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This presentation contains forward-looking statements. The words “anticipate”, “assume”, “believe”, “estimate”, “expect”, “intend”, “may”, “plan”, “project”,
“should” and similar expressions are used to identify forward-looking statements. Forward-looking statements are statements that are not historical facts;
they include statements about Schaeffler Group’s beliefs and expectations and the assumptions underlying them. These statements are based on plans,
estimates and projections as they are currently available to the management of Schaeffler AG. Forward-looking statements therefore speak only

as of the date they are made, and Schaeffler Group undertakes no obligation to update any of them in light of new information or future events.

By their very nature, forward-looking statements involve risks and uncertainties. These statements are based on Schaeffler AG management’s current
expectations and are subject to a number of factors and uncertainties that could cause actual results to differ materially from those described in the
forward-looking statements. Actual results may differ from those set forth in the forward-looking statements as a result of various factors (including,
but not limited to, future global economic conditions, changed market conditions affecting the automotive industry, intense competition in the markets
in which we operate and costs of compliance with applicable laws, regulations and standards, diverse political, legal, economic and other conditions
affecting our markets, and other factors beyond our control).

This presentation is intended to provide a general overview of Schaeffler Group's business and does not purport to deal with all aspects and details
regarding Schaeffler Group. Accordingly, neither Schaeffler Group nor any of its directors, officers, employees or advisers nor any other person makes

any representation or warranty, express or implied, as to, and accordingly no reliance should be placed on, the accuracy or completeness of the information
contained in the presentation or of the views given or implied. Neither Schaeffler Group nor any of its directors, officers, employees or advisors nor

any other person shall have any liability whatsoever for any errors or omissions or any loss howsoever arising, directly or indirectly, from any use

of this information or its contents or otherwise arising in connection therewith.

The material contained in this presentation reflects current legislation and the business and financial affairs of Schaeffler Group which are subject
to change.
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Operator

Dear ladies and gentlemen, welcome to the full year 2019 results call of Schaeffler
Group. Please note this call is for financial analysts and institutional investors only.
As a reminder, all participants will be in a listen-only mode. After the presentation,
there will be an opportunity to ask questions.

At our customer's request, this conference will be recorded, and a replay will be
available shortly after the call on the website.

May | now hand you over to Renata Casaro, Head of IR, who will lead you through
this conference. Please go ahead.

Renata Casaro

Thank you very much, operator. Dear Analysts, dear Investors, thank you very much
for your time today. Mr. Rosenfeld, CEO of the Schaeffler Group and Mr. Heinrich,
CFO, will lead you through the full-year 2019 results.

Please take a second to consider our disclaimer, because for sure our forward-
looking statements also include a number of factors and uncertainties and there
are also some of these which are beyond our control. Without further ado, | leave
the floor to Mr. Rosenfeld. Klaus, the floor is yours.

Klaus Rosenfeld
Renata, thank you very much. Ladies and gentlemen, thanks for joining the

Schaeffler call this afternoon. | think we've all seen a pretty tough environment in
the last couple of days and the more it's appreciated that you join us for our
presentation of the full-year results. You have a presentation in front of you and as
usual | will split the presentation with Dietmar.



1 Ovendew 2019 SCHAEFFLER
Challenging environment remains — Strong Free Cash Flow generation

Key messages 2019 Sales growth! EBIT margin?
Stable Group sales development — Growth in Industrial, slight o o
declines in Autometive divisions +0' 1 /6 8 '1 ’6
o Record order intake of EUR 15 bn with a Book-to-bill-Ratio of 1.7x EUR 14,427 mn EUR 1,161 mn
[FY 18: 1.4%) = Mew EUR 2 bn order intake for a full hybrid solution
Autamative divislons with lower EBIT margin vs. PY — Industrial with
stable development
Headcount reduced by 5.1% to 87,748 (FY 18: 92,478) = Further Free Cash Flow? Dividend per share?
provisions built (Voluntary severance scheme in Germany) o ) ’ T o -
EUR 473 mn EUR 45 cent

Strong FCF generation (FY 19: EUR 473 mn) = Strict Capex discipline
and efficient inventory management

Dividend proposal EUR 45 cent®, payout policy raised to 30-50%
Cautious FY 2020 guidance reflecting COVID-19 foreseeable impact
Fi-ad|usted | * Before special items | ? Befare cash in- and autflows for ME&A acthities

* Proposed dvidend per comman nan-voting share
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Let me start on Page 4 immediately with the key messages. | think we can say as
Schaeffler Group, we have in a challenging environment delivered a very
acceptable result with stable salesin 2019 on an FX-adjusted basis, a margin slightly
above the upper end of our guidance for 2019 with 8.1%. And we are in particular
confident and happy about the strong free cash flow generation, | think, EUR 473
million is a statement in itself, and it gives us confidence going forward. The growth
has been bifurcated between Automotive divisions and Industrial, slight decline in
the Automotive divisions, but the solid growth in Industrial shows again how
important it is to be an automotive and industrial supplier at this time.

On Automotive, that's my second key message. | think we are blessed with a record
order intake of EUR 15 billion, what is around 20% increase to the previous year. A
book-to-bill ratio of 1.7x after 1.4x last year, also that speaks for itself. Together
with the strong outperformance quarter-by-quarter that Dietmar will explain
during the call, | think that shows that we have made great progress in particular,
in our E-Mobility, but also in the Chassis area.

And apart from the EUR 2 billion order intake for our full hybrid solution from a
preferred German customer, | can say we're also happy that this order intake is well
balanced across our businesses. We believe that it's not only E-Mobility and the
success in that direction that will drive us forward, but our more balanced view on
the variety of powertrain solutions that will pay off based on our 30-40-30 scenario.



Clearly, we've seen that the Automotive divisions are lower in terms of EBIT margin.
| think in this difficult environment, we have been able to defend the floor of our
guidance for 2019, in particular, in the Automotive OEM division. And when you
see later, what happened in the fourth quarter in terms of gross profit, | think you
see from that, that all our activities in terms of flexing our cost base have paid off
in the fourth quarter. And Industrial with the 10.5% has demonstrated that it's back
on track after the many years of restructuring.

Let me come to number four. Everyone talks these days about cost discipline and
headcount reduction. | think you'll see from these numbers that we are not only
talking about things, we're executing what we promise. We have around 4,700
people less on board by end of the year 2019 compared to the previous year-end
'18. That is a function of the various efficiency programs we have put in place in the
last years. I've always said that I'm not a believer in big bangs, | rather believe in
small, well-tuned and well-executed steps, and you now see that this strategy has
started to pay off. And | think that will also help us going forward because not all
the effects are already in the 2019 numbers.

On top of this, we have, as you noted from this release, agreed with our workers
council within the company another voluntary severance scheme in Germany with
around 1,300 positions to be reduced. That is also the reason why the one-off
effects in the fourth quarter have increased because we have already built the
necessary provisions for this program. They also explain - Dietmar will explain that
in more detail - the drop of our net income. But this is another sign that continuous
improvement is what counts, and we are ready, as we always said, to adjust when
necessary.

So as | said, in the point 3, ladies and gentlemen, it's not only that flex works, but
also self-help started to work, and it immediately leads to the fifth point, strong
free cash flow generation. I'm proud to say that the EUR 473 million is a number
that is clearly above the guidance, and it's a result of the strict CapEx discipline and
also the efficient inventory management that we have shown during the year 2019.
And if you look at the free cash flow number, and you all know that Schaeffler is a
company that has a rather above-average free cash flow conversion ratio. If you
look into our annual report that was published today, you see a free cash flow
conversion ratio of 22.4% after 17.4% in the year before.

That's a 5%-pts. increase, and | think that is a statement in itself also compared to
our peers. If you go later on into the pages that Dietmar will explain, you see that
this free cash flow number still contains some one-offs that are not adjusted for
that come from extraordinary investments like AKO or restructuring payments. It
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shows that the quality of the free cash flow number is even higher than the EUR
473 million indicates.

That's also - and that goes to point number 6, why we decided to pay and propose
to the Annual General Meeting in April a dividend of EUR 0.45. That leads to a
payout ratio of 43%, and that's slightly above what we told you before 30% to 40%
as the range. We decided to slightly increase the range to 30% to 50% going
forward, and | think that shows that we are consistent with our payout and
dividend policy. And we also want to send a signal here of stability and continuity
because of the solid free cash flow development in 2019. And you see from the
guidance that we are also clearly committed to deliver a similar number, EUR 300
million to EUR 400 million in the year 2020, despite the cautious guidance and
despite the fact that we are dealing with an unprecedented risk like the coronavirus
that has clearly put also us in a new situation.

Let me quickly comment, before | go through the following pages, on the guidance.
If you look in the annual report and go to page number 176, you find a line in the
KPMG audit opinion that confirms what | just now explained. We closed the
accounts on the 18th of February, but then decided to update our guidance as of
the 5th of March. So the guidance that you have, ladies and gentlemen, is the most
accurate guidance we can give, incorporating all the foreseeable, and let me stress
the foreseeable, impact from corona. It's cautious, but it's there to frame the year
that is in front of us. | can already say, here, we are fully committed to deliver on
that guidance rather to the midpoint than to the low end. In these days, it's
important that we show, in particular, execution, strength and credibility in terms
of execution.



1 Ouendew 2010 SCHAEFFLER
Group and divisional guidance 2019 achieved - FCF guidance overachieved

Group Results FY 2019 Divisional Results FY 2019
Automotive Automotive d ial
Guidance Actual OFEM Aftermarket Industria
Guidance Actual  Guidance Actual  Guidance Actual
Sales growth® 21-1% +0.1%
-2 - 0% -0.8% =2 - 0% -1.1% 2-4% +3.1%
5-6% 5.4% 15 - 16% 16.1% 10-11% 10.5%
EBIT margin® 7-8% 8.1%
Actual market development vs. assumptions:
Free Cosh Flow® EUR 350 - 400 mn EUR 473 mn P Automative DEM: Actual value according to IHS® minus 5.6% in 2019 vs,

assumption of around -5 to -6%%

P Automotive Aftermarket: Slower growth in the global vehicle population
and a nearly unchanged average vehicle age in line with expectations

P Industrial: Growth of industrial production in 2019 of 1. 7% vs.
assumption of approximately 2%

2 Fii-adjusted | * Before special items
 Before cashin- and owtflows for WME&A activities = LVP grawth according to IHS Markit (Febrssny] | 2 s of Movember Sth
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Let me go from there, from these 6 key messages now to Page 5, that shows the
group and divisional guidance for 2019. | think I've already explained that, and
these numbers are there for you to digest. Six green arrows show that we are on
track in '19.



1 Ovendew 2019 SCHAEFFLER
Schaeffler Group FY 2019 - Highlights and lowlights

Automotive OEM: 480 bps LYP* outperformance driven
by Americas and Greater China;
E-Mahility business division grew moaore than 35%¢

Continued topline weakness of Automotive OEM
business in Europe [-6.0%7)

strengthened, dedicated efficiency programs for all three X )
L .g - ¥ Prog in H2 as expected, region Europe the most affected
divisions established

Self-help measures gained further traction, additional
voluntary severance scheme set up and running
according to schedule

Gross Margin in Automotive OEM still subdued, flexing of
costs in European Automotive plants improved in H2

Group Capex to 5ales ratio down to 7.2% (FY 18: 8.7%),
together with efficient inventory management resulting
in strong cash generation

Cost efficiency in Europe needs to be further improved
across divisions and functions

Accountability of divisional management further L X . . )
o Cyclical industrial sector clusters with substantial declines

1Light Wehicle Producticn {IHS Marknt February] | © Fe-adjusted
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Page 6, highlights and lowlights. | think | mentioned most of them. On the positive
side, nearly 500 basis points or 480 basis points outperformance driven by the
Americas and Greater China. Look at the impressive numbers later on that Dietmar
is going to explain the fourth quarter. And to add to that, E-Mobility business
division growing by more than 35% is also a statement in itself.

Second is very important going forward, we have as you know finalized our
divisionalization projects. The divisional management teams have received more
accountability. Accountability across the whole group has further strengthened
and you also see that by the additional efficiency programs RACE, FIT and GRIP. We
had put in place beginning of the year 2019, even a little bit earlier, but they are
now all incorporated into the divisional steering models.

| already talked about self-help, the measures have gained further traction and the
fact that there is an additional voluntary scheme that has been set up by end of
November is a positive going forward, it will help us to mitigate the corona impact.
And | can already say by end of February all schemes are running according to
schedule with the adequate provisions being booked already in the 2019.

Account group’s CapEx to sales down to 7.2%, so historically, now in the mid point
where we have always been somewhere between 6% and 8% together with
efficient inventory management is another proof that we are on track.



Automotive OEM in Europe continues with a weak top-line. That is something we
need to watch out for.

Clearly we have seen that the industrial sectors started very well into the year, but
in the second half it became a little bit more difficult. Also here region Europe is
the most effected and we do believe that that's the third point that in Automotive
OEM, we still need to catch up with our gross profit margin and the fact that the
flexing work well in the European Automotive plants gives us some assurance in
that respect.

All in all, I can say cost efficiency in Europe needs to be further improved across
divisions and functions. And as | said, we are determined to put in additional
measures if necessary.



2 Business Highlights FY 2019 SCHAEFFLER
Automotive OEM — Strong outperformance of LVP? (FY 19: 480 bps) and improved flexing of costs

Sales [ Q4 outperformance of LVP? by 560 bps, driven by ramp-ups both in Americas and
8,59

in ELIR mn i ¥ . N
6 9038 in Greater China
T

2218 S E-Mobility up 31.5% in Q4 due ta impartant ramp-ups in Europe, Americas and
. Greater China; also continued strong growth of TMM?* In Engine Systems

e Fravs R Headcount further decreased in Q4, investments reduced by over EUR 300 mn in
= 18.5% 2.3% 20.5% FY 2019 following improved prioritization and capital allocation

rmargin

o Continued weakness in Europe in Q4 (-8.6%1), in line with our expectations; regional
underperformance partly related to lower demand for manual transmissions

EBIT?
in EUR min '

673
| 491 o Gross Margin in FY 2019 below prior year; however stabilized in H2 as flexing of

. costs in European Automative plants materially reduced production costs
120
81

Q42018 Q42019 FY2018  FY 2019
EmiT
margin? | 367 7.5% 5.4%

7 Fi-adjusted | * Befone special ems | ? Light Vehicle Production {IHS Markit Februany] | # Thermal management madule
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Page 7, | think, | can cut short, you see here most of the things that | mentioned
before, and also the numbers.
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2 Business Highlights FY 2019 SCHAEFFLER
Automotive OEM — Book-to-bill-Ratio? at 1.7x in FY 2019

Automotive OEM Order Intake?! Business Highlights
1Racaived crdars ingiventima paresd | ELitat i S | CLMFRITE (360 O] Pl
n EUR bn o E-Mobility — Hybrid Transmission
15.0
12.6 12.6 P Complete powertraln system with two
2 113 73 Schaeffler e-Motors

P Order intake EUR ~2.1 bn, SOP 2024

54 a6 Lo
(1]
o Chassis Mechatronics — Intelligent Rear \Wheel Steering and
H1 - Intelligent Active Roll Cantrol
e
>

2016 2017 2018 2019 B Complete mechatronic systems with

integrated electronic power pack
Book-to-bill-Ratic? B Order intake EUR ~150 mn, S08 2022 Gw N
H2 1.3x 1.5% 1.1x 1.7x
FY 1.5x 1.3x 1.4% @ Mechatronics clearly above the RACE target of EUR 1.5 - 2 bn.
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Let me jump immediately to the next page, Page 8. Here you have the news on the
order intake EUR 15 billion, a strong second half with EUR 7.3 billion order intake.
In the second half a prestigious order in the E-Mobility space in the range of EUR
2.1 billion. We have worked for this order since many, many months. It's a complete
powertrain system with two Schaeffler e-Motors for one of our most important
customers in Germany. We displayed this also at the IAA in Frankfurt, and we are
very proud that with this order we can show all our strengths in the E-Mobility area
combining innovation, combining highest quality, combining a strong system
understanding and also our manufacturing excellence.

Second, we, as you know with the acquisition of the Paravan Technology and with
our strengths in chassis, are building the chassis mechatronics area. And here I'm
proud to say that we have gained a first order for something that is very innovative,
an intelligent rear wheel steering system. A smaller order intake, but a first
important order to pave the way for more growth in that area. We promised EUR
1.5 billion to EUR 2 billion order intake under RACE, we delivered four in 2019, |
think that speaks for itself and | can say Dietmar at the moment we're getting more
requests than ever, so we need to be more selective and need to decide what are
we going to take on board and what not.
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| would also like to emphasize that also in the traditional business, in particular
Engine, the order intake is strong. So the strategy that | already mentioned with
our 30-40-30 scenario pays off, it's good to be balanced and not to put all eggs into
one basket.
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2 Business Highlights FY 2019 SCHAEFFLER
Automotive Aftermarket — Initial savings of program GRIP support earnings quality

Sales .
in EUR mn iy Independent Aftermarket +0.8%!sales growth in Q4 (FY: +2.1%!)
1,862 B4R
. ':3 Initial impact of program GRIP mainly in the area of pricing, sourcing and
- operational expenses supported earnings development
042018 Q42019 Franss Reams Successful inventory management led to around EUR 40 mn less inventory vs. year
::I_m 35.1% 34.5% 35.5% 34.1% end 2018 and a substantial reduction in DOH*
Expected destocking in OES channel in Europe continued, although on a less

EBIT> intense level (OES Europe Q4: -1.5% yoy)
in EUR mn P e

Increased COGS in comparisan to previous year due to higher product costs and

L
330
v 298
7 78 . costs related to the use of tooling

4 2018 04 2019 FY 2018 FY 2019

EmT

argin? | 155% 16.5% 18.2%?

2 Fl-adjusted | Before special ftems | Inclsdes a favonable non adjusted one-off of EUR 8 mnin 02 15 | * Days on Hand
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Aftermarket, | think the storyline here is we see 16.1% and 16.9% EBIT margin in
the fourth quarter. We are slightly above the guidance. | know that some of you
are concerned about our margin guidance for Aftermarket, | will talk about this
later on. We are still in the process of digesting the AKO investment. That still
continues to be implemented. And we also see some headwinds from the product
cost side that also hit our margin in 2020. But we are well on track when it comes
to our independent Aftermarket. We also see that there are initial savings of
program GRIP that support the earnings quality in the 2-digit area and also
inventory management has worked well. However, the market is not easy these
days. There is, on the one hand in the OES channels, a level of destocking that we're
going to need to digest. And | already mentioned that the product cost increases
and also the cost related to tooling need to be digested.
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2 Business Highlights FY 2019 SCHAEFFLER
Automotive Aftermarket — New and exclusive E-Mobility repair solutions

Front End

o . Auxiliary Drive

P As the first supplier in the aftermarket, Schaeffler Automotive
Aftermarket offers a repair solution for the front end auxiliary
drive (FEAD) for hybrid vehicles with 48-volt.

Thanks to the INA FEAD KIT for hybrid
cars, all components can be replaced at

once. This ensures sustainable repair.
P The 48-volt INA FEAD KIT is now available for the Renault Scénic

and Mégane dCi 110 Hybrid Assist.
» The main compenents include the V-ribbed belt, tension and idler S e

ulleys as well as all necessary accessories. Y
pulley ry SCHAEFPL, 4

g
4

‘ §

» During the course of this year, solutions for other vehicle
applications will follow. :

E-Mobility, ladies and gentlemen, please follow me to 10, Page 10 is not only an
issue in the original equipment manufacturing part of our business, but also
growing importance in the Aftermarket. | just want to show here on this page
without too much detail, a new and innovative E-Mobility repair solution. We are
the first supplier in the aftermarket that offers a repair solution for a front end
auxiliary drive called FEAD for hybrid vehicles with 48-volt. It is a solution that is
available in two cars from a French OEM, the Renault Scenic and Megane.

And the main components here includes parts as well as the necessary accessories.
This type of concept that is a typical Schaeffler Kit will during the course of the year
be rolled out for other vehicle applications and we're quite confident that we have
a competitive edge with this solution in the growing E-Mobility aftermarket space.
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2 Business Highlights FY 2019 SCHAEFFLER
Industrial — Decline in cyclical sector clusters intensified, Wind with strong growth

Sales Very strong growth in sector cluster Wind with over 50% in Qd, mainly driven by
in EUR mn v demand in Greater China for Offshore turbines
3,383 3,541 Sector cluster Railway, Raw Materials and Aerospace also growing
)
450 833 Despite overall negative growth® development in Q4, EBIT margin maintained
04 2018 04 2019 FY201E  FY 2019 In ling with expectations, decline continued in more cyclical sector clusters
margin 25TH 27.3% 29.9% Industrial Automation, Power Transmission and Offroad = Mainly in Europe
- Gross margin Q4 lower due to an one-off warranty cases and small write-offs for
i ELR machinery and inventories, the |atter adjusted at EBIT level
: L
v
77 a0 l
04 2018 4 2019 FY 2018 FY 2019
BT aam 9.4% 10.9% 10.5%
g * Fil-gdjusted | *Before special itemns
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Let's go to 11. Also here, | think | already mentioned some of the messages.
Certainly a better first half than the second half in Industrial. And also a mixin terms
of the sector, some of the more cyclical sectors declining, while some of the sectors
that we are very good at are growing stronger than expected. Very strong growth
in the sector cluster Wind, mainly driven by demand from China in offshore, but
also in railway, raw materials and aerospace, good growth. So | think we are very
well positioned for these opportunities.

Gross margin in Q4, a little lower than we wanted. There's a one-off warranty case
in there and some smaller write-offs as a result of our capital discipline projects for
machinery and inventories, some of which are adjusted at EBIT level. But clearly,
an ongoing commitment to drive forward and further improve our profitability.
Dietmar is going to talk about this. In particular, when it comes to pricing, we have
seen some good positive development in the year 2019.
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2 Business Highlights FY 2019

SCHAEFFLER

Industrial - Significant downturn in economic cyclic sectors, Wind shows ongoing positive development

Orderbook 3M
yoy growth
= Order book 3M*
35
30
25
0
15
10
5
o
-5
-10
-15 =
° 2016 2017 2018 2019

12 gives you a little bit of a sense of what's going on. | already explained the
business highlights without going into much more detail, let me say that also the
innovation in the industrial area will play an important role going forward.
Unfortunately, the Hannover Fair has been canceled, but we'll find other ways to
show the innovative products in particular in Robotics, but also in the whole

services area at another occasion.

In terms of order book, yes the order book is slightly weaker and was weaker at the
end of the year than at the beginning of the year. So far we have not seen any
bigger order withdrawals. So, let's see how this turns around, and when the order
book curve cuts the sales from the low end that's normally a good indicator when

our business turns around.
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Business highlights Q4

&

Two strategic agreements with top wind OEMs
in China for Offshore turbines signed

Major orders received for metro projectsin
India and Canada to strengthen public
transportation in urban areas

Successful application of mechanical actuator
in medical imaging equipment to allow more
user-friendly diagnostics

Renewed long-term agreement with key
Aerospace OEM for bearings in aircraft engine
gearboxes



2 Business Highlights FY 2019 SCHAEFFLER
Capital discipline — Goal of Capex ratio below 8% overachieved

Investment?! allacation | in EUR min Key aspects
B Capex ratic® FY 19 (7.2%) well below the goal of “< 8%"

FY 17 FY 18 Q418 Q419 FY 19 P Special target for Short Term Bonus achieved — No "hockey stick”™
in 2019
Automotive .
9
CEM 1.006 1,043 353 124 70z P Continued commitment to capital discipline going forward — For 2020
i Capex of EUR 1 bn implying a Capex ratio? of less than 7%
Automotive 33 56 42 3 68
Aftermarket
Industrial 2438 170 74 a6 163
Capex by region FY 2019
f}:':?;ﬁler 1,287 1,275 469 201 933 in EUR mn [yoy change) F 44 (-17)  Asia/Pacific
Greatar China 214 (-91) 637 (-70) Europe
Capex 1,273 1,232 376 222 1,045

14%

Capex ratio? 9.1% 87%  106% 6.2% J— 50 Lo

* Acditions Lo intangibe a5t and propety. plant and equipment | * Copsxin % of sales

Marth 40, 2020 Riscsuilts Py M9 Schastfier AG 13

Let me go to Page 13, and that's one of my favorite pages, that's on the capital
discipline. | already said that our goal of a CapEx ratio below 8% is overachieved.
The 7.2% for the year is a good average. And if you look at Q4 19, you see even a
more comfortable number with 6.2%. | don't have to say more. | think all of this
shows that we have been successful in avoiding a hockey stick. And clearly, the
special target imposed on the management team helped here to drive the
organization into that direction.

Let me also highlight one other observation on this page. If you compare the
numbers for investment or additions to intangible assets, property, plant and
equipment for the full year 2019, you see for the Schaeffler Group EUR 933 million
after EUR 1.275 billion in 2018. And the CapEx numbers, and these are the numbers
that are related to cash flow, are showing a delta of more than EUR 100 million for
2019 in the one direction and a slight delta in 2018. In the other direction, what
this tells you is that we are, at the moment, getting less additions to our balance
sheet than in the previous year, and we're still walking through the CapEx spend
that was triggered in the past. So the EUR 933 million, Dietmar, gives us a little bit
of additional comfort that the cash payout in the year 2020 will even come down
further.

The CapEx is balanced, as you know. And while we all are very concerned about
coronavirus, | can say that in some of our factories in China, people are pressing for
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more investment, in particular when it comes to the large Wind demand that we
are seeing even despite the crisis. So you can be rest assured here, we will continue
to be very committed to capital discipline. For 2020, CapEx should be somewhere
around EUR 1 billion, maybe even a little bit lower, implying a CapEx ratio of less
than 7%. And you all remember from our Capital Markets Day last year that we are
steering towards a reinvestment ratio that is below 1 and to rebalance the
overspend in the last years. Without starving, EUR 1 billion investment is still a lot.
If you spend it wisely, it can make a big difference.
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2 Business Highlights FY 2019 SCHAEFFLER
Cost discipline — More than 5% headcount reduction vs. FY 2018 achieved

Schaeffler Headcount Key aspects

2 per end af period
Faer e P Headcount reduction of more than 5% of total employees achieved by

various efficiency programs and divestment of plants

P Regional split of Headcount reduction includes
92,478 . -
91,837 peeame Europe: ca, -2,900

90490 = Americas: ea. -900
o Greater China: ca. -B00
835,036 Asiaf/Pacific: ca. -50

87,748 B In addition, other lewers ta reduce personnel casts and increase

flexibility, e.g. short-time work and the adjustment of 40-hour contracts
to 35-hours were implemented
P Additional voluntary severance scheme introduced in November 2019

[ec 2018 Mar 2019 Jun 2018 Sep 2019 Dec 2019
Voluntary severance scheme cash out effect of
r::lr‘n_:.”..:l ) P 1,986 3442 4730 EUR ~90 mn is fully reflected in our 2020 FCF Guidance

* Ful time equivabents
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Let me go to the second, in my part of the equation, cost discipline, Page 14, before
| hand over to Dietmar. | already mentioned the key headline numbers. 5%
headcount reduction versus 2018, | think it's a good achievement. It comes out of
the various efficiency programs and also the divestments of plants. I'm proud to
say that it's not only the U.K. plants, but 3 plants in Germany that we have now
divested through intelligent transactions, either selling to the management team
or selling to a partner. So you can do these kinds of things without extra stress with
employee representatives if you do it in a consistent and fair and equal manner.

What is also important here in terms of headcount, not only the reduction, but also
the fact that we have increased and used increasingly flexibility measures, short-
term work, the adjustment of 40-hour contract to 35 hours. Also not easy, but all
of that will help us also to master the challenges ahead of us when it comes to the
corona crisis.

And last but not least, | mentioned the voluntary severance scheme. Let me also
point out here very clearly that the cash out impact from the provisions that we
have built is fully reflected in our 2020 free cash flow guidance, and we are seeing
at the moment that the program is well accepted and running according to
schedule. So it will help us in terms of profitability, with the cash flow effects being
included in the guidance.
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| think, once again, all of this tells you, 2019 has been a year of execution. It has
been extremely hard work for the management team, and | think we are, with this
experience, very well prepared now for the challenges ahead of us.

With that, | hand over to Dietmar. And already, thank you here for your attention.
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3 Financlal Results FY 2019 SCHAEFFLER
Key figures Q4 and FY 2019

Q42019 FY 2019

in EUR mn Q4 2018 042019 vs. 04 2018 FY 2018 FY 2019 vs. FY 2018
AT +1.3%

Salas (1] 3,527 3,588 . 14,241 14,427 o
Gross Profit o 816 244 =28 mn 3,683 3,574 -10% min
Gross Margin 23.1% 23.5% +0dpp 25.4% 24.8% Adpp
EBIT? o 21 179 & mn 1,381 1,161 220 mn
EBIT Meirgin® 65% 78% +1.3pp o7 2.1% 16
Met income? - 19 56 175 mn 881 478 453 mn
EPS* (in EUR) s 0.18 .08 0.26 133 0.65 068
Schaeffler Value Added® -~ 557 284 273 mn 557 284 273 mn
ROCES = 16.7% 13.2% 15pp 16.7% 13.2% 35pp
Free Cash Flow” (s} 57 340 83 mn 384 473 +89 mn
Capex 0 76 222 -154 mn 1,232 1,045 -187 mn
hlet financial debt 2,547 2,526 21 mn 2,547 1,526 21 mn
Gearing ratio® @ 83.2% 86.6% +34pp 83.2% B6.6% +3.4pp
Headeount 02,478 57,748 5.1% 92,474 87 748 1%

rR-adjissted | Before spedial temns | @ Attahietatle to sharehokiens of the parent comgany | * Earmangs pes common nan-voting share | 5 Defined a5 BRIT before special items LTM minas Cast of Capital
[10r% » @ Capital Emplayed] | ® Before special rems and based on LTh | 7Befare cash in-and awtfiows for MEA activities | ® Ratio of net finan cisl deht ta equity incl. non-controdiing interests
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Dietmar Heinrich

Okay. So thank you very much, and welcome all to everybody from my side.

21



3 Financlal Results FY 2019 SCHAEFFLER
o Sales growth — Strong sales development in Greater China, weak sales in Europe

Sales | in EUR mn Key aspects Q4
+0.1%3 - P Europe; negative sales development of both Automotive DEM (-8.6%!)
vy 2018 and Industrial -9,8%) continued in Q4

P China: strong sales development in Autemotive OEM +24.6%
[mainly ramp-ups) and Industrial +31,3%" (mainly sector cluster Wind)

P Americas: stable growth pattern on the back of ongeing good growth in

Automotive OEM (+3.7%4)
-6.2%  AsiafPacific
-7.5% Eurcpe

3,551 3,641 3521 3,527 3,622 3,604 3,613 3,588

Qlrls Q218 (318 Q418 Q1192 Q219 Q319 Q419
Sales by region Q4 2019

Sales growth Greater China +25.3%
Reported
6% +49%  +25% -04% +2.0%  -10%  +2EW  +l7H
Fi-adjusted
H39%  79%  43T%  +0.3% H0.4%  -20%  +12% Americas 2.7%
1Ko justed
Marth 10, 2020 Rapuilts FY 249 Schassdfier AG 1&

| would like to skip Page 15 and go directly to Page 16 to provide you some more
insight with regard to the sales development. As you can see on the lower left side,
in Q4, we realized a growth of 0.6 percent, FX-adjusted rate. And when we look to
the right side, you could see that especially the region Greater China with a growth
of 25% contributed. And this being supported on one side from Automotive OEM,
but also from the Industrial side.

On the negative side, we had a sales decline of 7.5% in Europe being caused,
basically, almost equally by Automotive OEM and Industrial, in a similar way,
between 9% and 10% decline.
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3 Financlal Results FY 2019 SCHAEFFLER
o Gross Profit — Negative price and mix effect fully offset by lower production costs

Gross Profit Q4 2018 vs. Q4 2019 | In EUR mn Key aspects 04

o Yoy price reduction in Auto OEM - Finalization of engoing price
negotiations until year-end

o e
. .
+7
29 +6:3

o Negative mix effect mainly driven by ramp-ups (&.g. E-Axles in Europe)

e Lower production costs in Aute DEM due to consequent flexing of
costs, productivity improvements and low base effect from 04 18

Gross Margin

844 o419 FY 18
n % of sabes Q418 0419 ve. 04 18 FY 18 FY 19 wa, FY 18
i i felume i Prosductic  effe Othe i
Gross Profit  Price Walur Mix  Production FX effect thers Gross Profit P 18.6% 10.0% L3pp 329% 306 1.7p
04 W18 Costs 04 2019
Afvermarket 35.1% 34.5% 0GP 35.5% 34.1% 14
Grass margin development Indisatrial 18.7% 27.3% 14p0 29.9% 30,4% 0,500

23.1% -0.6pp +0. 1o -Ddop +0.50p 1. 3pp +, 1 23.5%

2

Group 23.14% 23.5% 0. App 24.5% Lipp
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When we then move on to Page 17, you can see what Klaus already indicated that
our profit development in fourth quarter was also on a good way. You can see that
the gross profit development especially improved with a level of 23.5% slightly
compared to the fourth quarter of last year. And main driver on the negative side
was price and mix. And on the other side, positive impact being generated by the
fact that we gained significantly momentum with - what we introduced during the
Capital Markets Day - flexing the cost in the factories and this worked especially
well in the automotive sectors in the fourth quarter. So overall, we had a
compensation, a very positive impact coming from improvement in production
costs.

And that's also what we see on the right side, the lower part of the chart that
actually Automotive OEM improved their gross profit by 1.3 percentage points. And
at the same time, Industrial could not yet manage to get up to this level of efficiency
in adjusting to its fluctuating volumes. So we had a decline, actually, | do recall by
1.4 percentage points on the Industrial side.
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3 Financlal Results FY 2019 SCHAEFFLER
o EBIT margin' — Improvement in Automotive divisions on a low base, stable in Industrial

EBIT? | in EUR mn Key aspects Q4
~220 mn P Automaotive OEM EBIT margin with clear improvement yoy, driven by
v Y 20i8 . strong growth in China as well as flexing of costs in plants

P Autormotive Aftermarket EBIT margin improved yoy on stabilization of
welumes and better cost control through program GRIP

P Industrial EBIT margin stable yoy, despite negative growth in cyclical
sectors and one time warranty cases

391 404 356 231 272 284 327 279
Q118 0218 Q318 Q418 Q119 0219 Q319 Q419
EBIT margin®
= <> auss s
EBIT margin' o418 Q419 Q418 FY18 FY19  va FY1B
11.0% 111%  101% 65% 71.5% T.0% 9.1% 7.8% Auto OFR 16% 53K +17pm I5K 5.4% “2dpp
FY EBIT margin' FTen— 15.5% 163%  +10pp 18.2% 16.1% 2309
9.7% B1%
Indusstrial 9.1% n.a% 0300 109% 10.5% DAp
Group 6.5% 8% +13p0 57% 2.1% -LEpp
* Befare special items
Marth 10, 2020 Racbuits FY M9 Schastfier AG 13

When moving then to Page 18, and we are actually going then to the EBIT margin.
We can see that it is also reflected, finally, not only in gross profit, but on the EBIT
margin as well. We see a margin of 7.8% versus 6.5% in the previous year. But we
can see that on an EBIT level, basically, all 3 divisions showed an improvement, with
the biggest improvement actually being realized by Automotive OEM. And this
being supported on one side by the strong growth in China as well as with the
flexing of costs that worked very well in the factories.
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3 Financlal Results FY 2019 SCHAEFFLER
Automotive OEM — Strong outperformance in Q4, EBIT margin yoy improved

Sales by business division | yoy growth EBIT? 4 2018 ws. Qd 2019 | in EUR mn
Q4 2018 04 2019 Al
E-Mability 138 182 +31.5%
Engine Systems [121] 706 +4.3% - 3 .
Transmission Systems Lozo T -3.5% . # = -
Chassis Systems: 290 383 -2.5% -
Total 2,218 2270 +1.2% =

Outperformance: Sales! ve, market development in Q4

=
24.6% - -
EBIT Gross RED Selling Administrative Others EBIT
12% 27% 13K 04 2018 Profit EBEQENSES  EXENSEes  EXPEnses 04 2019

ERIT margin development?
A 4% g 8% 11,1 B 9%

3.6% +1.7 -0.3 +0.6 0.1 =0.0 5.3%
Workd Europe Americas Greater China AsiayPacific e e PR e Pe
Production of Rght vehickes 04 2009 vs. 04 2015 [1H5 Markit Febwouary]
Sales growth Schaedfler Autamotive OEM 04 2019 vs. (4 2018 1 Fi-adjusted | 2 Befare speciad items | * Includes pasithee FX eMects of EUR 9 mn
Marth 10, 2000 Fuacsudlts FY 2049 SehasdMir A 19

Then | would like to move over to Page 19, going more into the details of
Automotive OEM. Klaus also already mentioned the outperformance for the whole
year. And you can see here the outperformance for Q4, especially being supported
by Americas with an outperformance of 12 percentage points, in Greater China of
21 percentage points. So that overall, despite a decline or not achieving
outperformance in Europe and only slight outperformance in AP, overall, we have
realized an outperformance of 5.6 percentage points. When you then look to the
upper part of the left side of the chart, you can see that E-Mobility, on one side,
contributed in a strong way, but also on the other side, the internal combustion
engine-driven components being supplied by engine systems contributed to this.

And on the right side, you can see the bridge, and you can see, in addition to the
positive gross profit impact that | basically already indicated, then also
improvement in selling expenses being caused by less special freights that helped
then to lift the EBIT in Q4 from last year's 3.6% to 5.3%.

25



3 Financlal Results FY 2019 SCHAEFFLER
Automotive Aftermarket — Improved earnings qguality in a flat market environment

Sales by region | yoy grawth EBIT* Q4 2018 vs. Q4 2019 | in EUR mn
04 2018 Q4 2019 ar
Europe 340 139 -11%
Americas a0 23 5.2% — . —
Y] - +4
Greater China 18 18 3.7% -1 +0
AsiafPacific 12 13 +6.4%
Total 453 463 H.1%
Automotive Aftermarket sales growth by channel?
I
1ARA2 -
OES? | EBIT Gross RED Selling Administrative Others EBIT
a4 2018 Prafit EBEQENSES  EXENSEes  EXPEnses a4 2019
Total® [
- . EBIT margin development?
-15% -10% e % % 10%. 15%
15.9% -0.2pp +0.0pp +0.8pp -0.4pp =0.8pp 16.9%
W 42028 a4 2018
1 F¥-adjusted | © independent Aftermarket | ? Original Eguipment Service | # Contains sales to
Autamotive suppliars in sddition ta WM and OES & Before special items | ® Includes positive FX efect of EUR 2 mn
Marth 10, 2000 Fuacsudlts FY 2049 SehasdMir A 0

And on Page 20, you can see the Automotive Aftermarket development. You can
see the mixed picture with Americas and AP contributing in a strong growth way.
But on the other side, the European market, which is the biggest portion actually
of our Automotive Aftermarket sales, continued to be weak. But you can also see
on the lower left side, Independent Aftermarket saw a good development in the
fourth quarter, and OE has also recovered after having been on a low level than
during the first 3 quarters of the year.

Overall, then EBIT at a level of 16.9%. And you can see that here, contribution
actually was being done by a reduction of selling expenses and also adjustments in
the other areas, where actually the negative impacts have been recorded on the
gross profit side, in line with the restructuring, where | will go back in a few seconds,
then the adjustments have been recorded in others.
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3 Financlal Results FY 2019

Industrial — Good earnings quality in a overall weak market environment

Sales by region | yoy grawth EBIT? 4 2018 ws. Qd 2019 | in EUR mn

SCHAEFFLER

04 2018 Q4 2019 ar
Europe 480 437 -0.8%
Americas 156 157 -16% -
|
Graatar China 139 184 +31.3% -1 1 “ A +13
AsiafPacific 75 78 +2.3%
Total 850 855 -0.5%
Industrial sales growth by sector cluster Q4 2019!
80
Wind
Railway
e Matesials EBIT Gross RED Selling Administrative Others EBIT
Aerospace 04 2018 Profit BXPENSES  EXPENSES  BXPENSes 04 2019
Twa-Wheslers
Power Transmissian .
Offroed EBIT margin development?
Indlustrial Automatiar 9,1% -1.0pp -0.1pp +1.4pp -0.3pp +1.3pp 9.4%

niustial Destribution

Marth 10, 2020
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! Fi-adjusted | * Befare specisl items | * Includes pasitiee FX efects of EUR T ma

With this, then moving to Page 21. On the Industrial side, here, as already said,
Europe declined by minus 10%, Greater China, plus 31%. And you can see that 2
sectors clusters, wind and railway, continue to contribute in a strong way then to
the growth. But also on the other side, the more cyclical sectors like industrial
automation, off-road and also power transmission actually recorded declines in

growth.

Nevertheless, overall, the negative impact that we discussed about on gross profit
side could be compensated on the EBIT level. So that finally, in Q4, in Industrial, an
EBIT level of 9.4% was achieved, being supported by improvement in selling
expenses and also adjustments where the original charges have been recorded on

the gross profit side.
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3 Financlal Results FY 2019 SCHAEFFLER
o EBIT before special items — Reconciliation FY 2019

Reconciliation FY 2019 | in EUR mn Key aspects

P Restructuring includes EUR 204 mn for Program RACE, EUR 137 mn for
Program FIT and EUR 15 mn for Program GRIP

P Divisional programs include provisions for additional veluntary
severance scheme intreduced in Novermnber 2019

-384 +13
-137
790 428 Special items by division| in EUR mn
i in ELIRm aiis 118 9Mi1s FYis | aiis 11 sMis  FY19
EBIT  Restruc-  Others EBIT  Financlal Income Others Met
bsi turing reported result  tawes Income? EBTReported 301 773 Lie 1384 a4 98
Auto DEM 11 09
EBIT
margin | B-1% 5 53 Aftermarket a 15
st 13 147
Greup - iz 1 7 42 73 -] 372
EBIT bsi? 491 Pad 1,188 1581 272 B5R ass (1,161 )
1 @efare spacial ems | 2 Attributshls to the sharehalders of the parent company
Marth 10, 2020 Reeults Fr 2019 Sehastfier AG

Then moving on to Page 22, you can see the reconciliation of the EBIT before special
items. You can see on the left side then that for restructuring, we posted EUR 384
million. We have a positive impact coming from the legal costs or a matter where
actually, we finally have been repaid tender money today. So that overall, the net
impact was EUR 372 million. And in regard to net income after tax, that would be
an impact of EUR 258 million.

On the right side, you can see the allocation of this restructuring expense to the 3
divisions. And you can see the direct allocation, with Automotive OEM EUR 204
million for the program RACE, for FIT in Industrial EUR 137 million and for GRIP in
Automotive Aftermarket EUR 15 million. The difference to the table on the lower
right side is we have some allocations from the dissolution of BCT to Automotive
OEM in Industrial.
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3 Financlal Results FY 2019 SCHAEFFLER
o Net income! FY 2019 EUR 428 mn — EPS FY 2019 at EUR 0.65 (PY: EUR 1.33)

Net income? | in EUR mn Key aspects

-453 mn P Reported Met Income negative in Qd with EUR -56 mn due to
v Y 20i8 . EUR 284 mn special items
P Decrease driven by lower EBIT and higher tax rate caused by higher
nen-deductible expenses
B EPS decreased to EUR 0.65 (FY 18: EUR 1.33)
238 268 256 119 137 136 212

<56

Ql18 Q218 Q318 Q418 Q119 Q219 Q319 0419 Schaeffler Value Added® | in EUR mn

S8 “ s s i 19.9% 16.7%

EPS* | inEUR Wz%

0.36 0.41 0.38 0.18 0.21 0.21 031 -0.08 902 852 a3g 787 557 284
133 0.65
2014 2015 2016 2017 2018 2019
—0— ROCE before special items
1 httributahle to the shareholders of the parent company | ? Esmings per comanan non-wating share 3 EBIT before specksl items minus Cast of Capital [10% « @ Capital Emnplayed)]
Marth 10, 2020 Rapuilts FY 249 Schassdfier AG n

With this then, moving on to net income on Page 23. First of all, it's a significant
drop from the last year's level of net income now to EUR 428 million. But please
keep in mind what | already mentioned that this includes a charge or a
negative impact of EUR 258 million being caused by the restructuring expense
that | just explained. So overall, the earnings per share retained at a level of EUR
0.65 per share.
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3 Financlal Results FY 2019 SCHAEFFLER
o Free Cash Flow before M&A! FY at EUR 473 mn (PY: EUR 384 mn)

Free Cash Flow before M&A? | in EUR mn Key aspects
+89 mn " P Strong FCF development in G4 was again supported by strict Capex
v Y 20i8 discipline and further inventory optimization

P FY 19 FCF! reached EUR 473 mn [PY: EUR 384 mn)

203 257 G 362 340
s 235
Q118 Q218 Q318 Q418 Q119 Q219 0319 Q419 FCF Details | in EUR mn
FCF as repored Q4 Q4 a.a4 FY Fr A FY
oo 5 203 % - 100 018 019 18719 2018 2019 18/138
] : : 10N W72 FCF as reported 95 341 245 222 372 150
FCF Conversion ratic? WA 161 (1) f182) 162 101 (61)
M¥ 23N 1TH% 1T% W% 1% 19%  29% FCF bafors M&A 257 340 a3 384 473 89
Men recurring items* 17 35 18 122 97 (23]
Capex ratic? Investments? 50 27 (23] 53 74 [4)
B6%  TO9%  T4%  10.6% 103% 61%  63%  6.2% Receivable Sale Program 131 8] 2 |50} 0 30
321 4032 a1 539 649 110
I Befare cash in- and autflows for MEA activities # Incleding payments far legal cases and restructuning measures | * Capex in major strategic projects,
2 LTh FCF bhefare MEA divided by EBITDA befare specisl items | * Capes in % of sal=s g Agends 4 plus One [AKD Eurape, EDC, Foous)
Marth 10, 2000 gults Y 149 SehasdMir AG »

And then moving on to the free cash flow development on Page 24. We continued
the strong development that we already recorded in Q3, and we have seen almost
a similar level in Q4 with EUR 340 million. Overall with EUR 473 million, a strong
outperformance of the guidance, being caused on one side by further improvement
on the inventory optimization, but also on the continuation of the straight Capex
discipline that you could see actually that in Q2, Q3 and Q4, we have been at a level
of 6-point something in regard to Capex. So this worked very well during this
quarter.
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3 Financlal Results FY 2019 SCHAEFFLER
o Working Capital ratio 17.5% — Capex ratio 6.2% in Q4

Working capital® | in EUR mn Capex! | in EUR mn
2,577 2,738 2672 2,219 2,579 2,734 2,749 2,530 306 289 261 376 373 221 229 222
Q118 Q218 Q318 Q418 Q119 Q219 Q319 Q419 0118 Q218 Q318 Q418 Q119 Q219 Q319 Q419
in % of sales [LTA) in % of sales
18.4% 193% 18T%  15.5% 180% 193% 191%  175H B6% 7.0% 1A% 10.65% 10.3% 6.1% 6.3% 6.2%
15.5% 17.5% 8.7% 7.2%

2 iccording to balance shest; figures a5 per the and of period
2 At 31 Decembser 2018, trade receivables with & cannging amount of EUR 166 mn net of retained
e it risks had besn sobd under the ABCP progranm S Cashview
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Then we are almost through with the working capital. We have a slight increase in
regard to operating capital this year at the end of the year, but we have to keep in
mind that the sharp drop in working capital in the fourth quarter of 2018 was
caused by the sharp sales drop, especially in December. So there is actually nothing
to concern. It's even good that we realized further inventory reduction in there.

And CapEx, | already explained, so | don't need to go into this. But just concluding

that we manage now very well not to finally show again a hockey stick in the fourth
quarter.
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3 Financlal Results FY 2019

o Net debt of EUR 2,526 mn — Gearing ratio® at 87%

Net financial debt and Gearing ratio | In EUR mn Key aspects
P Gross debt sequentially reduced in the course of the year, in Q4 full
repayment of Term Lean with EUR 300 mn

P MNet leverage ratio? at 1.2x (vs, 1.2xat FY 19)
P Gearing Ratio at 87%

2,438 2,834 2,645 2,547 2,805 3,167 2,842 2,526
Q118 0218 Q318 Q418 Q119 Q219 0319 0419 Net debt development | In EUR mn

Gross debt 16
3111 3340 3375 3348 4876 3725 3400 3194 21

Cash & cash equivalents 11 10 1.2 12

U Rty R S I EEEl R 5778 4,889 2,636 2,370 2,547 2,526

Gearing ratio?
8% 105% W% 83% 9% 116% 103%  87% 2014 2015 2018 2017 2018 2013

=0= Leverage Ratia?

1 Gearing ratio: Ratio of net financial deht to equity incl. non-controfing interests in % ? Levverage Ratio: Met financisl debt ta EBITDA ratio before speciad items
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Moving to Page 26. You can see the net debt development. From my point of view,
all fine there, a slight decrease of the net debt. Net leverage ratio at 1.2%.

And actually, with this being said, Klaus, | would like to hand back to you.
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4 Outlook

COVID-19 — Operations showing strong resilience

China Footprint

China footpring 2013:
Sales: EUR 2.8 bn
% of ADEM Sales: 22%
% of IND Sales: 20%

Yinchuan (2]
-

] S ”
Nan||ngL2‘|=p_ aicang (4)

-
Suzhou (1)

-
Kangtan (1)

® HubeiProvince

SCHAEFFLER

Current evaluation Greater China

P Health protection measures for Schaeffler employees initiated in
Greater China at an early stage, no Schaeffler employee infected

P Schaeffler operates 10 plants in 5 different locations in China with
around 12,000 employees, no plants in the Hubel Province
All gur plants in China have resumed operations starting February 17th,
currently operating at a capacity level of around 80%

P 50% of our suppliers at low or no risk, safeguarding supply chain
despite affected suppliers and transportation ban, shift frem ship toe rail
to ensure prampt deliveries - ne supply chain disruptions

P EUR ~60 mn sales reduction in Greater China in the month of February,
now focus on ensuring safe ramp-ups after temporary shut-downs

Current evaluation in other Regions

P Health protection measures for employees implemented swiftly and at
fast pace, one Schaeffler employee infected in Germany

P Full focus on business continuity and risk management, no impact so

far an capacity, supply chain secured

® Schaeffler plants
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Klaus Rosenfeld

Thank you, Dietmar. Let me finish the last 2 pages. Ladies and gentlemen, you have
heard all a lot about the coronavirus, and let me quickly share our experience in
the last couple of weeks with you. As most of you know, we were one of the first
companies that already started in mid-January with a travel ban from and to China.

The colleagues in China have been successful in fighting this crisis. To date, all our
plants are back in operation. They started in February 17. Currently, they're
operating at capacity levels of around 80%. 95% of our people are back, no one has
been infected, what is clearly a blessing. More importantly, our supply chain has
not been interrupted in China. We have been very quick and agile in assessing the
supplier risk, and 90% of our suppliers have low or no risk.

We are since years a company that is not betting on single sourcing, that has clearly
helped us in this situation. The guys have also been creative here in finding new
ways to solve the problem, shifting delivery from ship to rail, ensure to help prompt
delivery. Just an example, a ship to China takes normally six weeks, rail takes three
weeks. We're one of the first ones who could make use of this opportunity and
therefore, I'm proud to say there were no supply chain disruptions so far.

In terms of sales, clearly the auto sales in Greater China have dropped dramatically
in February. For us, it's not the salesline, but the production levels we are seeing
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that they are improving in March and hopefully also in April. | do expect that the
Chinese government will continue to support the economy and therefore the sales
reduction in Greater China in the month of February of EUR 60 million will hopefully
be compensated by a better second half. So we remain confident that the guidance
that you will see in the next page will be made and achieved even with the situation
that we have seen there.

Some of you thought at the beginning that the fact that China is important for
Schaeffler in that respect is a difficult one, | think today we can turn this around
and say, what we learned in China is very helpful when we now need to tackle the
situation in Europe. In particular when it comes to crisis management, the guys
over there have done an excellent job, and we're learning from that experience in
terms of our health protection measures.

Just to give an example to make this a little bit more transparent, we had Holidays
in Germany in February, and when people came back, 5,000 people came back from
Holiday in Germany, everyone who we reentered the plant or in operation of
Schaeffler had to go to a questionnaire. So, so far we are in a solid situation here
with only one Schaeffler employee that hadn't been to work for 11 days has proven
to be infected. So | think the situation is under control. Business continuity risk
management, and also clearly leadership counts, we're doing the utmost possible
here on our side to protect the house of our employees, to protect the supply chain,
and also minimize the impact on our customers.

That's, ladies and gentlemen, what comes at the end of the day, and the fact that

this organization is clearly an organization that is proven its ability to work through
difficult times is something that we counter on.
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4 Qutlack SCHAEFFLER
Cautious Guidance 2020 - Foreseeable negative implications by COVID-19 taken into account

Group Guidance Divisional Guidance
A ' Automotive Automotive
tuals Guidance
HeE Heane OEM Aftermarket Industrial
FY 201" FY 2020

Actuals  Guidance Actuals  Guidance Actuals  Guidance
F¥2019%  FY 2020 FY 2019*  FY 2020 FY 2019  FY 2020

Sales growth® +0,1% -2 - 0%
-0.8% -2-0% -1.1% 0-2% +3.1% -2 - 0%
5.5% 4.5 - 5.5% 16.5% 13-14% 10.2%  9.5-10.5%
EBIT margin® 8.1% 6.5 - 7.5%
Market assumptions 2020
P Automotive OEM: Decrease of global passenger car production
Free Cash Flow® EUR 473 mn EUR 300 - 400 mn of around -3% to -5%

P Industrial: Growth of industrial production of less than 1%

More cautious guidance due to COVID-19,

We strive at delivering at the mid-point of margin guidance

1 F¥-adjusted | ? Before special rtems | ? Befare cash ine and cutflaws far ME&A activitles range for GI’OUP and Divisions
4 fidjuested comparative figures, see backup slide 24
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Let me finish with Page 28. You see the guidance that | already explained before,
it's the most accurate guideance that | can give you. 5th of March, the board
approved this guidance. Let me also say these days it's about defending the bottom
line. | think, here | will go as far as to say that we want to achieve the midpoint of
the guidance, that's what we think is definitely durable and we are fully committed
to put in the necessary measures where necessary both in EBIT margin but clearly
also on free cash flow.

Let me already indicate here that the first two months, we don't have the full
numbers to February, but we have good indication show that our current trading
clearly supports these numbers in the right direction.

So let me summarize here, it's a more cautious guidance due to the coronavirus.
We strive to deliver at the midpoint of the margin guidance for group and divisions,
and we are confident that with everything we have shown in the year 2019, we are
well positioned and a stronger company than before.
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4 Qutlack SCHAEFFLER
Conclusion & Outlook — Guidance 2019 achieved, preparedness and discipline crucial in 2020

Automaotive OEM with strong outperformance in Americas and Greater China —
Margin still subdued, but better flexing of costs in plants secured margin floor

Automotive Aftermarket with improved earnings quality in H2 driven by program
GRIP = EBIT margin in FY 2020 expected to be lower due to opening of AKO*

o . ) o i ) Relentless execution
Industrial with solid earnings quality in a more negative environment for all

cyclical sectors — Clear focus on margin resilience

in a more complex
market environment

Strong FCF underlines increased focus on Capex and inventory management -
FCF 2020 guidance already includes cash outs from voluntary severance scheme

Dividend proposal EUR 45 cent? = Cautious FY 2020 guidance reflects the ongoing
volatile market environment, and foreseeable impacts of COVID-19

® 0 0 o0 o

1 aftermarket Kitting Ciperation | 2 Propossd dividend per comman nan-wating share

Marth 10, 2020 Racbuits FY M9 Schastfier AG =

29 once again lists all the conclusions. In the interest of time, | would just
summarize this by saying it is all about execution, it's about agility, it's about
working together as a strong team with a clear direction in a more complex
environment.

36



4 Outlaok SCHAEFFLER
Financial calendar 2020 — Strategy CMD on March 24t 2020 in Herzogenaurach and online

Roadshows [ Conferences Regular capital market communication
Mar 300 Frankfurt, Digital Roadshow FY 2019 Earnings Release
s
Mar 31%/Agr 1% London, Digital Roadshow Strategy CMD 2020 with Webcast live streaming,
Herzogenaurach
o
Apr 27 Mew Yaork, Digital Roadshow 1 2020 Earnings Release
S

H1 2020 Earnings Release

9 2020 Earnings Release

Marth 40, 2020 Riscsuilts Py M9 Schastfier AG i

We have as you know not only today the 10th of March earnings release, but also
in the next days a Capital Markets Day in Herzogenaurach, that now is a digital
Capital Market Day to update you on our strategy to show you how the next
chapter in terms of transformation will look like and also what we think are
achievable midterm targets for 2024.

We all invite you to this event, even if it's a digital event, it's the second step in a
program that will bring this company to where it belongs, and make sure that the

value that is in this company is fully reflected and supported and generated.

Thank you very much, back to the operator.
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Q AND A SESSION

Tim Rokossa, Deutsche Bank

Tim Rokossa, Deutsche Bank. | would have 2 questions, please. So Mr. Rosenfeld,
the first one is, we all know that circumstances are quite difficult for the sector.
Now you managed to show a very good performance. The cash flow focus is very
clear, and | think very much appreciated by a lot of your investors and also potential
investors. Now the issue that | faced in many discussions with investors this
morning is that your free float weighted market cap is so low that a lot of investors
can simply not invest in your stock any longer. | appreciate that you are not the one
that takes the ultimate decision on increasing this, but you are always very
interested in capital market perception.

Have you made it clear to the family that this is an issue? And is this something that
is debated and discussed a lot? | will come back with my second question
afterwards, if that's okay.

Klaus Rosenfeld

Well, Tim, it's certainly a strategic issue. And as you all know, I'm in frequent
conversation with Mr. Schaeffler and his esteemed mother on many issues. At the
moment, we clearly are focused on how to manage the environment at the
moment, but I'm happy to take that point up and share it with him. We always
regard the capital market as a dialogue partner. And again, | take it up, and I'm
happy to come back to you on that point.

Tim Rokossa, Deutsche Bank

And then one remark and a question together. The two of us had quite a few
discussions in the past also on this call about how you see the market and how
guickly you develop the things. And | think when we compare your reaction now to
corona and also what has happened in China in Q4 versus what has happened at
many other guys | must say that your reactions have certainly improved
substantially. That's very, very good to see.

Now when | look at the outperformance, and that's the question part of this,
obviously, it was really strong in Q4. Now you're guiding for something that is pretty
much what you told us you can probably do in the midterm to 300, to 200 to 300
basis points. When you look at these SOPs of your customers, are they slowing
down? Or is there a chance that you may also overachieve this 200 to 300 basis
points, regardless of what the market does, going forward a little bit longer?
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Klaus Rosenfeld

Well, Tim, it's a question that we will clearly also answer at our strategy Capital
Market Day, but it's more a strategic question again. | think the outperformance in
2019 gives us credit and, to some extent, assurance that it can be even above 400
basis points. But again, the outperformance and what's happening with product
ramp-ups is clearly something where we need to be clearly receptive of the fact
that this is a function of the demand of our customers. There is uncertainty of which
programs will run well and which programs will not run so well. We are playing
again with 30-40-30, and therefore, | think for the time being, the 300 to 400 is a
number that is on the midterm, not for a quarter and also a year, a good solid floor.
If we can overachieve it, the better, but that's for the time being, what | can say is
part of our view. With this switch to more content per vehicle products, that may
change, but we first need to gain the necessary experience and see how all of these
programs develop over time.

Gabriel Adler, Citigroup

I'd just like to get a little bit more color on the customer discussions you're having,
particularly with European and U.S. customers currently in light of the coronavirus
and the impact that's had on volumes. Are you having discussions around
customers potentially scaling down production in anticipation of an impact from
coronavirus in these regions? And also, what sort of visibility do you have currently
from your customers in Europe and the U.S.?

Klaus Rosenfeld

Look, | can say we are, like probably every one of our peers, in very close contact
with our major customers. Again, it starts with visits being canceled, conferences
being canceled. So far, | think customers are not reacting in an erratic way. There
is good conversation, and we're seeing clearly signs of weakness in some of the
programs. | mentioned that the February sales number in China is down 80%. You
cannot expect that a customer then doesn't start to adjust its demand. However, |
think what is different in this situation than maybe in the year 2009, most
customers, think, believe that this is a temporary situation that will be overcome.
No one has so far indicated that this is the beginning of a worldwide recession. So
our customer conversations across the globe, whether it's a Chinese or a Germany
or a European or a U.S. customer, indicate that people want to be sure that when
this catches up, and that can be at least in some areas can be a challenge that we
have the relevant parts available. So at the moment, it's more a supply chain
security and being ready to deliver than the fact that we are adjusting already
production. Clearly, we will see what's happening around us. And as | said, we are
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very close to the operations, and we'll react and make sure that we're not just
producing into stock. But maybe that's a more balanced view than just saying
everyone is already cutting demand.

Gabriel Adler, Citigroup
Yes, absolutely. That's reassuring and helpful. And I if | can...

Klaus Rosenfeld

On the, industrial side, it's slightly different because the cyclicality is a different
one. And | think on that front, it started already in the fourth quarter that the
demand is getting a lot weaker. Also here, | mean, there are some sectors that are
clearly exposed, think about the aerospace business.

But | can say there is no radical cut at the moment in orders, and we need to see
how this develops. If it comes, we are ready to respond.

Gabriel Adler, Citigroup

Okay. Can | follow-up with a question on M&A, please. | wanted to ask whether you
believe in the current market environment, which, as we've already discussed, is
clearly very challenging, whether the consolidation of powertrain businesses, like
we've seen between some of your competitors in the U.S., becomes more likely
and is this something that Schaeffler as a company is considering?

Klaus Rosenfeld

Thanks for the question. Let me answer it this way. We have been blessed by, |
would say, a conservative and cautious M&A strategy that was articulated in 2016.
In this environment, the least you want is something where you buy a lot of
goodwill and then sit on an impairment risk. Our acquisitions have been small. Our
acquisitions have been in areas where it's a technological add-on. So | feel quite
well with that M&A strategy. On top of this, ladies and gentlemen, let's be very
clear, | don't believe that size is the ultimate driver of success. | believe that what
is in particular important is not size, but innovation, agility and efficiency, and that's
what we are trying to follow.

So the whole mantra of powertrain can only be resolved by mergers is, from my
point of view, a concept, but it's not our concept. And the fact that a Schaeffler
Group that doesn't own all the necessary elements, but that is able to excel by its
mechanical competence and by its competence in E-Motors together with the
sophisticated systems understanding and with the ability to source from different
sources electronics, is a very good proof that size is not the ultimate driver of
success.
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Maybe | add to that, just to make sure that you don't get this wrong. Portfolio
management in this situation where transformation is ongoing, from my point of
view, is clearly what it's all about. And portfolio management also means defining
and executing on the things that you want to meet, whether through external
growth or organic growth, but also thinking about what you need to deprioritize.
And our capital allocation mechanism that we have put in place and explained to
you at the last Capital Markets Day is showing and giving you the framework how
we think about that.

Ashik Kurian, Exane

The first one is just on your Capex versus the order intake. Your order intake has
shown a significant increase. Are you still guiding for Capex to be at or below EUR
1 billion for 20207 Is EUR 1 billion a sufficient level for you to sustain the current
level of order intake or even higher at some point as the Capex need to increase?

Klaus Rosenfeld

The answer to this is yes, at least according to what we see at the moment. If there
is more years like this, we need to see how this develops. It's not only a question
of Capey, it's also then a question of how much additional cost you need and how
much R&D you need. So what is important going forward with our plan is that we
become very selective and very cash flow focused in what we can absorb in
additional growth in E-Mobility, but also in other areas. So once again, it's about
cash flow management, portfolio management. We feel good about the fact that
we have shown and demonstrated our competence in E-Mobility, but we're also
very clear that we cannot continue with an even stronger pace here. It's important
that we are able to finance all of this and maintain our strong balance sheet.
Dietmar explained that, a strong and robust balance sheet with acceptable leverage
ratios and good gearing ratios is critical these days.

Ashik Kurian, Exane

Second question, just on the struggling to really square the guidance for free cash
flow for 2020. Because at the midpoint of your guidance, you probably get to EUR
100 million to EUR 150 million drop in EBITDA. CapEx is expected to be flat to flat
to down. | get that you have EUR 90 million more restructuring cash out in 2020.
But then from your slides, you had plenty of one-offs in 2019 as well. Just
wondering, | mean, are you factoring in another year of EUR 200 million or so of
negative working capital? Or how do we get to the EUR 300 million to EUR 400
million free cash flow? It seems to be much, much higher, so...
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Klaus Rosenfeld

Well, again, | think you mentioned most of the drivers. | do believe, if you go to the
table that Dietmar explained on Page 24, you can see that the underlying free cash
flow, not only in 2019, if | deduct for the non-recurring items and | deduct for the
investments that were related to major strategic projects like the Agenda 4 Plus
One or the AKO or EDC or focus our real estate project, you see that the underlying
free cash flow is even higher than reported, before M&A, EUR 539 million in 2018,
in 2019, EUR 649 million.

Even if | deduct a little bit more cautious EBIT numbers and add a little bit for the
ones that you mentioned, | think you see from that by a simple calculation that the
EUR 300 million to EUR 400 million is definitely achievable. What | can say, what
also gives me comfort is the current trading in January and February, we see here
compared to the last year's first positive signs of all the measures we have taken.

So I'm confident with the EUR 300 million to EUR 400 million, if not more.

Ashik Kurian, Exane
So can you just clarify, | mean, what is the working capital assumption for 20207
Should it be a lower headwind to your free cash flow than it has been for 2019?

Klaus Rosenfeld
WII, if the ratio is again somewhere around 17% to 17.5%, | think that's what
Dietmar said, that's not a bad indicator.

Ashik Kurian, Exane

Last question. Of the EUR 370 million provisions that you've taken in 2019, how
much of it is cash charges, | see EUR 90 million of that is coming in 2020. But what's
the timeline for the other cash charges of basically...

Klaus Rosenfeld

While Dietmar comes back with the numbers, in the programs where we have done
so far in terms of releasing headcount, it's typically 3 years until 100% completion.
So | think this will be '20, '21, '22. Again, the program is, at the moment still, in the
implementation phase. So maybe that helps you to map out the impact. And the
total number for provisions for this program is EUR 200 million.

Dietmar Heinrich
EUR 210 million.
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Klaus Rosenfeld
Yes. So it's about a little bit more than EUR 210 million, EUR 220 million.

Dietmar Heinrich
So there will be another EUR 90 million in 2020, one part of this already was paid
out in 2019.

Sascha Gommel, Jefferies

First one is actually a follow-up on Gabriel's question on M&A. Is my understanding
right that you think you don't need electronics in-house and think that kind of
knowing the system and integrating and sourcing it from someone else is enough?

Klaus Rosenfeld

Well, | mean, you phrased it slightly differently. | think what we need is we need to
understand electronics, and we need to be able to work with software. And it's
clearly good to have some in-house, but you can be successful in the mechatronic
space without owning everything yourself, and that's what | said. And that, clearly,
in this space, that means that you have to be able to in-source some of these
components and elements.

And as this is a competitive area, you can also make use of the price competition
on that. So that's what we see. And so the competence as such is important. If you
want to be able to design something that needs this in terms of understanding, but
you don't necessarily need to build and produce all these components and parts
yourself, you can in-source it.

Sascha Gommel, Jefferies

Okay, understood. My second question would be on the Aftermarket margin
guidance, maybe you can put a few numbers around that's called 300 basis points
deterioration at midpoint. How much of that is really the incremental cost from the
new distribution center and how much is the rest, just to get a understanding of
what is the magnitude of the moving parts and what can recover in the years
beyond 2020.

Klaus Rosenfeld

Let me explain it this way, Sascha. We came out at 16% with a strong fourth
quarter. | can say | was positive surprised about the margin of Aftermarket was
16.9%. So the average margin for the year '19 was 16.1%, upper end of the
guidance. Now if | take the 13% to 14%, and if you take the element of cautiousness
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that | just explained at the beginning, | think you have a 200 basis point drop, if you
take the 16% to the 14%. And you can basically say that around 100 to 120 basis
points of that comes from the fact that we are digesting the AKO investment that
comes with higher depreciation. It's EUR 180 million investment. And it also comes,
at least over time, with a situation where we have to run 2 distribution systems in
parallel. Let's say that is 100 to 120.

The rest in terms of the margin pressure, well, let's say, go into the direction of
higher production costs, more competitive pricing, in particular in Europe. So it's
basically half and half. Let's say, 200 to 250 basis points, half of this comes from
this one-off project and the other half comes from the market.

Now if | assume that | can somehow recover the AKO impact because at some point
in time, there will be cost efficiency, not tomorrow, but over time, it will roll in, in
2020, '21, and if | can also benefit from the GRIP project, | think | can probably
recover off the 200 to 250, half of it, over time.

At least that's how we think at the moment, Michael is going to explain that at the
Capital Markets Day on the 24th, and that may explain this rather conservative 13%
to 14%. Let's get through the year 2020, let's make sure that we defend the bottom
lines and the floors and then see how we adjust for '21.

Sascha Gommel, Jefferies

Appreciate it. And then a very small last question. | think your production cost
bucket was the first time positive in Q4. | think it was negative in all other quarters.
How should we think about that line in 20207?

Klaus Rosenfeld

Well, | mean, that is what Dietmar indicated, the fact that, in particular, the
automotive plants were a good inflection in our cost base is the main driver of this
positive production bucket. We have mapped this out month by month, and we
saw that the deviations in production costs, deviations that you typically have end
of the year were more or less down significantly. And again, we need to see what's
now happening in 2020 with production cost, slightly different situation than in
2019 [2020, corrected to 2019 by IR].

But again, what gives me comfort is the way how consistent and efficient our guys
reacted. In terms of production cost, let me give you one more sign that will
hopefully be supportive, but don't underestimate the impact of material cost.
Andreas has done a great job here in setting the scene for that. We will also
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comment on the 24th. But with this environment, there may be a little bit of
support from the material cost and also the energy cost development, and that will
also help gross profit.

Henning Cosman, HSBC

| will start asking about the conservativeness element in your guidance that you
discussed. If you wouldn't mind quantifying the impact or the magnitude of that. |
think you said you updated this most recently at the 5th of March. Are you
prepared to share with us what it would have been without this conservativeness
element or how large the conservative element is?

Klaus Rosenfeld

Well, Henning, | really appreciate the question. But this is the guidance we have
given, when a guidance does too positive, you question, whether it's too positive,
when a guidance is conservative your question whether it's too conservative. What
| can tell you without disclosing all the different elements is the walk, we have
discussed this in the Management team very-very thoroughly, division-by-division
and also with support of the regions.

What is most important to me, ladies and gentlemen that | have, the full
commitment from my divisional CEOs and their teams that they will do everything
that is necessary to protect the bottom line and achieve the midpoint of the
guidance. But how much of that is corona and how much of this comes from
whatever element is | think not appropriate to share that within this call.

| can say Dietmar has, since the end of January, updated us on a scenario analysis
very carefully, incorporating all the impacts and the foreseeable impact into that
and that was the basis for this analysis. But please accept that | cannot go further
in now saying this is this and this is that. The most important thing is the guys are
committed to deliver, whatever it takes and clearly based on what we can predict,
unforeseeable impact cannot be predicted.

Henning Cosman, HSBC

Okay, and just in on this element of being foreseeable, right? | mean on your Slide
27 which we really very much appreciate, and then you focus a lot on China. Are
you incorporating in your conservativeness impact beyond China, so impacts on
demand in Europe or in other regions outside of China? Is that what incorporating
impact means also?
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Klaus Rosenfeld

Yes. The answer to this is yes, but again, you can only incorporate at a certain point
in time what you know. On the March 5, no one was aware that Italy will be shut
down completely. We were not aware of the turbulences that we saw on Monday.
So you need to understand that this is always a picture at a time and therefore
again, what is even more important than the foreseeable impact is the commitment
that the colleagues will put in place the adequate measures if necessary to defend
the bottom line.

Henning Cosman, HSBC

Okay. Yes. Sorry. | have to stay with the guidance, | am afraid. And just on the Auto
OEM divisional guidance as compared to the Industrial divisional guidance. It's both
sort of based around the minus two to flat revenue development, however the
Auto OEM lines implies a margin decline, whereas the Industrial implies flattish. So,
we've talked about the incremental measures, putting in place additional schemes.
Does this mean this is now falling more into Industrial, so you more of a benefit
there offsetting lack of operating leverage from revenue growth? Or does it just
mean you have restructured and selected in Industrial to the point where you don't
need as much growth to maintain a flat margin? Could you just give us a little more
granularity on that, if you don't mind?

Klaus Rosenfeld

Sure. No, happy to share some thoughts on this. Don't forget the auto business is
clearly more impacted directly by the corona environment because it's a customer
business. And while there is no immediate sort of connection between sales and
products, so that if sales go down, production goes also equally down at the same
moment in time, it's obvious that if the car market sales dropped dramatically, then
somehow production has to follow. So | think that is one part of the equation.

On the contrary, the Industrial business is more balanced. It's more short cyclical,
and it has this large element of wind into that because the wind business is
continuing. And also, the rail business is continuing and so it's a different profile.
And clearly, also it's a different operating leverage that stands behind that. While
Automotive has maybe the third element the transformation that you all know in
terms of powertrain, but also in terms of Chassis that is undergoing in Industrial
that is different. So maybe that explains why we have a little bit of a different view
on the two businesses, and why | think that this guidance is logical and plausible.
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Henning Cosman, HSBC

And maybe finally, if | may just on your point about production following sales,
right? | think you talked about the 80% sales decline in China. Just in terms of
phasing of this, would you expect the rather quicker inventory adjustment or do
you think your Chinese customers they're relatively prepared to produce closer to
original budgets, therefore inflating the short-term inventory and then successively
using that in the course of the year, or would you rather expect a quicker and
sharper cut to bring the inventory levels back to where they were supposed to be
and then continue from there?

Klaus Rosenfeld

Well again, Henning much appreciated that you are asking that detail but
directionally what | can say is that again this seems to be a temporary issue and not
a structural issue. Again based on what we can see at the moment and | already
said this this morning in TV, our guidance and all these impacted our foreseeable,
should serve with the uncertainty that is in the situation more like a working
hypothesis.

With this caveat and Renata said it at the beginning when she talked about the
disclaimer, the forward-looking statement, what the intelligence that we have in
China tells us. Yes, there is an 80% drop in sales in February. It's getting smaller in
March, and it is getting even smaller in April, and now we need to see how
production reacts to that.

| don't see any as | said erratic moves at the moment; | think all our customers, the
German ones, but also the Chinese ones are clearly monitoring the situation now,
trying to defend their supply chains. The worst thing that can happen is that a
supply chain is interrupted and there is a customer or a supplier to us stopping that
can create domino impacts and that is critical.

So | think so far what we're seeing is no erratic moves. It's more a very thoughtful
way of how to organize the recovery, let's also say here if this comes quicker than
expected, we also need to be ready to deliver, because then you want to also be
able to follow your customers. You can fall off the cliff on the left side or on the
right side, you need to walk straight, become and focus on the signals you get. So
that's what | can say.

Akshat Kacker, JP Morgan

Thank you so much for taking my questions. The first one is on Auto gross margins.
As you mentioned in Klaus, in your prepared remarks. It was much weaker than the
fourth quarter as compared to the first half, and you also had a strong China mix.
In one of the slides you also mentioned about pricing negotiations with the OEMs.
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The first question is has something changed incrementally here? Can you just share
some more details around that and then follow with the other questions after that?
Thank you.

Dietmar Heinrich

Yes, actually in regard to the pricing. Its normal habits that negotiations with the
customers are starting in the second quarter and towards end of the year, the
purchasing people are having the pressure also to complete negotiations. And
that's why when the negotiations are delayed, they are finally settled in the fourth
guarter. That's the impact. So there's no special impact that we are worried about.

Akshat Kacker, JP Morgan

Okay. The second question is on the R&D spend. You've obviously worked a lot on
optimization, and the total spend in 2019 was lower year-on-year.

How do you think about this, especially for Automotive, going into 2020 as you
need some higher spend for the E-Mobility orders from 20217

Klaus Rosenfeld

What | can say is the R&D spend that we are showing in 2019 is - for the programs
and for the ramp-up that we have - sufficient. Don't forget that most of these
projects you get an order have the development costs in front before. As | said on
Capex, | mean, if this now starts to explode in terms of order book, we would
probably need to revisit what we have. But the fact that my colleague, Uwe
Wagner, who's our new CTO, put in an R&D efficiency program in place and said
we need to be more selective and therefore, reprioritize resources, is another sign
of portfolio management on the R&D side. And what you're seeing here in terms
of ratio shows like on Capex that you can -- with a little bit of discipline and
prioritization can achieve a better outcome. And | think going forward, that's what
we would like to see, what | would like to see. But again, it goes with normal course.
If there is a bigger change in terms of order book, then we need to revisit that.

Akshat Kacker, JP Morgan
As of 2020, if | may conclude, it should still be below your medium-term guidance

as of now for 8 to 8.5.

Klaus Rosenfeld
| think that is probably not a bad number for the time being.
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Akshat Kacker, JP Morgan

Okay, and the third question is on the market underperformance in Europe. You do
mention manual transmissions. Can you just discuss a few metrics that we should
think about going forward on outperformance or underperformance in the region,
please?

Dietmar Heinrich

| can explain this. First of all, it's dropping the demand in manual transmission that
has been strong in Europe. And secondly that is stronger ramp-ups in regard to E-
Mobility happened outside of Europe as well. That’s why, finally, our performance
was not there in the European market.

Akshat Kacker, JP Morgan

Okay. Last one, please, on Industrial margin guide. Can you discuss the different
puts and takes when you think about the margin down guidance? Because, yes, |
agree that the environment has completely changed over the last 6 months, but at
your Capital Markets Day, we were still talking about the range of 11% to 13%.

Klaus Rosenfeld

Yes, but the 11% to 13% is what Stefan indicated as a mid to long-term guidance,
and it's nothing for the year 2020, because with this environment, | think, we have
to be cautious. So again the 9.5 for my point of view create a little bit of an issue, if
you think about what we said before, but let's be cautious for '20, when we see the
development also in February, there is a headwind at the moment but we are
determined to defend the 9.5 with all the programs we have, that's definitely
doable, but it's don't forget, it's an annual number.

Stephanie Ann Vincent, JP Morgan

Thank you very much for taking my questions. | just have a question about some of
the funding strategies that you took part in the fourth quarter. So you now have a
commercial paper program of the EUR 1 billion, you repaid a term loan and upsized
the revolver; just looking at the funding costs of the term loan versus the 2025,
which | recall this year, so the 3.25%. Is that bond a piece of paper that you'd like
to keep outstanding or is this something that you continued to evaluate depending
on market conditions?

And just on the commercial paper program, your rationale for that given | guess
the uncertain environment. | mean, obviously the upsize revolver gives us comfort
that is sort of changing the procedure from longer-term issues to a shorter-term
facility.
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And then my next question is on your discussions with agencies. Obviously, you
outperformed in 2019 in terms of free cash flow, but the margin guidance is quite
conservative. How do you view this year? Obviously, the rating agencies were
looking for some expansion of margin. Do you think that there's some wiggle room
given that the coronavirus hopefully is a first-half sort of story?

Klaus Rosenfeld

No, Stephanie, thank you very much. It's always good to have at least one credit
analyst asking a good question. And with my background being a credit guy, |
always appreciate that. | think Dietmar is going to address...

Dietmar is going to answer the question on the funding strategy because that is his
turf, but | can probably say something on the rating agencies.

We have already met with the rating agencies, so they have some sort of read of
the situation some time ago. And we could share with them the indicative numbers.
Without having all the full insight on the corona crisis. And yes, you're absolutely
right. They definitely want to see a stabilization of the margin with the conservative
guidance, | think they are fine for them. The free cash flow is as important as for
the equity analysts, they want to see discipline in terms of our balance sheet quality
and the diversification of the funding clearly up in that direction. Our investment-
grade rating is from two agencies. Without a watch, S&P is on watch. We don't
expect that, that is going to be affected now after this. They said it's a longer-term
thing. Again, they have the same questions that were answered during this call, are
you in command, are you in control? How do you execute on what you promised?
They appreciated the fact that we are very cost driven, and they also appreciate
the fact that capital discipline counts. So that's what | can say at the moment
without saying too much.

And Dietmar, do you want to have the last word on the lending strategy? That's
clearly your area of responsibility.

Dietmar Heinrich

As Stephanie mentioned or basically changed into investment grade funding
strategy last year with the issuance of the program then or the doing the IG bonds
of EUR 2.2 billion. The next step was at the end of last year's then with repaying the
term loan, which is still committed. So, it's still there, it's not gone, but it was
completely repaid.
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Now, our step right now preparing for the Schuldschein and the green financing
with replacing as you rightly mentioned, the last outstanding high yield bond that
will become repayable in May, which will provide in lower interest rates so that we
can finally reduce the financing cost. And so that's helping and that's exactly moving
forward with the strategy.

But you also mentioned in regard to the commercial vehicle program of EUR 1
billion. We are using these basically for short term demands that we are having for
funding, but we also and | think this was prepared by Dirk Schreiber [/IR: Head of
Corporate Treasury] in a really good way. We have underlying committed credit
line so we feel very comfortable on one side, with having the flexibility being able
to reduce the funding cost, but also on the other side having significant underlying
committed credit lines.

Klaus Rosenfeld

Okay. Ladies and gentlemen, we already used 90 minutes of your valuable time,
and we thank you for joining this call. Again, | would have loved to present these
numbers in a different environment, but it is what it is. And fighting spirit and
leadership clearly will count as strong as execution.

Let me stress one more time and also one more point that | think is important in
this environment when you judge the Schaeffler Group, and for some of you that
may be a repetition of what we said before, but Schaeffler is more than just an
Automotive supplier, it's an Automotive and Industrial supplier. It is an Automotive
supplier that has a strong Aftermarket business, and that is something that in this
risk environment, it counts together with the strength of execution that we
hopefully saw for 2019. So, stay with us.

We all invite you digitally to our Capital Markets Day. And | thank you for your

attention and for your support in the challenging environment. Thank you very
much and see all of you as soon as possible in person. Thank you.
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SCHAEFFLER

Regional reorganization — India to become part of our Asia/Pacific region with FY 2020 (before: Europe region)

Until FY 2019 - India was part of our Europe region

Sales by region FY 2013
in EUR mn

1506  AsiafPacific

GreaterChing 2,763 7003 Eurcpe
496 theract
India
Americas 3,154
In % of Group
FY 139 Sales
Furope 7,003 48.5%
thereaf Indic 456 3%
AsiafPacific 1,506 10.4%
Group 14,427 100%
Marth &0, 2000 Faesalts FY 2049 SchasiMier AG
Backup

From FY 2020 - India is now part of our Asia/Pacific region

P India is now part of our Asia/Pacific region starting from Jan 1, 2020

P Better geegraphic and cultural fit = Improves alignment with operations
of customers

P Opens up new end market synergies, e.g. for sectors Two Wheelers,
Trucks and Buses, Railway, Raw Materials and Wind

P Schaeffler with 4 plants and 2 R&D centers in India = Footprint in region
AsiafPacific strengthened

P Regional outperformance in Automotive OEM is calculated according to
the new regional split for all quarters 2019, see page 35

Reported and adjusted comparative figures FY 2019 — Adjustments on divisional level

FY 19 - Reported and adjusted comparative figures

FY 19 = Adjuated
Group FY 19 = Reported comp, figures a
Sales Grawth! +#,1% +1,1%
EBIT Margin® 8.1% 8.1%
Free Eash Fow’ 473 mn 473 mn
Auta OEM a
Sales Growth' -0.8% -0.8%
EBIT Margin® 5.4% 5.5% +0.1pp
Aftermarket &
Sabes Growth! -L1% -11%
EBIT Margin® 16.1% 16.5% +0.4pp
Industrial &
Sales Growth! +3.1% +3.1%
EBIT Margin® 10.5% 10.2% -0.3pp

1 F¥-ad|usted | ? Before special ttems | 2 Befare cashiin-and awtlows for MEA activities

Marth 10, 2020 Racults FY 2049 SehastTier AG
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SCHAEFFLER
Key aspects
P Strengthening of divisional management aceountability
P Direct assignment of costs increased, in line with our target of
stronger steering of cur business by the divisians
B Former centrally steered functions, e.g. logistie hubs, were
transferred to the divisions
comparative fi
the
El



Backup

Automotive OEM outperformance by guarters

SCHAEFFLER

s aiis Qz19 [ER L] Q419
Outperformance: +4.8pp
Outper- Outper- Qutper. Dutper-
IMS'  Auto OEMT formance IH5"  Aute OEMT formance IHS" Ao OEM? formance M5 Auto OEMT formance
Werld e -1.7% +.1pp BI% -4.2% +4.0pp -2.9% LM +5.8pp 4,40 +1.2% +5.60p
Europs .5% -3.2% +3.6pp -BA% 5.7% +1.7pp -0 -4.1% 3.4pp -4.3% -8.3% -4.0pp
Ao Ficad -3.5% +12.4% *15.9pp -13% +4,7% +7.0pp -1A% +B.TH +10, 1 -8.2% +3.5% *12.0pp
‘Greater China -11.3% -14.5% -%.2pp -15.7% -10.7% +5.0pp -T.54 +T.1% +14. 559 +3.3% +14.6% *1L.3pp
AslafPacic 0.4% 1.3 +L.6pp DA% L5 +0.1pp -4.9% -L1% «2.8pp -10.5% 4.7% +0.8pp
— a11s Q218 Q318 m Q418
Dutperformancs: +3,1pp
Cutper- Outper- Custper- Outper:
IHSL  Awrto OEMT formance IHS?  Awto OEMT formance IHS? Ao GEM? formance IHE! Ao OEMT farmance
Workd 0.1% +3.2% +3.3pp +TH +6.5% +1.8pp -1 +3.2% *5.9pp -5,5% -4.2% +1.3pp
Eurepe +2.4% +1.4% -2.0pp +BA% -+, 6% -2.0pp 0% +L6% *5.6pp 5.7% 2T +1.0pp
Arerices -14% +3,7% +5.1pp -07% +3.7% AP +1.9% +9.9% +8.0pp +0,5% +5.1% +1.2pp
Greater China -1.6% +12.4% +14.0pp +10U5% +14.5% +1.0pp -4.5% +15% +7.0pp -15.5% -17.4% -1.8pp
AslafPacific 0.4% .58 +0.5pp 01k 7.6 +7.7p -L7% 7% +2.0pp +8.4% +2.1% -B.3pp
L LVP Grovth scoording to THS Markit {February] | 2 FX-sdjisted Sales Growth Autamathes DEM division
Marth 10, 2000 Fuaeslts FY 2019 SehastMir AG 5
Backup SCHAEFFLER
Key figures by Group and division — Reported figures 2019
Group | in EUR mn Automotive Aftermarket | in EUR mn
O118 0218 Q318 0418 0119 0215 0818 QliE G218 OS18 Q418 0119 0219 0819
Sales 1551 3641 3571 3527 3602 3604 3613 Sakes 447 a80 476 453 441 ABS 480
Saies Growth' +3.8% 479K +37M  +0.3W 04 -A0% +12% Soles Growth” -4.4% +12.3% -3.0% +50% -1.1% -36%  +01%
EBIT Reported EL ) 3E2 e i i} 253 312 EBIT Reported an an as 73 [ e} &3
EBIT bsi 391 404 356 731 272 284 327 EBIT ki BD ag 86 73 &4 73 83
EBIThe margin 10.0%  10L1%  10a% 65K 75N 9% 9% EBITEal margin  18.0%  20.6%  182%  15.9%  144%  15TH 172N
Automotive OEM | in EUR min Industrial | in EUR mni
gli8 0218 0318 0418 G115 0215 0819 g118 0218 Q18 0418 o119 219 O319 0419
Saled 1380 2307 2191 2218 2386 2,239 2,354 Salei 324 855 854 850 895 911 879
Sales Growth’ +3.2% +63H  +32E -4.2% 1.7% -1.2%  +14% Soles Growth” +10.8% +9.3% 404N +I10R  409% 4508 +12R
EBIT Reported 2B 187 180 [ 58 a5 140 EBIT Reported o2 B n? 2 104 5 &9
EBIT bsd P31 07 167 &1 113 103 155 EBIT bsi a2 ] 10z 7 @5 108 &
EBIT bisd rargin 96% 0N 7.6% 3,64 50%  46% 69K EBITEal mangin  10.2%  114% 1206 9.0%  IDEN 119N 102
3 FYad justed
Marth 30y, 2000 Faesalts FY 2049 SchasiMier AG E
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Backup SCHAEFFLER

Key figures by Group and division — Adjusted comparative figures 2019
figures 2015

Qlig Q218 G518 0418 Q119 Q219 Q¥ 19 Q419

Group | in EUR mna Automotive Aftermarket | in EUR mn

Q118 Qis 0318 Q418 Qid9 Q215 Q8 1%

Sales 3551 3,641 3511 31517 1622 3,604 3,613 Sales 447 480 476 458 443 461 AE2
Sales Growth! +39%8 479K 437K 03K 404K -2A0% +1.0% Soles Growth® -4.4%  +123% -10% +5.0% -11% -6 +01%
EBIT Reported EL | 382 376 204 230 53 12 EBIT Reported an ag ag 3 ] T2 a7
EBIT bsd 351 An4 354 231 T2 284 27 EBIT bai a0 aw a6 T3 L Tz &7

EBIT bl margin  101.0%  111%  10.1% 6.5% 7.5% 7.9% 2.1% EBIThsi masgin  1B.0%  20.6%  183% 15.0%  155%  15.6W  1EIW

Automotive OEM | in EUR mn Industrial | in EUR min

Qlif Q218 O18  Q418 Qlis Q218 a8 is 0118 0218 Q818 Q418 Q119 Q219 OF19 Q419

Sales 2,280 2307 2,151 2,218 2,285 2,232 2,254 Sales 824 B55 854 850 53 a11 877
Sales Growth’ +3.2% 4658 +30% -4.2% -1.7% -4.2% +1.4% Soles Growth® +108% 493K 4048 <1108 469K 4508 +12R
EBIT Reported pat] 197 180 66 58 a0 143 EBIT Reported o BE 17 [ 103 o1 &3
EBIT bsd pat] 207 167 =3 113 108 158 EBIT bsi o og 102 7 o 104 &3

EBIT b rargin 2,6% 0. 0% T.6% 3.6% 4,9% 4.9% 7.0% EBITbai masgin  11.2%  114%  12.0% ol% 10N 114N 0.4%

1 Fi-adjusted
Marth 10, 2020 Racults FY 2049 SehastTier AG 7
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Automotive OEM — Strong outperformance in China and Americas, weaker development in
Europe

Sales by business division | yoy growth EBIT? FY 2018 vs. FY 2019 | in EUR mn
FY 2018 FY 2019 ar
Engine Systems 1,782 2,793 -10%
Transmission Systems 4,167 4,006 -5.5%
E-Mobility 483 676 +30,7% ——
1447
Chassis Systems 1554 1563 -0.3% +5 w7 36 "
Outperformance: Sales! vs. market development in FY
EBIT Gross RED Selling Administrathve Others EBIT
7.4% . FY 2018 Profit GYOENEES  BXENSES  EXPENLes FY 2019
— | -
- [ 3E% s 4.2%-19% EBIT margin development?
Wertd — Americas China e 7.5% -1.7pp +0.1pp +0.3pp -04pp -0App 5.4%
Production of Fght vehicks FY 2009 s, FY 2018 (IH5 Fetiruany]
I sales growth Schaeffier Autamotiee DEM FY 1019 vs. FY 2018 1 Fi-adjusted | 2 Befare special items | * Incledes pasithee FY effects of EUR 52 mn
Marth &0, 2000 Faesalts FY 2049 SchasiMier AG 1
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Backup SCHAEFFLER
Automotive Aftermarket — IAM with good growth, OES with negative development

Sales by region | yoy growth EBIT FY 2018 vs. FY 2019 | in EUR mn
FY 2018 FY 2019 Al
Eurape 1,305 1,355 3.1%
Americas 339 163 +6.6%
Greater China 76 81 +5.7% 507 +2 < 1o a1
AsiafPacific 51 50 5.4%

Automotive Aftermarket sales growth by channel®

1ARA2

OES? EBIT Gross RED Selling Administrative Others EBIT

FY 2018 Profit EBEQENSES  EXENSEes  EXPEnses FY 2019
Toral*

5 i - . . 10k o EBIT margin development?
18.2% -1.5pp +0.1pp +.dpp -0.5pp -0.6pp 16.1%

W Fra0is Py 2019
3 Fi-adjusted | ? independent Aftermarket | * Original Eguipment Service | * Contains sales to
Aurtam ot suppliers in sddion ta Wk and OES # Before special items | * Includes pasitive FX efect of EUR 2 mn
Marth 10, 2000 Basults FY 2019 SchisdMiar A ]
Backup SCHAEFFLER

Industrial — Strong growth in Greater China, weak H2 in Europe

Sales by region | yoy grawth EBIT? FY 2018 vs. FY 2019 | in EUR mn
FY 2018 FY 2019 ar
Europe 1,904 1,867 -1A%
Americas 506 B3 +2.0% .8
Greater China 575 723 +23.4% +i5° 7 23 _24
AsiafPacific 308 114 -0.1%
Industrial sales growth by sector cluster FY 2019%
Wind
Railway o ]
R Materials 1 EBIT Gross RED Selling Administratve Others EBIT
ARTOEACE = FY 2018 Profit GYOENEES  BXENSES  EXPENLes FY 2019
Power Transmissian
Twa-Wheelers
iffrosd EBIT margin development?
Industrial Automatian
ndhustrial Distribution 5 10.9% =05pp -0.1pp +.3pp -0.5pp -0.Gpp 10.5%
206 -10% 10% 0% 30% A
! F¥-adjusted | ? Before special items | * Incledes pasitroe FX effects of ELR 38 mn
Marth 50, 3030 Faesalts FY 2049 SchasiMier AG 4
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SCHAEFFLER

Gross Profit — 5till subdued in Automotive divisions, although stabilized in H2

Gross Profit FY 2018 vs. FY 2019 | in EUR mn

» o -
3 -
03 03
-15

Grass Profit Price  Volume Mix  Production FXeffect  Others Gross Profit

FY 2018 costs FY 2019

Gross margin development

5.9% -1.0pp Didpp -0.5op -02ap 0,9 (L5 ] 24.8%
Marth 10, 2020 Fuacouits FY 049 SehassMiar A
Backup

EBIT before special items — Reconciliation Q4 2019

Reconciliation Q4 2019 | in EUR mn

-284 [} 5 -56
-43 o -8
EBIT  Restruc- Others  EBIT  Financlal Income Others Met
bsi'  turing reported result  tawes Incame?
EBIT
margin | 1-8% 0.2%

I Befare special fems | 2 Attributable to the sharehalders of the parent comaany

March &0, 2000 Fosrgalis FY 2049 Schasdfier AG
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Key aspects FY

Yoy price reduction in Auto OEM = Still at lower rate than previous
years, positive development in Industrial

Megative mix effect driven by Auto OEM and malnly related to ramp
ups in systern business (E-Mability)

Megative praduction costs mainly driven by Industrial division, Auto
OEM positive due to better flexing of costs in H2

Gross Margin
o819 Fria
in % af sakes Q418 qQa1F w0418 FY 18 Fr13  vaFY18
Auto OEM 18.6% 18.9% +1.3pn 2213k 30.6% -L.7ap
Aftermarket 35.1% 34.5% -05ED 35.5% 34.1% -L3op
Inedisstrial 28.7% 27.3% -14pp 29.9% 30.4% 0,500
Greup 23.0% 23.5% +D.4pg 25.9% 24.8% -Llop
1
SCHAEFFLER
Key aspects 04

P Restructuring includes EUR 122 mn for Program RACE, EUR 137 mn for
Program FIT and EUR 15 mn for Pregram GRIP

P Divisional programs include provisions for additional veluntary
severance scheme introduced in Movernber 2019

Special items by division| in EUR mn

in ELURm o118 Of1E Os1e oMiB | Qiis G218 o818 Q418

EBIT Reported 391 L1.¥ i7e ) 230 253 512 C -D
Auto OER 13 14 55 18 5 122
Aftermarket | 15
Industrial 12 1z 1 1 147
Greup 22 2 26 | a2 31 15 284
EBIT bsi? 31 40s 358 231 P 284 527 278
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Backup
Overview Corporate and Financing Structure

Corporate structure (simplified) | as of December 31, 2019

P4A-Holding Scha
ambe &

IHD Warwaltung Smbs

Schaeer di3

Marth 10, 2020 Baczuilts Y 2049 Schastfier AG

57

SCHAEFFLER

Financing structure | as of Decermber 31, 2019

) HO Verwaltungs GmbH [ aatre
Dedit st ramvsent |USD ] JEUR® ] Interest Maturity  (Fachdoady's ShF)

Loams Term loen [EUR) - 500 E+175% Per-id Pt rated
RCF (208 s00m) - - E41TEN Mwp-24 Mot rated

Bands % £ SoWe 2028 (| . 2 IM1A% Mmypas T
BT 55NS 2026 0EUA| - 750 BTSN Seprlb Ba+8s1,86+

£.75% S5NE 202E 0D Ei] Rl LTIN Hp2E EEalEE

7o 237 s aamm s T

6009 555 2007 (US0N 450 401 [ M2 T B3+9s1,86+

B.575% 55N8 2020 (LD 00 EE] FEET w20 B2mal s

oschﬂfﬁll’ AG [ — g
Dedit ns1 e (VS0 | JEUR" | Maturity | Fich/Woody's/SER|
Loame Term Loan [EURY Gep-d Wt rposd
RCF (EUA 1E00m) Sap-23 ok raded
It Fascia (EU 230 m) - a0 D22 Mot rased
o Camraercayl Pape Progrem EUR Lok . 115 lare20 ok rposd
Bards | 113%%GHa 20030ELR| - 750 War-23 BB Band R0
LE75W 5Ns 2024088 . 300 Mar-2é BaE-Rapd i Ea-
3154 SHs 25 (EUA| - SFET . 0l P15 EB3 B Bl B
375N 5Ha 20T (B - as War2r BB Band R0

LEUR/USDH= LOBED | * After cross Cumrency swaps | o, commitment and utization fees
“Bond isswed by Schaeffler Finance B, guaranteed by Schaeffier AG | *Fully repaid on 207 Dec 2019




