected the most

driven by the Automotive Technologies division divisions, Automotive Technologies affected the most

Sector cluster Aerospace, Railway and Industrial
Autormnation lagging recovery in H2

Cost and capital discipline continued — Restructuring
program well on track

Further impact delivered on sustainability roadmap
across the company; sustainability goals with link to top
management compensation established

High volatility of end markets as well as supply situation
calls for contingency planning and preparedness

Substantial performance improvement in H2, mainly 0 Covid-19 pandemicled to strong sales decline in H1 in all
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Number 7 is the famous page with the plus and minus, with the highlights and
lowlights. | also think, in the interest of time, | can cut this rather short. | have already
mentioned the main important points but let me stress again: We are pleased about
the substantial performance improvement in H2, mainly in our Automotive
Technologies division, and about the strong discipline. Clearly, we see that there is a
way to go to until the crisis clears up. There are headwinds and that has also then led
to this more cautious guidance as you saw. High volatility of the end markets and the
supply situation speak for themselves.

10
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2 Business Highlights FY and 04 2020 SCHAEFFLER
Automotive Technologies — Strong sales development in Q4, exceptional double-digit EBIT margin?

Sales

mEURmn ; ffm—:’) Strong Qutperformance in Q4 of 490 bps driven by all regions; FY outperformance
(Gaant ) o reached 450 bps, regions Greater China and Americas the main drivers
— "' 7821
2372 2,392 E-Mobility gaining further traction with another strong set of new orders, leading
to a FY 2020 Order Intake of EUR 2.7 bn (Book-to-hill-ratio of BD E-Mobility: 4.2x),
driven by system business
Q42018 04 2000 Frams o F2030 Strong Gross Profit development in H2, driven by lower production costs, RACE
ozt oo o 24.5% 20.8% 19.1% efficiency improvements and raw materials tailwind
margin
— Volatile market situation and headwinds led to abnormal capacity utilizations in
EBIT2 H-19pp ) 2020
InEUR mn "= T v
(D
' 456 Cost reductions in 2020 partly supported by termporary, contingency savings such
177 278 as short-time labor
o4 2013 04 2020 FY 201% FY¥ 2020
BBIT =
51% 11.6% 5.5% 3.6%
mlrpnz C_j} TF-adjusted | * Before special tems
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Let me go to page 9, and also here to leave enough time for the detailed numbers |
would do this rather quickly. On page 9, you have the highlights and lowlights from
the Automotive divisions. You see the numbers here. | think what stands out is apart
from the E-Mobility Order intake, the 490 basis points outperformance in the fourth
quarter across all regions. You see in the backup at page where you see all the details,
that is then giving you per region the respective numbers. It’s on Page 51 of the book
that you have in front of you. And in Greater China, in Americas have been the main
drivers here in the past.

12



2 Business Highlights FY and Q4 2020 SCHAEFFLER
Automotive Technologies — How we win: E-Mobility Order Intake goal overachieved

1 - . . . aye
Order Intake () Business Highlights E-Mobility | ceow
in EUR bn 2.7 =zt
15.0 o! ,:" Major Order Intakes in
- 12.6 E-Mob * 3inl System Business
73 10.2
46 ~
H2 66 55 ;
Product portfolio
H1 | Ay expanded and new
— market segments entered
2017 2018 2019 2020 -
Mass production of
Book:to-bill-ratio? E-Motors in preparation
H2 1.5¢ 11x 1.7x 1.2
H1 1.1x 1.7x 1.8x 1.4x
EUR 2.7 bn Order Intake in BD E-Mobility achieved in 2020,
FY
12 L L% @ overachieving EUR 1.5 - 2 bn target

L Recaivod 0rders in gven time period | ¥ Lifetima Sales ! Ourrent period revenua
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Let me go to E-Mobility, because that is for all of you clearly an important topic. And
you see on page 10, what | just said, EUR 2.7 billion Order intake is above our target
of EUR 1.5 - 2 billion. You know that we have raised the target going forward to EUR
2-3 billion. What drives this is a good understanding that we are well into a sustained
market position in 3-in-1 systems with major Order intakes last year and good new
orders being expected. The number of E-Mobility projects is rising, 30% more in 2020
over 2019 and an increasing number in 2021. The product portfolio has been
expanded. And when | talk about new market segments, | am referring to the Heavy-
Duty area where electrification and also hybridization will come faster than expected
in the last years. We see lots of requirements from those areas and have already won
an important order in that respect. And what drives all of this is the E-Motor
competence where we are very shortly before starting mass production. Also, now a
new plant in Hungary.

13



2 Business Highlights FY and Q4 2020 SCHAEFFLER
E-Mobility 2019 and 2020 overview - Our accelerated transformation to electrified powertrain solutions pays off

First SOP for . First E-Motor First 3inl DHT Construction start First 3inl Hybrid Module
Hybrid Module with XEV nomination nomination E-Mobility plant, nomination with integrated

Torque Converter Szombathely Hungary Torque Converter

| 3 - s : | BN
9. @, & o,
T M I I I P R
/ ® L 2

T 7o | JECRL 4ot
XEV  First 2inl E-Axle Flest 20eil Hyl?'id ; XEV  First nomination for . First E-Motor nomination
nomination Module nomination 3inl performance E-Axles for Heavy Duty

with inhouse E-Motor
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Page 11 has a chronology here. | am not going to go through all the details. But you
see what | just outlined, that there are some good order wins towards the end of the
year. In half our new 3-in-1 hybrid module with an integrated Torque Converter. It's
a premium European customer in the high-class segment and then the Heavy-Duty
nomination for an E-Motor is also a top win. But as you see from this timeline, there
were also good wins on the battery electric part with the 3-in-1 E-Axle, and also
nominations for other E-Motor and key elements of electrified power trains. Let me
stress here the importance of thermal management. We have not made that a big
point in the past. But we see that switching from ICE to E-Mobility and HEVs that this
product becomes more and more important.

14



2 Business Highlights FY and Q4 2020 SCHAEFFLER
E-Mobility deep-dive — Our new Hybrid Module solution is extending our 3in1 powertrain portfolio

() New Business GRow |

1* Gen. 2in1 Hybrid 2™ Gen. 3in1 Hybrid
_Mo dule (2018) " Modu dule (2020) Hybrid Module Torque Converter
) * Ground-breaking package with a Torque Converter
'ntesrated First 48V Improved * Integration of E-Motor and Torque Converter greatly reduces the
Micro Torque application for Power density overall length

Converter 3in1 Systems

* Inhouse E-Moter and Torque Converter
» Efficient 48V PEU integrated

Our innovative strength makes us a qualified partner for modular and highly integrated 3in1 systems
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One last page on E-Mobility, number 12. That's the latest win in the E-Mobility area
we are very proud of. It is a 3-in-1 integrated system with a Micro Torque Converter
improved power density where we are building on what we invented in the past. And
this is probably the most sophisticated model that we have done before. It will be
used also to demonstrate our modular strategy, not to reinvent all the time new
things, but building on what we have done in the past. And that's more efficient and
also more interesting from a capital deployment point of view.

15



2 Business Highlights FY and 04 2020 SCHAEFFLER
Automotive Aftermarket — Stable sales development in Q4, robust operational performance

Sales ——
_ -7 . ) ; . . - . .
inEURmn C—‘D. Slight sales growth in Q4, mainly driven by 3.4%" growth in Region Americas
(t-l.i‘é-'_j'
T— ¥ 1.848 1641
462 438 04 Gross margin above previous year level, supported by additional sales volume,
- . favorable mix effects and GRIF initiatives
04 2019 O 2020 FY 2019 FY¥ 2020
Sequential increase in demand puts strain on supply continuit
;':’:;n 33.9% 35.3% 34.3% 34.3% o q P PRlY ¥
EBIT2 AKO?: functional expenses affected by double cost structure related to the ramp-
inEURmn (ompp ) up of the AKO Europe
{\_'_n‘F‘Fl S - "
E— ¥
305 255
7 0 .
o4 2013 04 2020 FY 201% FY¥ 2020
BBIT -
16.7H 15.9% 16.5% 15.8%
mlrpnz C:_:} 1 F¥-adjusted | T Before special ibems | 2 Aftermarket Kitting Operation
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13 is Aftermarket. Stable sales development in Q4, as you saw from the numbers here,
the growth margin is more or less the same. EBIT slightly down, but with 15.8% clearly
a strong margin. The volatility during the year is well known to you. What | can say is
we are quite proud that the initiatives that Michael put in place have paid off and
helped us to also bring the business back in the second half.
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2 Business Highlights FY and Q4 2020 SCHAEFFLER
Automotive Aftermarket — How we win: Digital competence, accelerated by the pandemic, the Automotive
Aftermarket’s state-of-the-art integrated ecosystem

Cloud solution with multiple customer interfaces o A ve Aft et Websi
utomotive Aftermarket Website

= 100% more *  NEW: Integrated online parts & solutions catalog providing up-
hsite traffic in to-date information, specifications and references at article level

a4 2020 *  NEW: Search engine optimized website content to achieve better
search engine rankings and visibility

&) repxpeRT

*  NEW: Virtual online training offerings for complex repair
solutions , e.g. for Thermal Management Madule

' “additional
| customer I
1 mterfaces |
y locome, J

*  NEW: First e-learning (self-study) course for Self-Adjusting Clutch
in Germany, including test and certificates for users

Other systems Maobile app available €) Wobile app features

& applications in » 100 countries *  NEW: Repair and installation instructions for Schaeffler product
portfalio

A Measured in page views in comgarison to 04 20159

The Aftermarket Cloud serves as “one platform” for current and future online activities and customer services
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One of the key initiatives is on page 14. The Aftermarket is a special business. It's not
only an Aftermarket business with replacement products, but it becomes more and
more a digital business. Digital competence is the key going forward if we want to win
in this. During the pandemic, all digitalization aspects got a boost, and in the
Aftermarket it is clearly a driver as well. We have started to implement a state-of-the
art integrated ecosystem here, centered around a separate Schaeffler Aftermarket
cloud that serves as a one platform for online activities and customer services. Mobile
apps play a role. What is key to us is this virtual online training. Those of you that have
been in Berlin some years ago and saw how REPEXPERT works can imagine that this
can make a good difference and a big difference compared to our competitors.

17



2 Business Highlights FY and 04 2020 SCHAEFFLER
Industrial = Sales with sequential further improvement, margin impacted by heterogenous utilization

Sales — . , . . .
in EUR mn A et ) Greater China again with double-digit growth with sector cluster Wind as
e — main driver
:—-.:_;mJ/
- 3.535

T 3138
253 a0 First signs of structural recovery in Two-Wheelers, Offroad and Industrial
- . Automation

a4 2019 O 2020 FY 2018 FY 2020 . . . o N . .
Srone High demand in newly launched condition monitoring service solution OPTIME,
margin 274% 27.6% W0.0% 27.3% successful launch in China
Heterogenous utilization leading to negative production cost impact, but
EBIT2 P— o successful expansion of large sized bearings capacity with higher localization
inEURmn e bringing some impravement
ke ) + 361 Cost structure in Europe still subpar; extensive restructuring and improvement
. 266 program in execution
4 - .
04 2019 04 2020 Y 2018 FY¥ 2020
BT ggm B.a% w2k (B5K

1F-adjuested | © Before special temes
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Let me go to page 15. That's Industrial. You all know the wind story. Double-digit
growth in the sector cluster, was clearly a main driver. China at the forefront here,
more than 30% growth in this area. It's difficult to repeat. However, we are optimistic
on the Wind sector. It continues to grow and will drive our business forward. At the
same time, there are first signs of recovery after a negative growth environment in
2020. In Two-Wheelers, in Offroad and in particular in Industrial Automation, that is
an area where we see, apart from Wind, great opportunities going forward. Also,
when it comes to synergistic potential with Auto. OPTIME, our little condition
monitoring service, is very well accepted by the market. And we also launched it now
in China.

Still, the year 2020 was a year where the utilization of the plant was, let's call it
heterogeneous, with negative production cost impact. And going forward, we all
know that there is work to be done to catch up with our main competitors in the
bearing space, Timken and SKF. So, what is very important for Automotive, for
Industrial, excuse me, is that we get our restructuring and improvement program in
execution. | can say already at this juncture, we are in good conversations with our
workers' councils. We have announced, as you know, in September, it's now end of
February beginning of March. So more or less six months behind us, after the
announcement, that's not unusual for German conditions. And | do believe that in the
next weeks we will close these negotiations and can start with the restructuring
implementation.

18



2 Business Highlights FY and Q4 2020 SCHAEFFLER
Industrial - How we win: secular growth in Wind continues, diversified portfolio provides balanced growth chances

Orderbook 3-month ‘ ' 6rder wins

yoy growth . ) Large multi-year contract
e = QOrderbook 3-month signed with key Chinese OEM
30
20

aee Salas?

New order received
for bearings used in centrifuges
of a large American food
processing company

New business launched with
2 o G ROl major OEM in Asia/Pacific to
a2 e 4o taa o g supply bearings for forklifts

@ @2 Q3 04 a1 @ a3 Q4

e 2017 2018 2019 2020
Fi-ad)usted product sales
“The order book IMrth Mmeasires the sdlue of Cusnamer orders which sre dus in the nest thee monthe. X is presercad 853 3 i 3 o :
PR P-DSIEG Y ORE AT G0 0B TS hE SCHTIET B e Ex P Continued growth in the wind sector and new orders in growing
o Vthe iSRG B tapicallyashorier reac and are herefore Goly partially reflected by this markets like food & beverage and material handling
Cater
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Order book, page 16, recovers, clearly points to some secular growth in Wind, but
also as the diversified portfolio provides for balanced growth opportunities. | already
mentioned the areas, and | want to stress again the importance of Industrial
Automation, in particular when we want to make use of the more digitalization
environment going forward.
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2 Business Highlights FY and 04 2020 SCHAEFFLER
Deep-dive Industrial Automation & Robotics: Signs of recovery in our Automation business and further successful push
of our Robotic solutions

Recovery in Industrial Automation business progressing Push of new Robotic solutions

+ Speed reducer transmission for cobot joints
developed and introduced to the market

= Industrial Automation with positive
3-month orderbook in January 2021

= ‘arious sectors contributed,
including machine tools

+ Next major step in expanding our business

~+3%
Jan 2020 ‘n
Jan 2021 Speed reducer with up to Speed reducer with up to Werar mmain bearing with up to
Orderbook 3-month 30,000 h -20% +30%

inner friction tilting rigidi
SEI"'JICE “fE far dynamic preciion I‘uhlEilrﬂElﬂﬂtv

Industrial Automation (yoy):

~-30%

Positive orderbook development in our Industrial Automation business, robotics portfolio enlargement well underway
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You see this on page 17, a little deep dive here, signs of recovery, and Robotics with
this specific speed-reducer transmission for Cobot joints. That is a great opportunity
for us. It's interesting to see, if you see the order book for Industrial Automation with
a three months perspective, minus 30% in January 2020 and now back to plus 3. You
know, one bird doesn't make the summer, but we clearly see that this is going to
develop positively in the future. And | already said this is an area where we can
demonstrate technological synergies that makes sense to have both Automotive and
Industrial under one roof.

20



2 Business Highlights FY and 04 2020 SCHAEFFLER
Cost management — Flexing of costs well on track

Schaeffler Headcount? Key aspects

thend
e menther + Schaeffler reduced the Headcount by almost 10% since December 2018

* |nSeptember 2020, a restructuring program was initialized to further
82500 " B RroE

adapt our structures:

e
(. 9200 )
— — Footprint consclidation and reduction of capacity in Europe
. — Owerhead reduction In Carporate and Divislons
&7.700 " .
— Met headeount reduction of 4,400 in Eurcpe (to come), mainly in
Germany, predeminantly completed by end of 2022
84,200 — Transformation costs of around EUR 700 mn {of which EUR 580 mn
£3.300 already booked in 2020)
— EUR 250 - 300 mn annual benefits targeted, 90% will be realized
already in 2023
Doc 2018 Dec 2019 Iun 2020 Dec 2020 + Az of end of February 2021, the program s well on track:
— Around 30% of planned headcount reduction already signed via the
Decline ve,  World 4,800 -8,300 9,200 voluntary severance scheme
0 — Constructive dialogue with employee representatives
Rec 2018 purope finct. 3,000 4,700 6,400 & ployes rep
- Germany
1 Figures rounded
March 4, 3001 ResultsFY 3030 Schaafflar &G i

Page 18, it's the one on the cost management. As | said before, 9,200 people down,
nearly 10%. You see here, the year-end, and also June. So, a good progression. And
you all should recognize that this is a function of the restructuring programs of the
past. The ones that we announced in September are not part of this. It goes across
the organization. But you also see from these numbers that the predominant part is
outside Germany. So, tackling that area now with the additional program is important.
And | feel strongly that we are on a very good track to harvest what we planted.
Transformation cost - Klaus will give you more detail on this - was EUR 700 million
announced, clearly during a half a year negotiation, certain things change, but the
overall direction is clear.

Now, let me use this page also to put the restructuring a little bit into context. | mean,
you all know that we booked the provisions more or less in 2020 and that the payout
is now expected for '21 and the years to come. You see this in the backup when we
come to what is expected for '21, that's the number somewhere between 300 and
350. That also may help you and Klaus will give more details to position the Free cash
flow guidance in the right manner. Just add this back and you see that, that is a very
simple calculation, 100 plus, let's say, 350, it's 450. And that's a number, when you go
back the years, that we always had in terms of a historical Free cash flow
performance. So, while the 100 as a figure may sound low, it is definitely not
comparable with the 539. In any case, you need to include and add back the
restructuring payout for '21.
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2 Business Highlights FY and 04 2020 SCHAEFFLER
Capital allocation — Prioritization and differentiated steering resulting in Capex ratio? of 5% in FY 2020

Investment? allocation | in EUR mn Key aspects

= Automotive Technologies: continued pricritization drives investments;
FY18 FY13 Qad1s Q420 FY 20 increase in E-Mobility, decrease for Transmission Systems, New site for
E-matar production in Szombathely, Hungary

Automotive ;
Technologies 1043 672 124 130 370 = Industrial: continued adaptation of feotprint, with capacity expansion
Automaotive for large size bearings In Nanjing, China; and investment in new hall for
56 67 3 3 22 Rallway bearings In Brasov, Romanila
Aftermarket ¥ 2 ]
Industrial 170 193 46 46 246
Schaeffler
e 1,275 933 200 179 639 Investrments! by region FY 2020
in EUR mn [yoy change) 41 (-32)  AslafPacific
Capex 1,232 1,045 222 151 632 Greater China 147 (-44) 378 [-153) Europe
Capex ratio? 8.7% 7.2% 6.2% 4.2% 5.0% i
" — Americas T3i-64)
Reinvestment LE 10 08 0.8 @_D
Rate

 Additians ta intangihle assets and property, plant and eguipment | * Capex in % af sales
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Now let me go further to page 19, Capital Allocation. | think | already mentioned the
most important points, EUR 632 million Capex leads to a Capex ratio of 5%. 4.2% in
the fourth quarter is clearly at the low end. But the reinvestment rate of 0.7% is what
we indicated. And we see, as you also see in the backup, that the number will rise.
But we will manage this very carefully. The Capex allocation also between the regions
is important. And Automotive Technologies will have to demonstrate that we are
investing in the right areas. The mature business is well invested and the investment
intensity in E-Mobility is, as you all know, lower than in the traditional business. What
is key is the footprint going forward and footprint is a continuous task for
optimization. So, | do believe that we can also in next year very well operate with the
EUR 800 million that is indicated.
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2 Business Highlights FY and 04 2020 SCHAEFFLER
Sustainability — Progress in 2020, new goal for fresh water supply going forward

Achievements Goals

E ffici :
CDP Rating nergy efficiency

q:‘ 100 GWh cumulated annual

CDP * Major improvemeantin COP climate rating, efficiency gains through Carbon neutral
-0 A- implementation of energy efficiency . .

Climate Rating: A- » CDP target for 2021 already achieved in 2020 measures until 2024 productmn in 2030

Renewable energy: Scope 1and 2

100% purchased power from
renewable sources until 2024

. M Energy efficiency

" |n 2020, 100% of elactricity in Germany was
purchased from renewable sources CDP rating:

BT e s T T “A-"-rating for CDP Climate ‘/
with intardisciplinary team establishad Score 2021
Accident rate: 20% reduction of
50 CLIMATE LEADERS ' 50 Sustainability & Climate Lead 10% average annual reduction of
SHTMAMABLITY A RACE WE CAN Wik - :" : :@.d m; lars o accident rate until 2024 frESh water 5"""'\"
1= e =3 Schaaffler sela as one of *50 Climate .
el HE Sustainability Leaders” by the United Nations Sustainable suppliers: until 2030
EE E Increases our commitment to deliver an 50% of pru#uﬂmn n?ater'lal from
EEB = sustainability at a sustained pace suppliers with Sustainability self

assessments until 2022
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20 is then my last page before | hand over to Klaus. On sustainability, | already said it,
there is much more detail in our Sustainability Report. We are we are proud about
the progress we made, but we equally accept that this is a big obligation for us and
that we need to deliver on the top goal carbon-neutral production in 2030. We've
added a new goal also to demonstrate that it's not only CO2, but also other areas.
20% reduction of fresh water supply is also key. And | can once again assure you that
we want to be a good example for a company with a long-term view that takes this
very serious and delivers on what it has promised. With this, | hand over to Klaus for
the financial results.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Sales — All regions grew in Q4, Greater China double-digit

Sales | in EUR mn Key aspects
+ Sales in Q4 sequentially improved; streng growth in China continued,

|
L]

12 BN Eurape returning to growth
AN -
6% v + Automotive Technologies with homogenous growth rates in all reglons
+ Aftermarket slightly down in Europe yoy, Americas growing (+9.4%7)
+ |Industrial still lagging in Europe and Americas, although sequentially
improved; China with 12%? growth
3.622 3.604 3.613 3.588 3,282 2.292 3,396 3.629
19 19 Q319 19 120 20 20 Q420
at a2 a a4 a az 3 a Sales by region Q4 2020
the
yovErew +5.8%  AsiafFacific
Sales growth GreaterChina  +10.3%
Reported
+20% 10%  +26% 17 4% -364% -6.0%  +12%
F¥-adjusted _ 20%
A% 20%  +L2%  +0.6% 8% 34w 26% (RGN fr— 5% Py —
TReparted | 2 FX-adjusted
March 4, 2001 Results FY 2000 Schaafler 4G u

Dr. Klaus Patzak

Yes, thank you, Klaus. And we go directly to page 22 on Revenue. | think basically, the
main things have been already explained. The fourth quarter was a quarter where we
have seen growth again, both nominal and also FX-adjusted. Nominal was 1.2%, FX-
adjusted 4.6%. Klaus already mentioned the strong contribution of China. Actually,
what you can see on the lower right-hand side is that there was growth in China, FX-
adjusted, of 10.3%. Also, for the full year, it was 8.7%, and that helped to stabilize
margins also in Q4, but also in the full year.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Gross Profit — Exceptional gross margin driven by both Automotive divisions

Gross Profit Q4 2019 vs. Q4 2020 | in EUR mn Key aspects

+ Normal negative price effect in Automotive Technologies, Aftermarket
and Industrial with flat price development yoy

+ Lower production casts in Automotive Technologles mainly driven by
operating leverage, effective cost savings in plants as well as short-time
labwor

-40 0

+ Negative FX effect is mainly driven by translational effects and

overproporticnally related to Autemotive Aftermarket and Industrial

|
43 +54 Gross margin
961 Q420 Frao
0 9% of ssles Qa19 0470 w0419 Fria Ff20 v FYI8

Gross Profit Price Volume  Mix  Production FX effect Others Gross Profit Butemative .- - a50p - 2 1700
04 2018 costs 04 2020 Technalogies
:“‘h‘“"l"‘ 33.5% 35.3% 140 34.3% 38.3% 0000
Gros —— industrial 1.4% WEE +02ap 30.0% 27.2% 27mp
mangin 235% € D)) — — : - — :
Greup 23.5% 26.5% +3.0pp 14.5% 23.1% -1.70p
March 4, 3001 ResultsFY 3030 Schaafflar &G ]

Next page on Gross Profit. You see that we have delivered EUR 961 million in gross
profit, which translates into a gross margin of 26.5%, 300 basis points up compared
to the prior year quarter. You can see in the bridge that obviously volume helped, but
helped the mix, the negative mix there was quite low. You know, that includes what |
mentioned on the region. Production cost was the significant positive here with EUR
150 million benefit. And that is due to specifically the Automotive Technologies
Division where we have a combination of high operating leverage and that means cost
digression. We have, in addition, effective cost savings in the plans and still a bit of
short-time work while that has come down compared to the third quarter and
significantly to the second quarter. And also, what contributed to the margin is a
significant inventory decline. That means, sale from inventories, and also still low
material prices.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Functional costs — R&D and Admin expenses in Q4 below prior year

Functional costs | In EUR mn Key aspects
o + Costs decreased by 7.4% in 04 and 11.9% full year; in line with sales
(:"' Ta% "‘\I decrease
— v + RE&D costs EUR 19 mn below 04 2019 due to lower personnel expenses
622 g7 — - (EUR -15 mn) and external services
o g3 511 538 + Selling costs EUR 4 mn above 04 2019; higher transportation and

packaging costs not compensated by lower personnel expenses
+ Admin expenses decreased by EUR 27 mn

ﬂ?lllns
Functional cost ratio

420 F¥ 20

Admin 116 0 % of sales 419 Q4I0 w0419 Y19 Frzo v FY19
Butemative - - . I
14.6% 12.5% -2.1p0 15.1% 15.3% 0200
alis 0219 Q319 Q419 Q120 Q220 Q320 Q420 Tachnolegies i, ! . :
::l““l": 18,3% 19.5% +12p0 17.3% 18.3% “0.4pp
2019 2020 Industrial 19.3% 131% oipp 10.4% 19.3% 0.4pp
EUR 2,383 mn EUR 2,099 mn Greup 16,3% 14.3% -L5pp 16.5% 16.7% +02pp
March 4, 2001 Results FY 2000 Schaafler 4G e

Next page on the functional cost. That means R&D and SG&A, you know, for the year
down 11.9%. That means basically in line with the nominal sales decrease of roughly
12%. Also, fourth quarter down 7.4%. If you look at the different functions, you see
that there has been now an increase in the selling area both year over year, but also
specifically compared to the third quarter. That is a reflection of the increase in
revenue, and in addition, kind of over proportional, we also have some kind of special
freights in order to get the products out in time to our customers. A topic which we
also see in 2021. The administration expenses decreased. Obviously that has
something to do with lower personnel costs but also lower consulting or other kind
of purchase costs for 2021, as mentioned also in the CMD, you know, we will have the
first impact from the preparation of the S/4 HANA switchover. And that will then
impact specifically here the admin line.
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3 Financial Results FY and 04 2020 SCHAEFFLER

Exceptional EBIT margin before special items — Strong earnings quality supported by good cost control

EBIT? | in EUR mn Key aspects
T + Strong Q4 EBIT margin of 11.5% as a result of market recavery in
(370 bps S Automoative Technologies as well as temporary and structural cost
B ¥ measures
+ Automotive Aftermarket with slightly declining EBIT margin
+ |ndustrial margin sequentially improving, markets recovering
m 284 327 279 215 320 418
-150
Q119 Q219 Q319 Q419 Ql20 Q220 Q320 Q420 EBIT margint
Qaz0 FY 20
Q419 Q420 we.Q419 FY 19 FYao  waFY1s
ERIT margin® _ b Zan b 5.1% 116% +6.5p9 5.5% 6% 1900
75%  70% 01%  78% B.5%  -6SH  9.4% @ :?:i:f:'
) A = 16.7% 15.9% -D.8p0 16.5% 15.6% 0.7pp
F¥ EBIT margin®
8.1% EA% Industrial 9.0% EO% -1.fipn 10.2% 5% 1.7pp
Grewp 7.8% 11.5% 43700 B.1% 5.4% -LTpp

* Before special items

March 4, 2001 ResultsFY 2000 Schaaflar &G

Next page on EBIT. You see on the left side the EBIT in the fourth quarter on an
adjusted basis was EUR 418 million with an exceptional 11.5%. On the lower right
hand-side, you see that this increase basically exclusively comes from Automotive
Technologies. Automotive Aftermarket was down a bit. I'll come to that later. And

Industrial was also down a bit, but sequentially up because third quarter margin was
at 7%.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Automotive Technologies — Strong Outperformance in all regions, double-digit EBIT margin?

Sales by business division | yoy growth EBIT? Q4 2019 vs. Q4 2020 | in EUR mn
04 2019 Q4 2020 At
E-Mability 156 206 +12.2% —
Engine Systems 705 731 6.2% — 4
+18 -4 +18
Transmission Systems Looz 1,068 +10.3%
Chassis Systems 380 I8y +4,5%
Tatal 2,172 2,392 +8.1%
+132°
Outperformance: Sales! vs. market development in Q4
Came >  CaiwD  CamwD  Comsy  Cosen o
B1% AN 9.1% 6.1% . 9,1% EBIT Gross RED Selling Administrative Others EBIT
3% 13% s 36% Q4 2019 Prafit GNPENSEE  SEPENSES  GEPENSEE Q4 2020
+ 5%
FY18  +a7pp -D.épp +11.2pp +103pp +13pn EBIT margin development?
FY 20 +4.5ap +1.9pa +3.1ap +10.3pn +E.5pp J
Wrld Furope Americas Greater China hsiaPacific 5.1% +.5pp +L1pp 0.0pp +1.0pp 0.1pp
Prowduction of Fght vehicks 04 2020 vs. 04 2019 (IH5 Markit, Febeuary 2021)
Sales growth Schaedfier Autamotive Technalogies 04 2020vs. 04 2018 L Fi-adjusted | 2 Befare specisl items | ? Includes negative FX efects of EUR S ma
March 4, 2001 Results FY 2000 Schaafler 4G F

Now, if we go to the next page on Automotive Technologies, you see that E-Mobility
top line-wise was quite good with 12.2 % FX-adjusted growth. Also, the Transmission
business, which is a very good margin business for us, increased by 10.3%. Klaus
Rosenfeld also mentioned the outperformance, which was for the quarter 4.9%. But
also, and you see that on the lower left side, outperformance for the full year was
4.5%, percentage points and for 2019 in a similar range. And in both years, driven
from Americas and Greater China. On the right-hand side, you see, on the EBIT bridge,
you see gross profit was, you know, the main driver of the EBIT improvement. Due to
the tailwinds, as mentioned before, in Automotive Technologies, there were savings
in R&D and in Administrative expenses, and, on the other hand, somewhat higher
Selling expenses, mainly driven from the higher logistic costs, which | mentioned
earlier.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Automotive Aftermarket — Stable sales development, EBIT margin® slightly declining

Sales by region | yoy growth EBIT® Q4 2019 vs. Q4 2020 | in EUR mn
04 2019 04 2020 At
Europe 326 £l -2.0%
Americas a3 A4 +0.4% -
Greater China 18 21 =20, 1% 1 +2
Asia/Pacific 26 24 +2.9% -
Tatal 452 438 +1.3% -7 vl 4

Autemotive Aftermarket sales growth by channel?

14842 | 70
OES? ] EBIT Gross RED Selling Administrative Others EBIT
04 2019 Profit EPENSEE  BRPENSES  GXpEnSes 04 2020
Total* l
A0 5 o 58 AT EBIT margin development®
—— - 16.7% 14pp  +04pp  -23pp  +08pp  -llpp

I F¥-adjusted | * Independent Aftermarket | ? Original Eguipment Service | * Contains E-=Cammernce sales
and sales to Autamotive supplers in addition ta M and OES * Before special items | ® Includes negatiee FX effects of ELR 14 ma

March 4, 2001 ResultsFY 2000 Schaaflar &G

On Automotive Aftermarket, on the next page, you see the split of the 1.3% FX-
adjusted growth, you know, mainly driven from the Americas was close to 10%
growth. Channel-wise, the main contributor was the, from an absolute number point
of view, was the Independent Aftermarket, which is, of course, much larger than the
OES channel. On the right-hand side, on the EBIT bridge, you see that, that the Gross
Profit was down EUR 2 million. That includes a negative FX effect of EUR 14 million.
Then the R&D expenses and Administrative expenses, they were also down, including
some FX effects. And then you see the Selling expenses, which have increased by EUR
7 million. And that is exclusively due to the higher, to the AKO spending, the logistic
costs from our warehouse consolidation program, which had an expense in the fourth
quarter of roughly EUR 8 million. The minus EUR 4 million and others is just a
consequence of higher special items in the last fiscal year, in the fourth quarter.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Industrial — Growth extends to more sectors, EBIT margin? sequentially improved

Sales by region | yoy growth EBIT? 04 2019 vs. Q4 2020 | in EUR mn
04 2019 Q4 2020 At
Europe 3 342 -B.4%
Americas 157 132 7.3%

Greatar China 184 02 +12.0% -

Asia/Pacific 134 123 -1.5% -5
Tatal 853 T -2.7% .

-13% A 48 -12
Industrial sales growth by sector cluster Q4 2020!
Wind ?1
Twa-Wheslers
Offrosd EBIT Gross RED Selling Administratiee Others EBIT
Power Transmission Q4 2019 Prafit GNPENSEE  SEPENSES  GEPENSEE Q4 2020
Industrial Automatian
Ravar Matesials .
ARTIGIACE EBIT margin development?
Railway
i Dy 99%  +02pp  -DApp  +02pp  +03pp  -lipp
-308 -2 -10% [ 10% 205 30%
1 F¥-adjusted * Before special items | * Includes negative FX effects of EUR 17 ma
March 4, 3001 ResultsFY 3030 Schaafflar &G p!

Next page, on Industrial, decline of minus 2.7% FX-adjusted. Again, despite a strong
growth in Greater China with 12%. And you know, most of the sectors in the
meantime in China are, have been positive or have shown positive growth in China in
the fiscal year. If you look at the overall worldwide numbers, as explained earlier,
Wind was growing for all the quarters, then Power Transmission in the second half
and now in the fourth quarter that has been joined by Offroad and Two-Wheelers. On
the EBIT side, you see that the gross profit declined somewhat. And that is driven by
volume and also from FX. And on the other hand, there have been also volume-
related, but also structural savings in the selling area and also savings in the
Administrative area. And again, the minus 12% you see in Others, that is the
consequence of higher, special items in the fourth quarter 2019, which are reversed
in that column.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Net income positive in Q4, despite restructuring expenses mainly in Europe

Reconciliation Q4 2020 | in EUR mn Key aspects

+ New restructuring program annocunced in September leading to
additional EUR 25 mn prowvisions in Q4 (FY: EUR 580 mn), allocated
divisionally as part of the programs RACE, GRIP and FIT

Moreaver, provisions for a voluntary severance scheme bullt in 5. Korea

Financial result lower yoy, mainly related to the refinancing activities in
October with a negative effect of EUR 39 mn
-148

Megative tax effect due to higher current tax expenses

-72

B3 Special items by division| in EUR mn

-15

270 100 04 20 BY 30
Qad 19 ad20 ve 0419 FYis FY 20 ws. FY 19
EBIT Special EBIT Financial  Income Dthers Met EBIT Reported L] C_ T 278 750 143 +33%
bsit items  reported  result taxEs Income’ Aurtomotive 122 o1 31 2m 508 +399
Tech malogies
Autamotine
EBT — 15 & = 15 0 +13
11.5% 7.4% LEEm
margin Indusstrial 147 51 95 147 1105 +162
Group 284 148 136 372 46 +574
EBIT bsit 79 [ 418 ) +139 1,161 803 358

! Befare special items | 2 Attributable to the sharehalders af the parent company

March 4, 2001 ResultsFY 2000 Schaaflar &G =

Next page on the Net income and on the Special items. If you look at the left-hand
side, EBIT as seen on one of the prior pages, was EUR 418 million before special items.
In the fourth quarter, we had special items of EUR 148 million. And that is a
combination of roundabout EUR 95 million for the, from the measures which we have
communicated in September. Then an additional close to EUR 40 million for another
restructuring which we initiated in South Korea, which is also high cost for us. And
also, another roundabout EUR 20 million for a legal matter. If we look at the, if we
stay on the special items for the full year, you see that on the lower right-hand side
EUR 946 million. Obviously, that includes also the goodwill impairment of the first
quarter. And the yearly restructuring expenses have been EUR 680 million roughly.
And out of that, you know, the big pieces have been EUR 580 million for the program
we just communicated in September, and the roughly EUR 40 million for South Korea
| mentioned earlier.

On the financial results, on the left side in the bridge, the EUR 72 million includes
roughly EUR 40 million for the refinancing exercise. And thereof the big portion is the
realization of the early redemption option of the high-yield bond. And the Income
taxes basically driven from current Income taxes, negative ones, mainly from US and
China, compensated by some, by deferred taxes in an area of, in a smaller double-
digit number.
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3 Financial Results FY and 04 2020

SCHAEFFLER

Net income! Q4 2020 EUR 100 mn — EPS? turned positive in Q4 2020

Net income? | in EUR mn

Comm>

137 136 212 100

56 -184 -168 172

Q119 Q219 Q319 Q419 Q120 Q2z0 Q30 Q420

EPS? | in EUR
0 01 031 008 027 025 026 045

0.65 0,63

1 Attritutable ta the shareholders of the parent company | ? Eamings per comamean non-wating share

March 4, 2001 ResultsFY 2000 Schaaflar &G

Key aspects
+ FY 2020 Met Inceme! reached EUR -424, Net income before special
items! amounted to EUR 325 mn

« EPSZin Q4 increased to EUR 0.15 (04 19: EUR -0.08)

+ Schaeffler Value Added® decreased to EUR 84 mn due to the lower EBIT
in all divisions, whereas the average Capital Employed declined

ROCE and Schaeffler Value Added® | in EUR mn
23.1% 12.3% 19.9%

= o= 167 13.2%
o 10.1%
B
4952 939 787 557 284 B4
2015 2016 2017 2018 2019 FY 2020

—— ROCE bedore special items
* EBIT beefore special item s LTR manws Cost of Capital {2039: 20% = @ Capital Employed; 2020: 9% = @
Capital Emplayed)]

Next page on, again on the profitability here. It's not a lot to add, the adjusted Net
Income was EUR 325 million for the full year. That has been the basis for the proposal
on dividend and the respective fourth quarter number is EUR 209 million and also up

from the prior year quarter.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Free Cash Flow — Strong Cash Performance demonstrates stringent execution

Free Cash Flow before M&A® | in EUR mn Key aspects
¢ asmn ) « Despite lower EBIT, FCF!in 2020 improved by EUR 66 mn yoy
M _‘/
T — v + FCFlin Qd amounted to EUR 355 mn, mainly driven by yoy EBITDA

Improvement and continued Capex discipline
Strict prioritization led te reduced Capex of EUR 151 mn (Q4 19: EUR

& 362 340 137 333 355 222 mn)
235 285 + Cash-flow from Net Worklng Capital of EUR 180 mn especially due to
lawer inventories

Q119 0219 Q319 Q419 Qlo Q220 Q320 Q420 FCF Details | in EUR mn
FCF Conversion ratio? _
) a4 o4 Agd FY FY AFY
e . — »10 QD 2009 2020 20/19 2019 2020 20/19
Reinvestment rate FCF as reported 341 367 +27 nz 552 +180
13 0.8 1.0 0.8 0.7 0.6 0.7 0.8 MEA -1 -12 -12 101 -13 -114
- ) FCF before N&A 340 355 +15 473 538 w56
Capex ratio
10.3% 61% 63%  6.2% S0% 59% @ 53% 4.2%

A Befare cash in- and owtflows for MEA activities
* Ratin FOF befone MEA to BRIT reported | ¥ Capex in % of sales
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Cash flow on page 31 was strong with EUR 355 million for the quarter and even up
compared to the prior year quarter. And that is basically also driven, the EUR 355
million, from a release of Working Capital, reduction of Net Working Capital,
specifically on the inventory side, to a level which is also now too low in order to
secure our delivery capabilities that will now reverse going forward. For the full year,
Free cash flow was EUR 539 million, up EUR 66 million compared to the prior year.
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3 Financial Results FY and 04 2020 SCHAEFFLER
Net debt decreased to EUR 2.3 bn — Leverage ratio! at 1.3x

Net financial debt and Leverage ratio? | in EUR mn Key aspects
O Lewerags ratio® + Net financial debt decreased to EUR 2.3 bn, Leverage ratio® 1.3x

+ Successful bond transaction of EUR 1.5 bn issued on October 5, 2020 to
refinance upcoming maturities; transaction with 5- and S-year tranches
aof EUR 750 mn each settled on October 12, 2020

13 f_ 1,4 s 12 ._j.f__ i} _i-‘_f 13 * Mo major maturities until March 2024

o—T | To——4 Pty ~——5
2.805 3167 2842 2516 2.414 3,002 2688 2312
ailis Q219 Q319 Q419 Q120 Q220 Q320 Q420 Strong liquidity situation

Gross debt + Cash balance Schaeffler Group as per end of December 2020
4876 3715 3400 3,104 3044 3921 3014 4071 EUR 1,758 mn (December 2019 EUR 668 mn)
Cash & cash eguivalents + Committed unused credit lines on Group level of almost EUR 2.0 bn as
2,071 554 (0] (2] 629 a19 1,226 1,758 por end of December 2020
ERITDA before special items® + Available liguidity of EUR 3.5 bn or 28% of LTM Met Sales®

2,060 1,366 1,941 2,116 1,703 1320 844 1,793

7 et financial debt to EBTDA ratia befare special iems | 2LTM | ? Excluding restricted cash

March 4, 2001 ResultsFY 2000 Schaaflar &G =0

Now, on my last slide, on Net debt. There has been an improvement in the second
guarter or in other words there has been a peak in Net debt and Leverage in the
second quarter and then an improvement in the third quarter and also in the fourth
guarter. We now are with a Leverage ratio of 1.3 already in the range of our mid-term
kind of, not target, but in the range of our corridor, which we have explained. And
you see also that we are, on the right-hand side, that we have no major kind of
maturities which are not pre-funded until March 2024. And the liquidity situation is
strong with EUR 1,758 million in cash and cash equivalents and an available liquidity
of 28% of sales. And with that, Klaus, | would like to hand back to you.
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4 Outlook SCHAEFFLER
Our Outlook going forward

Automotive Technologies — Global LVP* 2021 Automotive Aftermarket - GDP? Industrial - Industrial production®
- Arcund «& mn dar B
%I dscawnt vs.
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Thank you very much, Klaus. Let me finish our presentation with the last three pages.
And we have given the environment that we are experiencing - extended a little bit
on our outlook going forward. That's on page 34. | think the most important part of
this Triptychon is, on the left-hand side you see what we assume for Light Vehicle
Production growth in 2021. We all know that the February IHS figures give us an
estimate of 84.6. And we have discounted this number to come to a solid base by 5
million cars. That equals then 7% year on year market growth. That's at the moment
our baseline. And clearly, this is a cautious estimate due to the remaining Corona crisis
uncertainties, the risk of supply chain disruptions, but also the global volatility that
we all experience. So that's our baseline. Then in Automotive Aftermarket and
Industrial, you can't use such a figure. We have, as you saw from the Mid-Term
Targets, used proxies here. One is the GDP number and one is the Industrial
production number by way of a basket that is relevant for us. And that has given us
the basis for Automotive Aftermarket and Industrial. Also, here, | think we are well
advised to be rather on the cautious side.
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FY 2021 Guidance = Confident outlook, cautious approach

Group Guidance Divisional Guidance
. Automotive Automotive Industrial
Guidance Technologies Aftermarket
FY 2021
Guidance FY 2021 Guidance FY 2021 Guidance FY 2021
1 Dutpert.
Sales growth > 7% 5 7% 4.6%
200 - 500 bps
EBIT margin® 6. 8% > 4.5% > 11.5% > 8.5%
Free Cash Flow® Around EUR 100 mn Market assumptions 2021%

= Automotive Technologies: Increase of WP of around 7% as cautious

estimate considering further possibilities of disruptions and volatility
= Automotive Aftermarket: Increase of global GOF by around 3% (midpoint)

= |ndustrial; Increase of relevant industrial production of around 5%
*Fx-adjisted | © Before special ftems | Before cash in- and outfows for MEA activities : .
“ e Annual Report 2020 far mare details (midpoint)
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And we have used a midpoint, as you see on the next page, 35, for the two divisions.
The key numbers have been absorbed, above 7% growth, sales growth is a function
of the number for Auto Technologies, with an outperformance assumption of 200-
500 basis points in sync with the Mid-Term Targets, 5-7 for Automotive Aftermarket
and 4-6 for Industrial gives you the above 7. On the margin side, we have decided to
give you floors. These floors are absolutely there to be defended whatever it takes,
4.5, 11.5 and 8.5. We all know that we can do more, and we will do our best to
overachieve that. That at the moment then all together leads to a margin range for
the year of 6-8. And Free cash flow, as has already been mentioned, is around 100.
So that's the guidance. Let me stress again, it's based on cautious market
assumptions, but we are confident that we can overachieve these floors.

38



4 Qutlook SCHAEFFLER
Conclusion & Outlook

o Performance orientation and resilience of our organization enabled Schaeffler Group to
deliver sound FY 2020 results while continuing to bring forward innovation
o Diversified Automotive & Industrial set up proved its intrinsic strength also in 2020 and will
be even more leveraged upon going forward as key competitive advantage Relentless focus on
execution —
9 Structural adaptation of our footprint, capacity and headcount is progressing Dell\rerlng. solid
operating
o Optimal capital allocation provides sound foundations for our mature and established performance 'and
husiness, enables to fund and fuel progress of our new businesses across Divisions cash generation
o Overall good startin FY 2021, volatility of our end markets calls for confident yet cautious

2021 Guidance and operational flexibility in dealing with current headwinds
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Our last page with the summary. | am not going to repeat everything that we said
before. But let me stress again, our Performance orientation is clearly 100%
committed. We saw that the organization is able to absorb environments like the one
we saw in 2020. The intrinsic strength of the company is its management team and
the ability to manage through something like this with a clear contingency, sorry, with
a clear ability to manage contingency on the one hand, and on the other hand setting
the course for the future. We will remain focused on execution. We know that a
reliable track record counts, in particular in these days. And there is clearly value to
be unlocked if we stay the course and if we focus on solid operating performance and
cash generation. The Roadmap '25 is the framework for this. And we will demonstrate
to you that we will be able to leverage synergies between the Automotive and
Industrial divisions going forward in all these areas like clean mobility or clean energy.
This is the way to go. And we now come to an end and look forward to your questions.
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2021 Capital market activities

Roadshows & Conferences — March 2021 Virtual Events

Mar 5
~

Mar 8

S

Mar 10
~

Mar 17
~

Mar 25

Roadshow = Odda BHF

Roadshow = Bonk of America

Conference — Motar Show, lefferies & Exane

Field Trip = Autamative, 1P Morgan

Conference = German Corporates, Stifel
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Q&A SESSION

Akshat Kacker, JP Morgan

Thank you. Akshat from JP Morgan. Two from my side, please. The first one on your
Free cash flow guidance and the low conversion ratio on EBIT of close to 10%. So,
when | look at the details on your slides, you have a lower reinvestment rate of around
EUR 200 million, the delta between Capex and D&A. And | understand that there are
restructuring cash outflows of EUR 350 million, but that still leaves me with close to
EUR 500 million in Free cash flow without any working capital outflows. So, | am just
trying to understand how you are thinking about the EUR 100 million guidance in
some more detail. That is the first one.

And the second one is on E-Mobility and Automotive gross margin. E-Mobility sales
were somewhat lower year-on-year in FY 2020, despite close to 45% growth in
electrified sales or volumes across your key markets. Can you just shed some more
light on that division?

And if you have any sales target for us for the E-Mobility division in 2021 and 2022,
like you used to give in 2019. And the last linked question to that is gross margin. And
as you start delivering these higher E-Mobility orders in 2021 and 2022, should we
expect any significant startup costs or margin dilution? Thank you.

Klaus Rosenfeld
Klaus, will you do the first one?

Dr. Klaus Patzak

Yes, of course. On the Free cash flow side, but | would look at that, and you also
started, | think, on the, with the EUR 539 million Free cash flow which we have
delivered in the last fiscal year, right. So obviously, we expect that we have anincrease
in top line. And you saw the guidance of about 7%. But please consider that there is a
negative impact from FX. So that means the overall top line will be, growth will be
somewhat slower. But whatever, you know, whatever it is, in the end, it will be a
significant figure. And then, if you basically want to come from this additional top line,
then you'll be, | would then start to use a drop-through rate of roundabout 30% to
35%, which brings you to the EBIT. And then, in the CMD we guided for a Free cash
flow conversion of 0.3 to 0.5. And consider, please keep in mind that Free cash flow
for us is an after-tax amount, right. So that gives you obviously as a starting point an
additional Free cash flow. But then, you know, | hinted on the topic of working capital
and we have a, specifically on the inventory side, we have a very low starting point.
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And there needs to be some kind of refilling there, which |, which | would say should
be around about EUR 100 million on top of what is already kind of calculated within
this Free cash flow conversion ratio. And then there is, then | would assume - and you
have all the numbers in the deck - that there is higher restructuring cash out, higher
restructuring cash out than what we had in 2020. That will be a number of EUR 150
to 200 million. And then there is a Capex increase of | would say EUR 170 to 200
million. So, and if you calculate that, then you come close to the roundabout EUR 100
million. So, to sum it up, on the one hand, obviously there is a drop through on the
after-tax reported Free cash flow. But on the other hand, there are negative impacts
from an inventory normalization, higher Capex still below the, below the previous
numbers from '18 and '19. And then there is this higher restructuring cash out. And
with that, | would give it to you, Klaus, on the E-Mobility top line, or should | say
something about, on the Automotive Tech gross margin.

Klaus Rosenfeld
As you like, if you want to extend on the gross margin.

Dr. Klaus Patzak

Well, indeed on the Automotive Technologies side, there is an ongoing dilution from,
on the gross, in profitability from the E-Mobility business. That is there. We have
basically included that in our Mid-Term Targets already. And also, that obviously, that
is included also in our guidance for this year. So, it's nothing special, to be expected
there. There will be sequential progress on the, on E-Mobility. And the traditional
business, specifically with the increasing volume, will be able to kind of compensate
for that. And therefore, we said, you know, that the EBIT margin of overall Automotive
Technologies will increase compared to what we have in 2020.

Klaus Rosenfeld

| think on your, on your first question, on the second part of your question, | am not
100 % sure whether | understood correctly what you are referring to. | think the gross
margin was answered. But can you repeat the second part of your question in terms
of, | think it was growth, but | didn't get it 100% here.

Akshat Kacker, JP Morgan

Sure. Yes, | was talking about the E-Mobility revenues growth in 2020. So overall sales
were flattish despite market volumes in your key markets being up 45%. | was just
asking if you have, going forward, if you have a sales target for us for the division in
2021 and 2022? Thank you.

42



Klaus Rosenfeld

Again, we have, we have not given any targets for E-Mobility growth as part of the
Mid-Term Targets. You know, you always have to understand this E-Mobility
composition is not only E-Axles and Hybrids. There are some also existing products in
that. | think the latest what | can refer to is, we said sometime in the past, that the
CAGR in this business can be somewhere around 15%. There was a UBS event, if I'm
not mistaken, sometime September, but again, there's no growth target as an
absolute number for the E-Mobility thing. What we're giving you is the
outperformance, sorry, the target for Order intake, and that has been increased. So
that's what | can say at the moment here.

Akshat Kacker, JP Morgan

Thank you. If I can follow up on the gross margin question, just one follow up. Klaus,
you mentioned that traditional business with increasing volumes would be able to
compensate for the margin dilution from the E-Mobility business. How confident are
you on that front that we won't see more margin pressure on the traditional business
lines, engine and transmission?

Klaus Rosenfeld

Maybe | can, | can say one sentence and then Klaus can add from the numbers side.
We are seeing at the moment an interesting situation. All the OEMs are articulating
their electrification strategies going forward. And more or less everyone says he
wants to redo the product portfolio, and everything becomes electric, whether it's
full electric or hybrid included. At the same time, we are seeing a situation short term
where people are buying cars and there are not enough battery electric cars available.
So that gives us an interesting situation because they come to us and also ordering in
some areas even more than we expected for traditional cars. And that gives us, to
some extent, also an edge, because, you know, | am not saying that our pricing power
will completely reverse, but there is a situation where we can also argue with
customers and say, you know, on the one hand, you want us to transform to E-
Mobility. On the other hand, you want us to keep the capacity open for all the
traditional stuff and that, you know, comes at a price. So, the situation slightly
changes with OEMs becoming so articulated on their electrification strategies. And
we always said, last on the Capital Markets Day, that our mature business, or we call
it our foundation business, is not just a run-off business. It has a lot of technological
things that we can use for E-Mobility as well. And it is definitely something that we
will harvest. So we are, and Matthias and his team is focused on the one hand,
growing the E-Mobility at, you know, good gross margins, on the other hand, to
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harvest and, you know, use the cash that sits in the existing business as wisely as
possible.

Akshat Kacker, JP Morgan
Thank you so much.

Gabriel Adler, Citigroup

Hi, thank you. Gabriel from Citi. Two questions for me, please. The first is on the
market outlook and your assumption of +7%, which, | understand the rationale for
being cautious here. My question is more whether there is anything that you are
seeing maybe in the current trading in February or with regards to conversations you
are having with customers around perhaps shutdowns and chip shortages that is
informing your view here. Or is it just a prudent and cautious take on an outlook that
is clearly a volatile and uncertain look at the shortages and the strength of recovery.

And then my second question is on the Industrial margin. Can you just help us
understand what really is holding back a recovery in the Industrial margin in 20217
Because revenues are growing, your order books are recovering, headcount is falling,
and yet you are guiding to a margin floor of 8.5%, which is only modestly better than
what you achieved this year. And is also some way off the 12-14% target you set out
at the CMD. So, any color you can provide around why you are not expecting a
stronger margin recovery in Industrial in 2021 would also be helpful. Thank you.

Klaus Rosenfeld

Let me start with the first one. And | think you all will agree that we are at the,
hopefully at the end of an unexpected and unprecedented crisis where no one of us
has a crystal ball and can say how this unfolds. We think it is starting to clear up, but
we are now seeing this chip shortage, that has only indirectly to do with the crisis.
That s, you know, something where Schaeffler as such is not that impacted compared
to others, but it will impact demand going forward. We don't know how much and
how strong that will be. We also see the uncertainties from other elements in the
supply chain. And therefore, | think it is more than prudent not to go with an overly
optimistic perspective now into the, into the new year. Yes, we see that at the
moment there is a positive development in January and February. But the year is not
over. Growth rates as such have to be looked against the deep dives in the second
quarter 2020, for sure. But again, | can only say at the moment, from our point of
view, it's prudent to be rather on the cautious side. We explained to you the logic with
this discount. Others have done something similar. And | think that is the right way to
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start and to see how we move forward. As | said this is about agility. It's about having,
you know, the right information available and draw the right conclusions when
necessary. | can say for us as a management team, we are, we are optimistic for the
year. We're not saying that this will be another chaotic year like 2020. But it is better
to be careful than overly optimistic.

Dr. Klaus Patzak

Yes, on the, on your question on Industrial and the margin. So, first of all, | think, you
know that we have to just be clear that we do not expect the same overall top line
compared to, like in 2019. So, there was a, there was a decline in 2020 of -9%. But
remember that is FX-adjusted. And we also guided for growth in line with the
Industrial market. But also, here we expect, you know, a negative FX impact. That
means there will be, there might be a difference of whatever, EUR 300, 400 million in
top line versus 2019. So, first topic. Second topic: | think also we made it always clear
that in the end there needs to be structural improvement. Specifically, also in
Germany on the production side, because there is a very large production base in
Germany. We have addressed that with the measures which have been
communicated in September. And at that point in time, we already said that the
payback from these measures will not be effective in 2021. They will start to be
effective in 2022. And then basically in 2023, we said we will have around about 90%
of the, of the savings which we have, which we expect from the whole program. And
therefore, it is basically a combination of working on the structures, and
improvements will come there. And then it will also take time in the Industrial space
until the pre-crisis level will be reached.

Gabriel Adler, Citigroup
Okay, thank you very much.

Klaus Rosenfeld

Maybe | add one sentence. You see the gap from today to the 12% to 14% in 2025.
That is the journey that we have in front of us. And when you think about the
measures that we implemented, then they will significantly contribute to that
journey, but not in '21, as Klaus said. It's a progression and therefore it is for us of
utmost importance that we get these negotiations with our Workers Council settled.
They are on a good way. We have, as you know, good and cordial relationships with
them. And | think that this will pave the way for this execution path.

45



Sascha Gommel, Jefferies
Good afternoon, everyone. Thanks for taking my question. Unfortunately, | have to
follow up on the guidance as well, just that | understand it correctly. If we assume
kind of the low end of your top line guidance for each of the divisions. That's when
you think you will reach the stated margins, kind of the bottom end. Is that the correct
reading of the guidance?

Klaus Rosenfeld
That, that is ... no, say it again, please, Sascha. | don't want to say something wrong.

Sascha Gommel, Jefferies

Yes. So, for Industrial and Aftermarket you gave the range. And then similarly for
Automotive, in the sense 7% market and 200 basis points of outperformance. Going
forward, that’s when we should assume kind of 4.5%, 11.5% and 8.5%?

Klaus Rosenfeld
Correct.

Sascha Gommel, Jefferies

Okay, perfect. And then my question, a bit of a follow up as well. | mean, if | assume
Aftermarket or Industrial at the low end, it would basically imply that EBIT is
unchanged for Industrial, despite higher top line, even at the lower end. And for
Aftermarket, it's down EUR 40 million or so, which basically also means the AKO
headwind falls completely through and there is no offset from your incremental top
line. Just trying to understand why this is the case, given you have so much
restructuring in place.

Dr. Klaus Patzak

Let me first come back to your starting question. | think principally that that is true.
You know, our guidance of above 7% top line, that is based on the conservative
market view on Automotive Technologies. Some outperformance in the range we
gave, which is then, but also not, more on the lower side. And then I'm also
considering a conservative market view on Industrial and Automotive Aftermarket. So
that | can confirm. So then, you know, the other topic | understood as a question, but
is on the Automotive Aftermarket specifically. Why we are improving not, why are we
declining in margin so strongly? And, indeed, there are positive volume effects on the
gross margin. But they are more than compensated by mainly three factors. First topic
is higher production costs, including, higher production cost, mainly from our internal
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supply, from Automotive Technologies. And the second one is that we will have, as
communicated earlier in, you know, for the AKO we will have an impact which is in
the range of EUR 32 million in 2021. That is significantly more than what we have in
the year 2020. Here, | can give you a number of roughly EUR 12 million. The majority
of that was in the fourth quarter. So, if you take this, you know, logistic topic together
with further investments in digitalization, as mentioned and explained from Klaus,
that is good for roughly 2 percentage points or so. So roughly 2 percentage points for
higher production costs or costs for goods, 2 percentage points for AKO and
digitalization. And then we also plan with another negative FX effect, which might be
in the range of 1.5% for Automotive Aftermarket. And yes, if you take it together, that
explains the drop in profitability. Keep also in mind, the 11.5% which we put as a, as
a guidance that is a floor again, right? For example, that also considers that there is
potentially a faster increase in revenue on the Automotive Technologies side, which
would in the end potentially limit the growth in the Automotive Aftermarket business
because they would then not have enough goods to ship. So, it's really something
which again, as Klaus Rosenfeld said, you know, this is what we think would even be
defendable in such a scenario.

Sascha Gommel, Jefferies

Perfect. That's very clear. Thank you. My second question would be on the EBIT Order
intake, which obviously gained quite a bit of momentum. | was just wondering if you
can just qualitatively speak about ... Do you think kind of that pace of Order intake is
enough mid-term to offset kind of some ramp down in your legacy portfolio? Or do
you think kind of mid-decade, you really need to step up and kind of go back to the 3
billion level in order to offset some of your legacy products that might face down a
bit faster than initially expected?

Klaus Rosenfeld

Well, Sascha, that's a good question. But for the time being, the range has been
increased to 2-3, not because of any offset ideas, but simply because the number of
requests is increasing. The number of projects we are running is increasing. And we
need to just be clear that we want to be selective in our approach and we want to be
modular in leveraging what we have done in the past. So, this is not just getting on
board whatever we want, whatever may look interesting. It is a selective approach to
build a portfolio in those areas where we can make a difference. And it's not only
quantity, it's quality of the Order intake, and it is the ability to leverage the core
competencies across the spectrum.
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Sascha Gommel, Jefferies

Thanks. And my last one, kind of a related question: If we listen to the OEM
presentations over the last six months or so, everyone is talking about insourcing
more of the EV powertrain, different areas, but overall, the tone is more towards
insourcing. How are your discussions in that sense? Do you feel the OEMs go more to
like a component relationship, that they want more components in their system? Or
is that a misperception? And you still kind of have a lot of systems that go into the
OEMs on the EV side?

Klaus Rosenfeld

No, that's a fair question. And | would be | would be foolish to say that this is not a
critical issue. We have seen large projects that we wanted to win that went away and
were done in-house. It's a, it's a relevant point that we need to deal with. The answer
to this is, from our point of view, that you need to be good with the 3-in-1s and with
the more system-like offering, but also be able to offer the components. Because
certain components are difficult to do in-house. And if you then think about the
margin profile, if there are, you know, parts and it could even be an E-Motor. There
are companies that said we want to do with Schaeffler the E-Motor, because they can
do it better than we can. And don't forget, an E-Motor, a rotor and a stator is nothing
else than high-precision metal sheet forming and packaging, and that requires
investment if someone wants to do this in a highly efficient manner. So, the answer
is not black and white. There is this extra competition from the OEMs themselves. It
doesn't sort of allow us to do anything. But it's something that we need to take
seriously. And our answer is, again, a modular approach, but also an approach that
does not neglect a component into something bigger. And so far, that has gone well.
| think the best proof is here, this E-Motor strategy, where a very prominent OEM,
where | can't mention the name, already a year ago, gave us this large order and said,
we want you to build that for us. And when | look at a number of projects that we are,
we are dealing with at the moment, then this becomes a theme going forward. | also
mentioned that this morning in the press. There are products that we have built a
certain competence for in the ICE space that will be used much more in the battery
electric area. Thermal management is a good example. | think some of the analyst
studies already talked about this. So, there is a spill-over effect that you can also use.
And so, it's still a race for sure. But we are in a much better position than we have
been two years ago.

Sascha Gommel, Jefferies
Thanks, that's very clear. Thanks for all the color. Thanks.
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Klaus Rosenfeld
You’'re welcome

Victoria Greer, Morgan Stanley

Good afternoon, thanks for taking my question. The first thing | wanted to ask was
around your relationships with all of the various start-ups that we're seeing in the, in
the EV space. Could you talk about what is your conversation like with them both in
terms of E-Mobility products, but also elsewhere in auto OEM? And then just a couple
of housekeeping ones, please, on your expectations for the net interest cost and the
tax rate for 2021. Thanks.

Klaus Rosenfeld

Okay, the start-up question is an interesting one. There are all sorts of start-up
experience from the past. And we have, | think - if | may call this a start-up, at least
some years ago it was a start-up - the only one that has really made it so far is Tesla.
And Tesla has a very specific approach to things. You know this better than, than | do.
All the other ones from the past have not really succeeded. | am not saying that this
is, will be the case going forward. That would be wrong. We are approached by,
always by these companies, and in particular when it comes to the luxury space where
the profit pool is larger than in the low end of the spectrum. And we always sort of
like to talk to new companies, understand what they want. But for us, you know, we
build our business around the idea that scale matters. So, it becomes then a
discussion about where can we add value? And where does it make sense to design
something that is completely new? In particular, if you want to leverage that
experience. There is a whole range of newcomers in China. Our Chinese organization
is engaged with most of them. But again, you have to be selective in saying where do
you really want to talk and where do you really want to put money at work? So, again,
it is a selective approach, by looking carefully - there are no miracles. What we are
seeing at the moment from Tesla in China is an aggressive approach, quite impressive.
But they are obviously putting their price strategy at work with their great reputation
to build inroads into the E-Mobility space there, with raising the bar also for service.
So that's quite interesting to follow. But again, on the more unknown companies, we
talk, but we are selective in terms of putting real money at work.

Victoria Greer, Morgan Stanley
Yes, that's really interesting. Thank you. Actually, | wanted to also pick up on - before
the more boring questions, more boring but important questions - to your point about
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scale. In E-Mobility, are there a lot more components in your E-Mobility product
portfolio where there are much more standardized, basically than you would have for
ICE? Is that something also that you think about in product development and in how
you sign contracts?

Klaus Rosenfeld

Well, | think, Victoria, if you break down a BEV car, the composition of the bill of
material it is definitely different than an ICE car. Does it mean that, you know, there
is a different degree of standardization when it comes to our components? Not
necessarily. You can say a complex transmission with a 10-gear transmission needs
probably more bearings in the transmission. But if you have a complex E-Axle with an
inverter, with a reducer, some of the complexity is replaced by something else. So,
I'm not saying you can just extrapolate the whole complexity of the, let's say, engine
valve train components into an E-Car, but there is definitely not a notion that says
everything is easier in an E-Car. That's not the case. In particular, if you go to the high
end, high voltage segment where we think there is all the transmission know how that
we have, all the system understanding that is needed is very relevant and also
extending then into power electronics and E-Motors. So, | think this simple notion of
E-Cars are more standardized and that's why you're losing value is at least not right
for the high end sophisticated E-Mobility product. And | do believe that that is the
area where most of the companies will make money. And the smaller cars, the ones
that you drive with low voltage, they have probably a different situation.

Victoria Greer, Morgan Stanley

Yes, thank you. Actually, it wasn't so much the sort of, that EVs are much simpler than
ICEs that | was thinking about. It was more that, to your example of the 10-speed
transmission. 10-speed transmission for one OEM customer | assume is probably
quite different to the similar product but for a different customer or even maybe on
a different model for the same customer. But in the hybrid modules or in E-Axles, in
E-Motors, the difference between one E-Motor for one OEM is less, right, to the same
product for different OEM. Do you see what | am going for? Basically, how scale can
be different for you for E-Mobility.

Klaus Rosenfeld

No. Sorry, then, Victoria, | misunderstood the question. That's what | wanted to say
when | talked about the modular strategy. For us, it is vital in terms of intelligent use
of our capital that we do not reinvent for every project a complete new set up. We
have certain competence, as you know, in hybrid systems in terms of how to make
them and how to make things smaller. The old Ford MHT example is a great example
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that we extended into other things with just one, another hybrid system for a
Japanese customer in the US, where we are basically using that concept and
extending that concept. If that is what you mean, then | think we are on the same
page. And that is from my point of view of vital importance in terms of making money
with this stuff. If you try to reinvent the wheel for every customer, you will not be
able to make money on this.

Victoria Greer, Morgan Stanley
Yes, yes, great. No, thank you.

Dr. Klaus Patzak

Okay. And then on your question on the tax rate for next year, we expect 32% to
roughly 34% and if your question was more on the cash side, we -- | would expect a
similar amount of tax out from -- cash out from tax as in 2020. So, we talk here in
order of EUR 310 million or something like that. This in the range obviously, that's
depending on where the profitability comes from and includes also the assumption
that in the next year, there is high profitability in our companies abroad and on the
interest cash out, that would be somewhat higher than what we had in 2020,
including somewhat higher in our interest on the bonds.

Victoria Greer, Morgan Stanley
Great. Thank you very much.

Horst Schneider, BofA Merrill Lynch

Yes, good afternoon and thanks for taking also my questions. The first one that | have
relates to the top line guidance in Automotive Technologies. | mean, you give a wide
range with this 2% to 5% outperformance. | want to understand what does it depend
on thatitis 2%, and in which case is it 5%? You have been towards the end of last year
rather at the upper end of this range. So maybe could you explain that a little bit, what
it depends on?

Klaus Rosenfeld

Let me try to give you some color. | mean, if you look at the page in the book with the
historic outperformance, you see numbers that are inside the 2% to 5%. And | think
what we can say then from a regional perspective, you see that there is some
volatility. The more stable number is Americas. If you go back four quarters, Americas
was always positive in terms of outperformance, sometimes two digit, sometimes
only high single digit. But all the other numbers can fluctuate over the quarters. And
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we think that 2% to 5% is a solid range that we can deliver. The outperformance
depends on are you on the right platform with the right product? | can tell you if we
sell this MHT module, that is a high content per vehicle, continuously well with our
major US customer, because people buy large SUVs and pickup cars that will drive
outperformance. If you are in something that is not really performing well because
the customer can't sell the product, then that can be negative. So, it's a function of
what type of platform, what type of car and what is your content per vehicle in the
ones that are running or in the ones that are not running?

Horst Schneider, BofA Merrill Lynch
Okay, yes.

Klaus Rosenfeld
Does it make sense?

Horst Schneider, BofA Merrill Lynch
Well, | have got to think about it in more detail, to be honest, and maybe get back to
you on that one when I'm finalizing my estimates. But on the, | mean regarding this...

Klaus Rosenfeld

But can |, can | say there, Horst, you know, the question is, from my point of view, not
so much the outperformance. The question is what is the underlying market and
production number? And here we said we have taken a discount - 5 million cars. That
incorporates all the headwinds that are there, whether it's the demand curve because
of the shortage of chips. That is not that relevant for us from a supply side, but that
can be relevant from a demand side. So, if you think about growth in Automotive
Technologies, it's very much this combination of a decent outperformance number
and the volatile production volumes.

Horst Schneider, BofA Merrill Lynch
Then let me just ask a follow up on that. Where is again, your contents per vehicle, in
which region is that the highest?

Klaus Rosenfeld

That's a number that | don't ... We need to go back to the files to look at this. But
that's not a number that we have.
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Dr. Klaus Patzak

Content per vehicle is the highest in Europe. And | think that's also a reflection of the
outperformance. If you look at the 2019 and 2020 numbers, you know, you see that
in Europe the outperformance was smaller. But that's also a reflection of the high
content per vehicle there. So, | think that, as Klaus already mentioned, there is also a
kind of regional kind of momentum there. And we had strong outperformance
because there was strong growth in China and also then lately in the United States.

Horst Schneider, BofA Merrill Lynch

But a bit on the longer term, because | know you also guide mid-term with these 2%
to 5%. | asked this question also in November at the CMD. What is the path of this
outperformance? Is it right to assume that it should be rather higher in a year, like
maybe 20217 We have got special circumstances. And then maybe it levels off in '22,
'23 and then it accelerates maybe or maybe even declines in '24, '25, when we move
much more towards the EV.

Klaus Rosenfeld

Again, we can take that question with us and see whether there is a pattern, but what
we gave you is an on average indication. And |, think | have not seen anyone who gives
the walk in terms of outperformance through the years. Again, it's very much
dependent. Don't forget, this business is a consumer business. It depends what are
the consumers buying. And even if there's a big talk about electrification these days -
and we think that's right that there is this conversation about electrification and all
the OEMs are going this direction - what the consumer does in 2021 remains to be
seen.

Horst Schneider, BofA Merrill Lynch

Yes, sure. Then the other question that | had that relates more to the seasonality. So
how should we think about the way through 20217 Is it fair to say that H1 is going to
be weaker than H2? Or there is no special seasonality that you would expect?

Klaus Rosenfeld
Weaker in terms of what? In terms of growth? Or in terms of profitability?

Horst Schneider, BofA Merrill Lynch

Both. If you can comment, then certainly on both. | see the Light Vehicle Production
numbers, of course. So, | think for January, February, we have got a trend. But then, |
don't know, for EBIT margin...
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Klaus Rosenfeld

What | can say at the moment is we started well into the first quarter and... And that,
you know, to be a little bit more explicit, that means a positive growth rate. And you
all know that in the first quarter, there was already a decline in China, starting earlier
than in the rest of the world. In the second quarter, you will definitely see significant
growth rates because of the low comps. And how this then progresses into the, into
the second half of the year is a function of what happens with this crisis. | mean, if the
crisis is over, don't underestimate. There is | mean, all this, you know, these support
programs that now come through in the United States, we already see inflation
expectations rising. We don't know how people will behave in the second quarter. So,
it's crystal ball, Horst. I'm not going ... | can't give you something that now says: | am
confident that the second half is more, growing faster than the first. | think in terms
of growth rates, you need to factor in that the comps of the previous year, of 2020,
will play an important role when you determine growth rates.

Horst Schneider, BofA Merrill Lynch

Sure, sure. | mean, anyhow, year on year growth rate, | don't know if that perspective
is useful. Maybe we should more talk about sequential growth. Right? Well, | mean,
forgive me this question. | really liked in the conference call the statement that you
make on Aftermarket, where you clearly explain how you get to the cautious margin.
When | look at Automotive Technologies, | have not yet fully understood why just
more than 4.5%. | understand you want to be cautious. But then when | look at the
margin, of course, in Q3 and Q4, and then | look at the total level of production
volumes globally in Q1, Q2, Q3, Q4. | cannot really see why the margin is coming down
that much. If | look at the average of 2020, it's easier to understand. But when | just
look at the run rate that you had in H2, | do not really understand why it's getting
down that much. So maybe if you could clarify that.

Klaus Rosenfeld

But, Horst, | think we tried to explain that at the beginning. This is a floor. It's not a
point guidance and it's not a range guidance. It's a floor. And it's there to be also
defended in the more adverse developments. So, | think maybe you take that away.

Dr. Klaus Patzak

And to add on that. | think what | tried to make clear is, general remarks, that the
fourth quarter is a special quarter, an exceptional quarter. But if we run through a
couple of topics again, or in more clearness hopefully, on, obviously with regard to
Automotive Technologies. | think the first topic is, the fourth quarter was volume-
wise a very, very strong quarter. You know, it is, it would not fit to our guidance, which
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is kind of based on a more conservative market outlook, if you just, you know, take
the fourth quarter volume times four. That would be, that's the first topic. So,
consider a lower absolute top line.

Second one is, there have been raw material savings in 2020 compared to 2019, and
that will reverse. So that is definitely a headwind. And while we obviously, we can, we
can compensate or pass through a bit but not fully and not necessarily in this, in the
same year.

The third one was - and | mentioned that on a group level - that there has been
significant inventory, scale from inventory. And that means, that gives you a really
strong gross margin. But you have seen in the fourth quarter. And that is nothing to
repeat. So that again, is a, if you want, on the margin, that's a headwind. Then we had
during, we had this short-time work benefit, which we also, | think, mentioned at
some point in time, mentioned in earlier quarters. It was still visible in the fourth
guarter, a smaller number compared to the third. But again, this is, this benefit still in
the fourth quarter will not be there in the full fiscal year. And then finally, there have
been savings in the R&D side, for example, which are the consequence of some
customer projects which have been delayed and they are ramping up now. So, | think
there are a couple of reasons which contribute to the fact that the margin will
definitely be lower, will be lower. But again, as Klaus said, the 4.5% that is what we
believe is a defender of the floor. And, you know, we purposely said it will be larger
than 4.5%.

Horst Schneider, BofA Merrill Lynch

Okay, but then forgive me again this question: Maybe, can you quantify the effect
that you mentioned, raw mat impact, R&D increase and the reversal of these short-
time work savings?

Dr. Klaus Patzak

But | would say that, you know, the volume impact, | will, you have to, that's a bit
difficult because we have not given on volume, you know, a top line forecast for
Automotive Technology. So, you basically, if you, but you can do that yourself,
basically, we said, for the full year 7% market growth as an assumption, then we have
used this outperformance probably. We have not been at 5%, but a bit lower. Then
consider this negative FX impact, which might be between, might be roughly 2.5%.
And then you are on an absolute kind of volume. And then, so that has an impact.
Raw material is, you know, an Automotive Technologies analyst that would say a mid
double-digit number. And then the inventory topic is also probably a high double-digit
number. And then you go to the functional cost and also include, you know, a bit
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higher special freights. | mentioned it earlier in the call. And | think that gives you
enough flavour.

Horst Schneider, BofA Merrill Lynch
Okay, thank you.

Stephanie Vincent, JP Morgan

Hi. Thank you so much for all the transparency and for taking my questions. Just really
housekeeping questions, actually. So, | believe that the factoring balance is zero. But
just for housekeeping, if there is any reverse factoring balances in there, that would
be useful to know. Also, on the Schaeffler Finance BV entity, obviously you called the
2025 bonds. | just had a question as to whether there are any further public filings
regarding that entity or if you have made a decision about what to do with that entity,
keep it outstanding or otherwise.

And then finally, on M&A, you have given a lot of transparency about Free cash flow.
But just wondering if you had any updated comments on bolt-ons or even some
potential small or medium sized divestments that we could think about in 2021.

Klaus Rosenfeld

Stephanie, let me take the last one and then Klaus continues with the two other
guestions. And the last one is pretty easy to answer. There is nothing new that we can
share with you. The M&A strategy is in place, and | can only confirm we are looking
to smaller acquisitions that fit technologically. That is the answer to your last
guestion.

Dr. Klaus Patzak

On the on the BV side, indeed, we have fully redeemed the last bond of Schaeffler
Finance BV on November 4th, but we have no, made no decision so far on the future
of Schaeffler Finance BV. So that is something which is, which is open. On the factoring
or with regard to the ABCP program, that has a volume of roughly 150 million
unchanged. So, and also no change, which is included in our guidance.

Stephanie Vincent, JP Morgan
OK, thank you.
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Klaus Rosenfeld

Well, ladies and gentlemen, thanks for joining this call. We look forward to the next
events that are coming up. There is a roadshow planned virtually in the next couple
of days, starting next week. You know, we have our Annual General Meeting in April
and then the first release on the first quarter. That will certainly be very interesting
then in May. Once again, thank you very much for staying with us today. And we look
forward to all your questions, all your interaction and everything you need to know
from us. Thanks a lot. And bye-bye.
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Backup SCHAEFFLER
Key figures FY and Q4 2020
Q4 2020 FY 2020

inELR mn Q42019 Q4 2020 ws, 04 2019 FY 2018 FY 2020 ws, FY 2019
Sales 3,588 3629 i T 14,427 12,600 e 1045
Gross Profit 844 961 +117 mn 3574 2,909 -685 mn
Gross margin 23.5% 26.5% +3.0pp 24.8% 23.1% -1.7pp
EBIT* ) 418 139 mn 1,161 803 -358 mn
EBIT margin® 7.8% 11.5% +3.70p 5.1% £.4% -1.7pp
et income’ -5 100 +156 mn 428 e -B5%2 mn
EPS* (in EUR) -0L.08 0.15 +0.23 0.65 -0.63 -1.28
Schaeffler Value Added® 284 84 -200 mn 284 84 -200 mn
ROCE® 13.2% 10.1% -3.1pp 13.2% 10.1% -3.1pp
Free Cash Flow™ 30 355 +15 mn 473 539 +56 mn
Capex 222 151 =71 mn 1,045 B32 -413 min
Met financial debt 2,526 2,312 -214 mn 2,526 1312 -214 min
Leverage ratio® 1w 1.3x =0.1x 1w 1.3x +H0.1x
Headeount a7,748 83,297 -5.1% a7,748 83,207 5.1%

1 Fx-adjusted | * Before special items | T Attrinrtable to shareholders of the parent company | © Earnings per common nan-voting share | * Defined s EBIT befone special thems LT minus Cast of Caprtal [2019: 100 @
Capital Employed; 2020: %% « @ Caprtal Emplayed] | ® Befare special items, LTM | 7 Befone cash in- and autfloees for MEA actiities | ® Met financial debt to EBTDA ratio before special items

March 4, 3001 ResultsFY 3030 Schaafflar &G

Backup

Ancillary comments to support the Equity Story

SCHAEFFLER

Additional KPIs FY 2021 Comments

Order Intake E-Mability EUR 1.5 - 2.0 bn Starting from 2022 the new target of EUR 2 - 3 bn applies

Capex Around EUR 800 ma Focus areas include Digitalization, Sustainability, Innovation & Technology and investmeants in New
Business

Re inE cash-out Up to EUR 350 mn Slsnlfll:_ant partion of extraordinary restructuring expenses in 2021 expected leading to prudent
FCF guidance

Dividend proposal 25 cents Dividend payout ratio® 50% within our range of 30 - 50%

Leverage ratio’ 1.2x-1.7x Lewerage ratic 2021 comfortably within cur mid-term range

Average Tax rate 30 - 34% Owverall effective tas rate in line with pre-Covid years

FX rate ELUR/USD 1.25 Mext to EUR/USD, also the Chinese Renminbl and Mexican Peso are of specific importance

1 Met financial debt to EBTDW ratia hefare special items | 2in % af Net income sttributshle ta shareholders befare special ems
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L
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Backup SCHAEFFLER
Equity Story — Positioning Schaeffler for long-term value creation

Roadmap 2025 in execution — Focus on capital allocation, portfolio management and FCF generation

Automative Technologies — Conguer leadership positions in New Business for electrified
Powertrains and Chassis applications

Automative Aftermarket — Maintain a high margin level, expand our share of wallet and reach Creating long-term

> value and generating

Industrial = Enter attractive growth flelds, further enhance profitability Free Cash Flow

Financial Framework = Strict performance orientation based on Mid-term Targets

© 0 06 0 0 O

Sustainability — Fully committed to activate all impact levers to achieve sustainability goals

March 4, 2001 ResultsFy 2000 Schaaflar &G

Backup SCHAEFFLER
Gross Profit FY — Severe volume losses could not be fully compensated by cost flexing

Gross Profit FY 2019 ws. FY 2020 | in EUR mn Key aspects
+ Mormal negative price effect in Automaotive Technologles, Autemotive
Aftermarket and Industrial with slightly positive price development

+ Negative valume effects across all divisions representing major impact
on Gross Profit development

+ Megative FX effect |z malnly driven by translational effects and

-147 overproportionally related to Automotive Aftermarket and Industrial
. -42
358 37 T
0 Gross margin
2.509 Q420 Fraa
% of sales Q419 Q420 w0419 Fria FY20  w.FYla
Gross Profit Price Volume  Mix  Production FX effect Others Gross Profit Automative . . . I
20,05 4.5% 45 10.8% 19.1% 7
FY 2013 costs FY 2020 Tachnologies | h |
) 313.9% 3% +Ligp 4.3% 383% 00pp
Gross Industrial 17.4% 17.6% +0.2np E 17.3% -2.7pp
maegin | 2HEN 3.1% . T ]
Greup 23.5% 15.5% +3.0pp 24.5% 23.1% 17pp
&
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Backup SCHAEFFLER
Automotive Technologies FY — Strong Outperformance, EBIT margin? impacted by volume declines

Sales by business division | yoy growth EBIT? FY 2019 vs. FY 2020 | in EUR mn
FY 2019 FY 2020 a
E-Mability 681 B57 -2.5%
Engine Syatems 2,793 2,369 13 8%
Transmission Systems 4,023 3,506 -10.8%
Chassis Systems 1,547 1,289 -14.8%
EE
s
=
Outperformance: Sales! vs. market development in FY 3917 +75
2"’ EBIT Grass RED Selling Administrative Others EBIT
-_ FY 2019 Profit EPENSEE  BRPENSES  GXpEnSes FY 2020
:zm . Em e 13.2%
161K 2w 19T% S1EN -18,7% EBIT margin devalopment?
World Furope Americas hina fic 5.5% -1.7pp -02pp 0.0pp +01pp -01pp 36%
Praduction of Rght vehicks FY 2020 vs, FY 2019 (IH5 Markit, Fabruary 2021)
I sales growth Schaeffler Autamotive Technalogies FY 2020vs. FY 2019 ! Fi-arjusted |  Befare special items | * Includes negative FX effects af EUR 17 mn
March 4, 2001 Results FY 2000 Schaafler 4G =
Backup SCHAEFFLER

Automotive Aftermarket FY — Sales impacted by Covid-19 pandemic, robust EBIT margin®

Sales by region | yoy grawth EBIT® FY 2019 vs. FY 2020 | in EUR mn

FY 2019 FY 2020 At
Europe 1,308 1,183 T8%
Americas 362 £l | -4.3%
Greater China 81 7 -1.9%

——
Asia/Pacific 96 80 -12.3% ] #11 5
-T1E8 +5 +15
Automotive Aftermarket sales growth by channel?
LS
OES? EBIT Gross RED Selling Administrative Others EBIT
FY 2019 Profit ENPENSES  SXPENSEs  eRPEnses FY 2020

Tatal*

EBIT margin development®
16.5% 0.0pp +0.1pp A0.7pp =0.1pp -0.2pp 15.8%

-15% -10% -5% i L

Wrr01a [ FY 2020

T F¥-adjusted | T independent Aftermarket | ? Original Eguipment Service |  Contains E-Cammernce sales
and sales to Autamotive suppliers in sddition ta WM and OES * Before special items | ® inclsdes negatie FX efects of EUR 32 mn
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61



Backup

SCHAEFFLER

Industrial FY — Strong sales in Wind, EBIT margin? impacted by lower volumes in all other

sectors and Industrial Distribution

Sales by region | yoy growth

FY 2019 FY 2020 at
Europe 1,627 1,319 -18.4%
Americas 638 528 -13.5%
Greatar China T3 840 =18.1%
AsiafPacific 547 451 -13.6%

Industrial sales growth by sector cluster FY 2020

Wind PE—

Power Transmissian
Fearwt Matesials
Offrosd

Aerospace
Twa-Wheslers
Railway

Indusirial Automation
Mnidustrial Distribution —

308 208 108 % 10e A%

1 F¥-adjusted
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Backup
EBIT before special items — Reconciliation FY 2020

Reconciliation FY 2020 | in EUR mn
theract ELR 676 mn Restructuring

3% A%

803
ETER -424
-946
<185
S a3

EBIT Special EBIT Financial Income  Others Bet

bsit items  reported  result taxes Income?
BBIT
g 64% 11%

1 Befare special ems | 2 Attributshle to the sharehalders af the parent company

March 4, 3001 Rasults 7Y 2000 ScohaafMlar AG

EBIT? FY 2019 vs. FY 2020 | in EUR mn

|
ma v -
I
-203° +12 +50
EBIT Gross RED Selling Administratiee Others EBIT
FY 2019 Profit EPENSEE  BRPENSES  GXpEnSes FY 2020
EBIT margin development?
10.2% -2.7pp -0.2pp +HL1pp +0.1pp +1.0pp 8.5%
# Before special items | * Includes negative FX effects of ELR 34 ma

4
SCHAEFFLER

Key aspects

+ Mew restructuring program announced in September leading to EUR
580 mn provisions in FY 2020, allocated divisionally as part of the
programs RACE, GRIP and FIT

+ Goadwill impairment of EUR 249 mn in division Automotive
Technelogies triggered by uncertainty related to the Covid-19 pandemic

+ Financial result lower yoy, mainly related to the refinancing activities in
Octaber with a negative effect of EUR 39 mn

Special items by division| in EUR mn

o420 Fr20

Q119 Q420 w0418 Fris Fran  wa.FY1s

EBIT Reparted -5 270 275 e
Autamotive

Technl 122 o1 31 209 508 399
Automotive

7 15 5 4 15 E +15

Indhsstrial 147 51 55 147 308 +162

Graup 34 1a8 -136 i w5 +574

EBIThs! 279 a18 139 1,151 803 -358
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Backup

SCHAEFFLER

Free Cash Flow details Q4 2020 — FCF supported by strong operational performance

FCF! Q4 2019 vs. Q4 2020 | in EUR min

[ & Net Waorking Capital EUR-33 mn |

[ ]
o [ .
<127 +100
272 -289
355
FCF EBITDA Inventories Receivables Fayables Capex  Others FCF
Q4 2019* Q4 2020°

3 Befare cash in- and autflows for MEA activities

March 4, 3001 ResultsFY 3030 Schaafflar &G

Backup

Key aspects

Positive EBITDA development yoy due to strong perfarmance in
Automotive Technologies

Met Working Capital slightly negative with EUR -39 mn

"Others” include positive extraordinary effects in Q4 2012 related te
restructuring provisions for the veluntary severance scheme as well as
higher payments for debt services and income tax payments in Qd 2020

.

Met Warking Capital details| in EUR mn

Free Cash Flow details FY 2020 — Net Working Capital and Capex prioritization

FCF!FY 2019 vs. FY 2020 | in EUR mn

A Net Working Capital EUR #2168 mn |

: . \ [
=00
539
]
653 &7 O +158
FCF EBITDA Inventaries Receivables Payables  Capex  Others FCF
FY 20191 FY 2020t

Befare cash in- and autflows for MEA activities
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. a4 04 AQ4 FY FY AFF
Change in 013 2020 20/19 2019 2020 20/19
Invantories 117 105 -12 7 144 67
Recaivables 110 -17 0 127 -156 0 -165 -8
thareaf . Sale Progrom o 0 [ 0 50 50
Payables -8 92 #1000 -145% 13 #158
A Net Working Capital 219 180 [ @3] 224 B +216
Warking Capital ratia! 175 187 175  I&7 -
ir % of sabes {LTM)
4
SCHAEFFLER
Key aspects
+ Megative EBITDA development yoy due to provisions for the new
restructuring program announced In September and a weaker
operational result
+ Positive Net Werking Capital Delta of EUR 216 mn
+ Capex prioritization resulted in a Capex reduction of EUR 413 mn
MNet Working Capital details| in EUR mn
. o4 o4 A04 FY Y AFY
Change in 2019 2020 2019 2019 2020 20/19
Inventories 117 105 a2 77 144 +67
Receivables 110 17 127 -156 0 -165 -9
thereaf R. 5ale Pregram 4] a a [1] -50 -50
Fayables 8 92 <100  -145 13 +158
& Net Working Capital 219 180 -39 224 -8 [#216 ]
Warking Capital ratio! 175 187 - 175 187 .
Vin % of sabes {LTM)
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Backup SCHAEFFLER
Working Capital ratio 18.7%, sequentially decreasing — Capex ratio 4.2% in Q4

Working capital® | in EUR mn Capex? | in EUR mn

2579 2734 2749 2.530 2.452 2.584 2581 l 373 I 229 232 164 136 181 l
alls Q219 Q31% Q419 Ql20 Q220 Q320 Q420 arils Q219 Q31 Q419 Q120 Q220 Q320 Q420
in % of sales (LTA] in % of sales
18.0%  19.2%  19.1%  17.59% 17.4% 20.2%  206% 187 103% 6.1% 6.3% 6.2% 5.0% 5.0% 5.3% 4. 3%
17.5% 18.7% TI% LO0%
1 Accarding ta balance sheet; figures as per the end aof pericd * Cashview
March 4, 3001 ResultsFY 3030 Schaafflar &G L
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Automotive Technologies (AT) outperformance by quarters

Mew regional
structure for 2019 and

2020 figures applied

FY20 Q120 a2 20 a3 2o Q420
Dutperfarmance:; «d, Spp
Dutper: Dutpar- Outper: Dutper:
1HSE! AT farmance IHs! ATE farmanes 1ML AT farmance 1HS! AT farmance
Workd -122% -12.0% +10.2pp -1.9% 4200 +.5pp -2.4% -l1% +L.3pp +3.2% +8.1% +1.5pp
Eurepe -15.5% -13.5% +21.3pp -SRI -59.5% -L3pp 5,08 4.3% -3.3pp +1.3% +5.4% +5.1pp
Amsericss. -11.6% -5.2% +E.dpp -60L5% -62.5% +T.1pp -3.2% +2.5% +&.lpp +1.5% +3.1% +B.Epp
Greater China -45.7% -1 B +22.5pp +10.2% +17.3% +T.1pp +10,5% +14.2% +3.3pp +5.1% +3.5% +3.App
AsiafPaciic -13.3% -7.3% +8.0pp -54.9% -41,5% *13.0pp -12.5% -10.1% +1.8pp +3.6% +3.1% +5.5pp
Q119 az19 Q319 Q119
Dutperfarmance: «d, Tpp
Dutper: Outper: Outpar. Dutper:
IHE! ATE formance IH5! AT formance IH5? AT? formance IHE! ATE formance
Werkd -5.7% -LT% +1.0pp -B2% -4.2% +1.0pp -18% +1A% 5. 2pp A4.2% +1.2% +5.dpp
Eurepe -5.5% -3.5% +3.0pp -B3% -7.5% +0LBpp -0L1% -35% -3.5pp -3.T% 7.4% -3.4pp
Amsericss. -3.4% +12.4% *15.8pp -1.2% +4.7% +E.Bpp -13% +B.7H +10.0pp -B.07% +3.5% *11.Bpp
Greater China -11.3% -14.5% -A.2pp -1ET7% -10.7% +2.0pp -17% +11% +14.8pp +31.1% +14.6% +21.8pp
AsiafPaciic 0.4% +1.2% +1.8pp -0a% -0.8% +0.dpp -5.0% R +2.9pp -10.5% A.7% +0.&pp

! Light Vehidke praductian growth sccarding ta IHS Markit, Febroary 2021 | * P-adjusted sales growth ef Automative Technolagies divisian
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Key figures by Group and division
res 2018

0119 G219 Q%1% 0415 Q120 QX0 Q30
Sales 443 461 482 462 446 a0 456
Soles Growth' -1.1% -AEE ARI%E A% +LS% -305R 025
EBIT Reported 2] Frd a7 a2 76 7 63
EBIT kai 2] 72 BT T 76 27 &5
EBIT kai margin 1554  156M  181% 167% 17.1% oo 15.09%

Group | in EUR mn Automotive Aftermarket | In EUR mn

Q115 0219 0%19 0419 gl20 Q220 g5
Sales 3,622 3,604 3613 3,588 3,282 2,292 3,396
Safes Growth’ 4% 208 +12E 0 +0ER -92%  -345% -6R
EBIT Reported 230 253 12 -5 -8E -135 -191
EBIT bsi 272 284 327 27 215 -150 3an
EBIT bisi rriarigini 7.5% 7.9% 5.1% 7.5% 6.5% 6.5 a,4%

Autemotive Technologies | in EUR mn Industrial | in EUR mn

Q118 0218 0819 0419 Q120 ar o 0118 Q218 0819 Q419
Sales 2285 2237 2354 1272 1D0B 1,256 Salei 893 911 877 853
Sales Growth’ SL7% -42% +14% 412K -12.0%  -400% Sales Growth' +E9%  450%  +12%  -0.6%
EBIT Reported 58 o0 143 -5 -xn 225 EBIT Reported 103 51 83 -63
EBIT bsi 113 108 158 117 500 -229 EBIT bsi o0 104 83 B4

EBIT bisi rrarigini 4,9% 4.9% 7.0 5.1% 2.5% -18.2% EBIT kai margin 1% 114% oA 5.0%

1 F¥-adjusted
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Overview Corporate and Financing Structure

Corporate structure (simplified) | as of December 31, 2020 Fimancing structure | as of December 31, 2020
) HO Verwaltungs GmbH

[P n——— etk nvtrurment Rominad  Komind  Interst Maturity Rating

ks |uso | (R =) |PitchWcody'a/s&5|

Liwsns Tenm s |EUR) B 403 EHRISW Mey-2d W raoed

FCF (PR 400 ) . - mnmn T ok rated

Barnds 3 E2NNS5HR 2025(ER| - [CEETE] P25 [

B TS 55N 2006 (EUA| - 50 BTSN Ser-26 BB+ LB

& T3 53Ha 2026 (BT 300 am Sap-26 BB+ Ba3 -

BETEM RS 20UTEA| 500 ey BB+ B LB

600 S5Ms 2007 (LS00 A5 ae? Mey-27 BB+ BB

B 375%55Ha 2O2BILED) oo a8 20 BB+ Ba3 -

HO Ve rwalturgs SmbH Total IHD Warwalturgn Gmit LEEN] 5

e-s;huﬁ”lll AG

Free Free etk nvtrurment Rominad  Komind  Interst Maturity Rating

masn Neat |uso | |EUR =) |PitchWcody'a/s&5]

Loms RO (BUR 1ECOm) - - Sp-2n o rassd

Schea | hechvei n Lioaa res (ELIA| - 557 Pley-25, 35 13 8 30 W reoed

-3 Cormmarcial Faper Frogram |EUR) . = 1 A Jan-21 Hok rated

Bands 1 1258 5Ms 2022 (ELA] - 585 W2k BEE-Ba 1B+

1E7E%SHa 2024 (L8] - [ war-2s e Bal

LTI BHs 2005 (L] - 75 X -2k e BB Bl

T E7% SHa 2027 (LR] . am War-2T a5 Bal

B ETEMENS 2028 (EUA| - F50 E Qur-28 6B 1B+

LELRAISD = 1,2271 | 2 After cross cunmmency swaps | Incl, commitment and uiifzation fees
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Additional information
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SCHAEFFLER

Liquidity position of more than EUR 3.4 bn at the end of December 2020

Liquidity
+ (Cash balance Schaeffler Group as per end of December 2020
EUR 1,758 mn [December 2019 EUR 668 mn)

* Committed unused credit lines on Group level of almost EUR 2.0 bn as
per end of December 2020, available liquidity! 28% of LTM Net Sales

As of December 31, 2020 | in EUR mn

Q11 0219 Q319 Q419 Q120 02210 Q320 Q4720
Avallable Hguidity in % of LTM Net Sales
12% 10% 12% 15% 163 19% 2% 28%

b Excluding restricted cash | # Excluding cash reguired far redemption of called bonds
@ Ltz aticen inchudes draw doswn s af cash and in form of ketters of credit

March 4, 3001 Rasults 7Y 2000 ScohaafMlar AG
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Maturity Profile
= Balanced debt maturity profile after successful refinancing In Oct. 2020
= No major maturities until March 2024

= Average maturity of financing portfolio as per 31 Decermber 2020:
4 years 9 months

As of December 31, 2020 | in EUR mn

817

200 426

545
50
2000 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

mm Bonds W Schuldschein
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FY 2021 Guidance — Confident outlook, cautious approach

Group Guidance

Actuals Guidance

FY 2020¢ FY 2021
Sales growth! -10.5% > T%
EBIT margin® 65.3% 6 - 8%
Free Cash Flow® EUR 539 mn Around EUR 100 mn

TFx-sdjusted | T Bafore special tems | 1 Befare cash in- sand cutflows for MEA sctivities
* Adjusted comparatess figures | * See Annual Repart 2020 far mare details

March 4, 3001 ResultsFY 3030 Schaafflar &G
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Reported and adjusted comparative figures FY 2020

FY 20 = Reported and adjusted comparative figures

B 20— Adjusted
Group FY 20= Reportad comp. figure

Seales Growth! -10.4% -10.5% -3 1pp
Groas Prafit ELUR 2,904 mn ELR 2 848 mn -B1mn
RED axpaniss EUIR -758 ELIR-T02 ma +56 M
EBIT Margin® E.4% 3% -0.1pp
Free Cazh Flow? EUR539mn EUR 533 mn

Aute Technalogies a
Salek Growth! -11.6% -11.7% -0 180
EBIT Margin’ 3.6% 3.4% -0. 280
Buite Aftermadket a
Sales Growth! -7.0% -6.9% +0.ipp
EBIT Margin® 15.8% 15.7% -0.ipp
Industrial [
Sales Growth! -9.2% -9.4% -0.2pp
EBIT Margin’ 8.5% B.8% +0.3pp

1 F¥-adjusted | * Before special ftems | ¥ Befare cash in-and autflows for MEA actvities

March 4, 3001 Rasults 7Y 2000 ScohaafMlar &G

SCHAEFFLER
Divisional Guidance
Auto Technologies Auto Aftermarket Industrial
Actuals Guidance Actuals  Guidance  Actuals  Guidance
FY 20204 FY 2021 F¥ 20200 FY 2021 FY 2020° FY 2021
Qutperf, Outperf,
pe pe -6.9% 5-7% -9.4% 4 - 6%
450bps 200 - 500 bps
3.4% > 8.5% 15.7% > 11.5% B.8% > B.5%

)
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Market assumptions 2021%

+ Automotive Technologies: Increase of WP of around 7% as cautious
estimate considering further possibilities of disruptions and valatility

* Automative Aftermarket: Increase of global GDP by around 3% (midpoint)

* Industrial; Increase of relevant industrial productien of around 5%

(midpoint]

Key aspects

SCHAEFFLER

* Adjusted comparative figures FY 2020 as basis for outlook 2021

= Biggest impact from strengthening of the business management by

the divisions through further divisionalization

= Slight impact from a methodelogic change in the accounting of

development services (IFRS 15) effective lanuary 1, 2021, reflecting
the relationship between development services and future series
production in a different manner

— Dewalopment costs of all customer projects are capitalized from
the date on which a series contract with the customer is highly
probable and the costs are amortized over the lifecycle of series
production

— Increased capitalization of development costs and thus to a shift
of R&D costs to cost of sales

— Impacting also balance sheet with new line item “contract cost
assets”, Increase of “contract Habllities” and other slight changes
{mainly deferred taxes) leading to EUR 187 mn increase in equity
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